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YBoa

VY naHammOj epud MHTCH3MBHE KOHKYpPEHIM]E M 3aXTEBHHUX MOTPOIIAa4ya, MEHAIMEHT
OJJHOCA ca MMOTPOIIAYMMa je IPUBYKA0 MaXKby KaKO UCTPaKMBaya, TAKO M CAMHUX IpeTy3eTHUKA
U MeHalepa Koju ce OBHUM (peHOMEHOM 0aBe IUPEKTHO Yy MpakCH. MapKEeTHHIIKH CTPYYHaIH
UCTPAXYjy O MPUPOJHM KapaKTepy peNalioHOT MapKEeTWHTa W pa3BOjy KOHIENTyaau3aluja y
BE3U Ca KOOIEPaTHBHOM M KOJIAOOpaTHBHOM Be3oM m3Mely Kymama M mpopaBaiia, Kao U BE30M
u3mely paznuuuTux aktepa y o0jacTu MapKeTHHTa, YKJbyuyjyhu u n1o6aBibaue, KOHKYPEHIIH]Y,
qucTpubyTepe M HHTepHe (ByHKIHje y Kpempamy M oMmoryhapamy BpeIHOCTH MOTpOIIAua’.
MHor# cTpydmaly Cy 3aMHTEPECOBAHH 32 Pa3IMUNTEe AKTUBHOCTH MApKETHUHTA, aIBEPTAj3UHTa, a
HCTOBPEMEHO ce 0aBe M HCTPAXMBAKHEM KOHIENTYaTHUX TeMeJhba PEJalMOHOI MapKEeTHHTa ca

moTrpomavdyuma.

CaM mojaM penaruoHOT MapKETHHTa, KaKo TO U Nevin? ucriue, Moxe ce TYMA4UTH Yy MIUPEM U
y)keM cMucity. AKOo OHCMO TOBOPMJIM O OBOM JPYIOM, peJallMOHd MAapKeTHHT MOXKe
MIPe/ICTaBJbaTH MAPKETUHT yTeMeJbeH Ha 0a3u MOTpollaya, KOju MCTUYE MPOMOIIMOHE aCIeKTe
MApKETHHIa, MOBE3aHUX Ca Haropuma KOMHaHI/Ijag. Takole, jenHa MepCreKTHBa y TOM CMHUCTY,
MOK€ OUTH J]a C€ PEaJMOHM MAPKETUHI MOCMaTpa Kao 3aJprKaBambe MOTpollaya, y KOM ce
BapHjeTeTH MApKETUHIIKUX TAaKTHKa KOPUCTE 3a 30JIMKaBamke ca MOTPOIIaueM UM OCTajalbeM Y
KOHTaKTy W HAaKOH mpojaje. Hemro momynapHUju MPUCTYN MPHUKa3yje pelallioHd MapKETHHT
Kao HHTErpucame 3Hama y3 3aJp)KaBame IOTpolladya U CTpaTerujom paCTaA. Gronroos® je

dbopmupao reHepanHy AehUHUIN]Y JTOMEHA PEJIAlIMOHOT MapKETHHTa, Kaja Ta je OMHcao Kao

! Parvatiyar, A., Jagdish, S. (1998) “The domain and conceptual foundations of relationship marketing”, dostupno
na veb adresi:
http://parvatiyar.net/articles/ch11domain%20and%20conceptual%20foundations%20relationship%20marketing.pdf.
% Nevin John R. (1995), “Relationship Marketing and Distribution Channels: Exploring Fundamental Issues,”
Journal of the Academy Marketing Sciences, (Fall), ctp. 327-334.

® Bickert, Jock (1992), “The Database Revolution,” Target Marketing, (May), ctp.14-18.

% Pecrpers, D. Rogers, M. (1993), The One to One Future: Building Relationships One Customer at a Time, New
York, NY: Doubleday, ctp. 27.

® Gronroos, Christian and Evert Gummesson (1995), Service Marketing — A Nordic School Perspective, Research
Report, Stockholm, Sweden: Stockholm University, ctp. 85.
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paamy Koja ce KOHIICHTPHINE OKO y3ajaMHO OcHe(hUTHHUX pa3MeHa W UCIyHmema o0aBe3a 00e

napTUje y CepHju HHTEPaAKIMja TOKOM YHTABOT BeKa HbUXOBOT OJTHOCA.

I'eneparnja Y, ogHocHo mpumagnuid redeparnuje Y  (The Millenials) uma chaxkzo
MIPUCYCTBO y CBeTy moTpomava. Mwmajyhu 005pM yBHI y HHXOBE IpPE-NOTPOIIAYKE HABUKE H
’KeJbY 3a MEPCOHAIN3ALN]OM Y OKBUPY MapKETHHTa MOXE OMOTYNHTH y4YeCHHLIMMA HA TPKHUILTY
na Ha 00JbM HAYMH TapreTvpajy reHepannjy MuieHHjaiama Kpo3 JIpyITBeHEe Meauje. Y OBOM
pany, dokyc je Ha reHepanuju uzmehy 1977. u 2000. ronuHe, BLUXOBUM HaYMHUMA YMPEKaBama,
yTHL@jUMa JPYIMITBEHUX MEAMja Ha OJUTyKE O KYMOBHHH, Ka0 M FUXOBOM J>KMBOTHOM CTHUILY.
3/1paB HA4YMH JKMBOTAa W IMPOU3BOJ KOjU MM TO oMoryhaBa, a aHaqu3mpa C€ y OBOM paay je
Nutribullet, T3B. ekcTpakTOp HYTPUTUBHUX CacTOjaKa.

Y pagy ce uCTHYE Ba)XXHOCT JAPYIITBEHUX Meauja (moceOHO Osorosa, ¢opyma u
JIPYIITBEHUX MpeXKa), ’bUXOBE YIIOTe W YTHIIaja Ha CaBpEeMEHA TPXKHUINTA, paJl UMa 3a IHJb J1a
OLIEHU CTETICH yTHUIlaja OBAKBOT BHJIA MPYKamba U KOH3yMHUpama HH(opMaIija Ha epuenuujy u
MOHAIlIakhe TOTpolllaya y TaKBOM cCHcTeMy Ha mpumepy npowmsoma Nutribullet u morpormaua

KOjJU IIpUIIaajy reHepanuju Y.

| Memooonozuja paoa

1. 1. IlIpeomem u yub ucmpasxcusarsa

[IpenMeTr ucTpakuBamba Cy HAUMHU IPE3EHTOBama M MPOMOLMjE€ MPOU3BOAA U YCIIyra,
KopuihemeM IPEJHOCTH CaBPEMEHUX TEXHOJIOTH]ja, Pe CBETa MHTEPHET MOCIoBama (MHTEPHET
MapKeTUHTa U EJEKTPOHCKOI TOCIOBamba) Kao MOAEPHHX OOJMKAa MapKETMHI KOMYHHKAllWja,
HaMEHEHUX IMIpe CBera OHMM INOTPOIIAaYMMa, KOJU Kao M3BOp HH(pOpMHCAaka W HauuHEe
KOH3YMHUPambha KOPUCTE HHTEPHET OBE3UBAbA.

CBpxa ucTpaxuBama je Ja ce Kpo3 MpakTUYHE NpUMEpPE, MPUKAKE KAaKO U3MEHEHU YCIOBU
TPIKUILTA TOJ] YTUIAjeM TEXHOJIOIIKOT HAllPEeTKa, YCIOBIbAaBA]y Pa3BHjalbe CUCTEMA 3a ONCTAHAK
KaKO Ha JIOKaJTHOM TaKo U Ha INI00ATHOM TP>KUIITHOM HUBOY, JIOK j€ KPajibu IIHJb J1a OATOBOPU Ha

KOJH Ha4YMH OOJHUIIM KOMYHHUIIMpama ca MmoTpomaduMa (Ipe cBera MmyTeM IPYIITBEHUX MPExKa)



YTHYY Ha BHUXOBO IIOHAIIAKLE, Y3 o6pa3no>1<eH,e IpeaAHOCTH W MaHa (Hl'[p HOBHM BHA0OBH

MaHHMITyJIaI{je) OBE BPCTE IIOBE3UBAbA.

1. 2. Memooe ucmpasicusarsa

Pan npe3entyje MeTOA0IOIIKE MTOCTYIKE Y UCTPAKUBAKY, OCIakbalkheM Ha TTIaBHE U TOMOhHE

XUIOTe3e, Ka0 M TEOPHjCKE JEeJOBE KOjU aHANM3Upajy AePUHUIM]E IPYIITBEHUX MpEXa,

MOTpPOIIaYya, MOTPOIIAYKOT APYIITBA, HHTEPHET MapKETHHTa, OJI0TOBa U (hopyMa.

Mertox kopumiheH y 0BOM HCTpaKuBamy Onia je ankera. OCUM XUIMOTETUYKO-eTyKTHBHOT

U CTaTUCTUYKOI ME€TOA4, KOpI/II_HheHI/I cyun q)YHKHI/IOHaJ'IHI/I, CUHTCTUYKHU N KOMIIaPaTUBHU.

HpemIo;KeHe XHUIIOTEC3C Tpe6ano ou Ja q)OpMy.HI/II_Hy CBC HOTCHI_II/IjaJ'IHe OUJBCBEC MU 3a4aTKC OBOTI

pama, ucToBpeMeHo yKaszyjyhu Ha muxoBe MeljycoOHe Be3e u kapaktep. McrpaxuBahe ce HaydHO

TEOpHjCKa Ca3Hama, pElieBaHTHA JIUTEpaTypa M CaBpeMEHa IOCIOBHA TNpakca Kopuurhemem

Pa3IMIUTUX METOAA, a IIPE CBCTa aHAJIM3¢C, CUHTEC3C, I/IH,HYKL[I/Ije u ,Z[e,I[YKHHjC.

HpI/IJ'II/IKOM oz[a6npa MCTOHOJIOIMIKUX IMOCTYIIaKa UCTPpaKMBakba I/ISI[BOjeHe Cy OHC MCTOAC KOje cy

HajIPUXBATJBUBH]E 32 U3PAy pPaI0oBa OBE BPCTE:

@DyHKIIMOHAIHA aHAJIN3a, KOJOM Ce Ca3Hajy aKTHBHOCTHU, OJJHOCH (Be3€ U Mel)y3aBUCHOCT)
yHyTap 00JIacTH U NpeAMETa KOje UCTPaXKyjeMo.

Cuntesa, Koja je no AeUHUIM]H ClIajamkbe BUILE YHHUIIALA Y jJeIHY LIEJIHHY, Ka0 OCHOBHA
METOJa HaydyHUX ca3Hama oMmoryhaBa Jakiie pa3yMeBame CIOKEHHX IeJIMHA TPEKO
BUXOBUX IMOJEJMHAYHUX M MOCEOHMX [IeJI0Ba, HAPOUYUTO HHUXOBUM CIAjambeM, Tj.
HBUXOBUM CTaBJbamkbeM y pa3He Moryhe ojHoCe U Bese.

KommaparuBHa MeTo/a MMa 3a/aTak J1a: onucyje, Kiacudukyje, BPIIM THIIOIOTHU3AIH]Y,
u3BOAM, oborahyje, renepannsyje, yrphyje pasHe y3poyHO-TIOCIEIUYHE U KOpEIaloHe
OJTHOCE, U Ja IPOTHO3UPA.

CTaTHCTHYKOM METOJIOM MCIOJbaBajy Ce U M3pa)kaBajy Mepe KBaHTUTATUBHUX, OJHOCHO
KBaJIMTATUBHUX I10jaBa y OKBUPY HCTpaxkMBama KopucHuka npoussoaa Nutribullet, koje
ce MOTY aHaIM3HWpaTH MPEKO TojaTraka O CTPYKTYpPH W BpPEMEHYy Kajga Cy IocMaTpaHe

110jaBe HacTase.



e Takole, mpuKymbame MoAaTaka ce BPIIM TEXHMKaMa, MHCTPYMEHTHUMA W TOCTYHIMMA
METOAa IMpHUKYIUbabka I0JaTaka a YOOMYajeHO je Ja c€ CTaTUCTHYKOM METOJIOM
IPUKYIUbA]y KBAHTUTATUBHH, KBAJIUTaTUBHU, XPOHOJIOLIKU U JPYTH MOAALH.

e AHKeTHpamE

HcTto Tako, yMmEHHIA je Ja OINUITeHAayyHa CTAaTUCTHYKAa METOJa OIEepHIlle CBUM BpCTama
mojaTaka KOjU €€ MOTY M3pa3uTH HYMEPHUKUM Jarama, OJHOCHO KOjU MOry OHuTH
KBaHTUTATUBHO W3pakeHH. [locpemHoM aHamM30M cajipkaja MPOMAraHAHUX M APYrHX HOpyKa
YTBphyjy ce yKylnHe Hamepe U XTema CTBapaola MOpyKa, Kao U peaklyje MpuMaola Te UCTe
nopyke. KBanureTHa KOMyHUKalMja y CBAaKOM CMHCIY, KOja jeé OKOCHMIIA OBE METOJE,
€MHHEHTAaH j€ EJIEMEHT 3a MO3UTHUBHO OJBHjarbe CKOPO CBUX OJIHOCA EKOHOMCKE IOHYAE U
notpaxme. [locebHo Tpeba mcrahm Meromy eTamHOr MocMaTpama, Koja Hala3d NPUMEHY Y
KOHTHMHYMPaHUM IIPOLIECUMAa UCTPAXHBabha PEIAMOHOT MApPKETHHIa HAa IPUMEPY MOTPOLIAYKOT
3asoBosbeTBa mpousBozoM Nutribullet ca 3amatkoM na ce youe mpoMeHe y QyKeM BPEMEHCKOM

EpUOAY.

1. 3. 3nauaj u akmyennocm meme

Pa3zBojeM Mpeke IpyHMITBEHWX MeaWja Ha WHTEPHETY, CTBOPEHH CY HOBH TIPOCTOPH
uHTepakiyje Mely Jbynuma. Bume Hero ukana y moryhHocTu cMo Aa MelycoOHO nenumo
3HaWka, MULUBbEHA U MCKYCTBa. VIHTEpHET CajTOBU 3a JAPYLITBEHO YMpeXaBame, j€HOCTABHO
YiMHE BUJBUBUM JbYyA€ KOJU HHUCY Yy HAIllO] HENOCpeAHO] OJIM3MHHU, Kao LITO HAC YHHE
MOTEHIIHjaJTHO BUIJBPUBHUM y YKYITHOM BHPTYEIHOM MPOCTOPY (CBUM JenoBuMa cBeTa). OCHOBHH
pasnor aa ce JbyIu Npuapyxe (OTBOpe HAJOr) HAa HEKOj JAPYIITBEHO] MpPEXH, jecTe Ja Ou
OJIpKaJIN/yYBPCTUIIM CTape Be3€ M YCIOCTaBHJIM HOBE, YMMe he NPOLIUPUTH CBOJy MPEXKY
KOHTakata. HajBaXkHHja KapakTepUCTHKa KOja pas3iIMKyje OBaj HAUMH KOMYHHUIIMpama Y OAHOCY
Ha JIpyre BpPCTE€ MHTEPAKIMja, jecTe yIpaBO y TOME KaKo T€ MpPEXe IpKe JbyAe KOHCTAHTHO
MmoBe3aHuM, 0e3 003upa Ha paszyIMKe WK JaJbUHY. Ha apymTBEHO] MpEexH, JbyIU CE€ MOBE3Y]Y
npeMa yTBpheHuM MelysbyICKMM OJHOCHMA, Kao IITO Cy POJOWHCKE Be3e, IMpHjaTebCTBa,
KOJIETHjaJTHU OJTHOCH, TIOCIIOBHU KOHTAKTH, UT/I.

N3melhy octamor, BUPTYeTHO KOMYHHIIMPAamE KOj€ je 00y3el0 CBET, HM3MECTHIIO ]€

TPXUIITA TOHYAC U TPAXEEC, U3 PCATHOT', TUYHOTI' KOHTAKTa y CBET ,,aHCTpaKTHI/IX“ ImpocTopa,



IITO 3aXTeBa MPOHANAXEHE HOBUX CHUCTEMa y IOCIOBamY U MOTpede 3a pa3BUjarbeM HOBUX
CIOCOOHOCTH Y TP)KUIIHO) pa3MeHU. MoryhHOCTH 3a MapKETHHT IOCIIOBAkbE Y HOBUM YCIIOBHMA,
MOCTaJIe Cy HEOTPaHWYEHE M JUPEKTHO MMajy 3a TOCIEIHILY MOTPOLIAYKO TOHAIIAE APYIITBA.
[TocraBmba ce nutame na iu je yoBek XXI Beka, €BOJIyHpao y KOpak ca TEXHOJIOTHjOM Ja Kao
KOH3YMEHT Ha HajOOJbM HAUMH KOPUCTH MPETHOCTH HOBUX HauyMHA MH(POPMUCaka U MOCIOBabA,
y3 CIIOCOOHOCT Ja Ce HCTOBPEMEHO OJAyNpe MaHUNYIHCAalhy W HaMeTamy COICTBEHUX

,,loTpeda.

1. 4. Xunomese ucmpascueara

Kao Teopujcku OCHOB HCTpakMBama W HW3ydaBama, y palay ce pasmatrpajy ciexaehe

XHUIIOTEC3C:

XI: /lpywimeenu meouju ymuuy na npomeHe y NOHAuIary nompouiaua.
Xla: I'enepayuja Y ucmpaosicyje komenmape u Muulberba Ha OPYUMEEeHUM MeOUujuma uiu
ynopehyje yene npexo uHmepHema npe He20 WMo 00nyyu 0a Kynu HeKu Npouseo0 uiu
yeayey
X16: I'enepayuja Y ce koncyamyje ca nopoouyom, NO3HAHUYUMA U npujamesuma npe He2o
wmo 0oHece OYKY 0 KYynosuHu oopelhernoe npouzeooa uiu yciyee.
X2: Mapkemunz oonoca ca nompowauuma je nHajooou mo2yhu uncmpymenm 3a cmeaparve
Jnojannocmu npema opendy cenepayuje Y.
X3: Ykonuko npunaonuk cemepayuje Y ocenu o0a 600u 30pae Hcueom, medxcu 0a ce
uHgopmuuie 0 30pagoj ucXpanu u HAYUHRY HCUEOMa Kpo3 Opyuimeene meouje
X4: Yrkonuko npunaonuk zemepayuje Y owcenu o0a 600u 30pae rncueom, medxcu o0a ce

KoHncynmyje 0 30pagoj ucxXpanu u Ha4uHy 3Cueoma ca céojum npujameouma u nopooOuUloM.

1. 5. Cmpyxkmypa paoa

Hakon Tteopujckor ucTpaxkuBama MAapKETHHI OJHOCAa ca IOTpoIlayuMa Yy OKBHUPY
MenanmenTa onHoca ca nmotpouradnma (Customer Relationship Management — CRM), a 3atum u

Ha crneuupuUHOM IpUMepy (QYHKLIMOHMCAma reHepauuje Y, aedUHUCAmEM BpCTE Be3a U



IbUXOBHUM JIETEKTOBamkeM u3Mel)y KIIMjeHTa U MpoJaBlia pa3MaTpajy ce CTpaTeliKe MepcreKTuBe
PEITALOHOT MAPKETHHTa, ATH M HHXOBO 33/0BJHCTBO Kpo3 dernpr mpuummma Oliver-a®. 3atim
ce pasMarpajy oOenexja TreHepanuje Y, HBUXOBE OCOOMHE W MHUTOBH, Kao W Moryhu
MapKeTUHIIKN MPUCTYNU. 3aTUM ce MoceOHO pa3marpa (eHOMEH APYIITBEHUX Meauja Kpo3
MugoB cuMOOIMYKM HWHTEPAKIMOHU3aM, ald W OJHOC TreHepauuje Y TMpemMa BEIUKUM
ApymTBeHUM Mpexama. OIHOC TeHepalyje mpemMa 3IpaBoM JKMBOTY je MIPUKa3aH yHYTap OKBHUpPa
npoussozaa Nutribullet.

HctpaxkuBame ce mpoaydibyje y ToMe Ko je rerepanuja Y u Koje GopMme APYIITBEHUX
MeZfja KOpUCTE Kaja JOHOCE OMJIYKE O KYNMOBUHU. YIUTHHK je (OKycHpaH Ha MHTEpakiiuje
MpHUMaJHUKA ,,MUJICHUjYMCKE TeHepennje’ ca IpYIITBEHUM MEeAUjUMa U JAPYTUM yTHUIajuMa Ha
KyrnoBame mpousBoja. Luip oBOT uCTpakmBama je 3amobujame OOJbET pazymMeBama KaKo
NpUMIAIHALY TeHepanuje Y KOPUCTE pecypce ApYIITBEHHX Meaumja 3a KynoBame. OBe
uHpopmalje Mory OuTH KopuirheHe oJ] CTpaHe KOMIIaHH]ja Koje jKeJie Ja JIOCTUTHY MOoTpolIaue
Ha HAYMH KOjU je pelenTHBaH 3a reuepanujy Y.

VY mocnenmeM TOTNIaB/by CE€ pa3MaTpa OJHOC TeHepanuje Y MmpeMa 31paBoM KHBOTY H
Kako TO YTHYe Ha HUXOBY OIyKy O KymoBuHH. [Ipema Communispace wucTpaxuBamby
3/IpaBCTBEHE Here 0e3 IpaHMIlA: Kako MPUIAJHULU TeHepanuje Y oOJHuKyjy 37paBibe, Mpema
HajHOBHJUM HCTPAXKMBambUMa, 3paBCTBEHA Hera MOBepeHa TPaJUIIMOHAIHUM KaHaIuMa OOJTHHIA
U OpAWHAllMja BHUILIE HHJE MpeTekaH H3BOp Jeuewa U uHpopmanuja. IIpeko 50 oxacto
WCIIUTAaHUKA OBE TeHepallje je Beoma HHGOPMHICAHO O 3paBiby, MPATH HAJHOBH]E TEHICHIU]E U
cMatpa Jia 3[paB yM BOJM JI0 3ApaBor Tejla Kpo3 YCIOoCTaBJbame OanaHca (JI0BOJbHO CHA, 3/IpaBa
XpaHa, moceGaH peXHM Hcxpade, BexOame) . Hassamm m kao dymu (foodie) remepammja,
CIpEMHH Cy Ha Tpo0Oame HOBE XpaHE YKOJHMKO CE€ CMaTpa 3/paBoOM — Iajeo, BeraHcKa, 0e3
rIyTeHa. Y TOM CMHUCHY, IIEJKOBH, CMYTHJU W CIMYHH OOpPOIM M3MEHIIM Cy HAUYWH TJIeNama
resepanyje Y Ha KOHBEHIIMOHATIHY UcxpaHy. CupoBa XxpaHa (Bohe, KOIITYHaBO U CyIIEHO Bohe,
noBphe, xmagHo meheHa ysba, ceMeHKe, >XUTapuile), HeoOpaleHa TepMHUYKM TMoOcTala je

mainstream, Tako 3aMEHHBIITH XOT-I0T U XaMOyprep, HeKaJalimbe riiaBHe GoKyce MapKeTapa.

® Oliver R.L. (1999). “Whence Customer Loyalty?”, Journal of Marketing, Vol. 63, Special Issue, 33-44.

! Hawnwme, kana HUCY 3aI0BOJHHH Tpake MOMOh M caBeT Ha APYroM MECTY W TPYAE c€ Jla CBOj€ 3/paBJbe W OIIITE
nobpocrae mocmarpajy XomuctudHo. Jlewe ce kox kyhe W 3apaBibe CTaBJhajy Ha TpBO MecTo. M3Bop:
http://hitconsultant.net/2014/11/21/infographic-how-millennials-are-reshaping-digital-health/. (ITpuctymsbeno 15.
janyapa 2017)



http://hitconsultant.net/2014/11/21/infographic-how-millennials-are-reshaping-digital-health/

Y ToM cMmmECIy, Yy OKBUpPY CTyauje ciiydaja pasmarpahe ce openn Nutribullet (orpanax
Magic Bullet-a), T3B. ekcTpakTop HYyTpUTUBHHX cacTojaka XxpaHe . O OBOM KyXHUE,CKOM ITOMaraiy
Ce TOBOPH 'OTOBO CBAaKH J]aH, Ca MO3HAHUIIUMA, TIPHjaTe/buMa 1 OPOAUIIOM OJHEAAaBHO KOJ Hac,
MaKO Kao TMPOW3BOJ IMOCTOjU TOIMHAMA. Y3 OBaj amapar ce ao0uja M Kibura perenara
npuiIaroeHa pasIMYMTAM JKHBOTHUM JoOMMa W Moryhum OosiectuMa. Y3 CBakKOIHECBHY
IPOMOIIH]y Ca MO3HATUM JIMYHOCTUMA U FHMXOBHM XHBOTHHUM mpudama. Kao TakaB mocrao je
jemaH o] HajKeJbeHUJUX amapara W mpepactao roroBo y kyiart. OOehaBame TyroBedyHOCTH H
3[paBJba, TyOUTKA TSKUHE, Ka0 U MOIYHHOCTH HpHUIpeMe 00pOKa y Yallld, OCTAJIO j& U3Y3ETHO

IPUMaMJBMBO 32 OBY F€Hepalujy.

Il MapkeTHHI MeHAIMEHT

MapKkeTuHT MEHAIMEHT je OpraHn3allMoOHa JUCHUILINHA Koja ce (poKycHupa Ha IPaKTUIHY
pUMEHY MapKEeTHHT OpHjeHTaIlje, TEXHUKA M MEeToa YHyTap npeayseha u opranuzanmje, Kao u
Ha YIpaBJbalkhbe MAapKETUHIIKUM pecypcuMa M aKTHUBHOCTHUMA jenHe ¢upme. [nmobanuzanuja je
J0BeNa J10 Tora na mpenyseha miacupajy MpOM3BOJAE M yCIyre BaH IpaHMIla CBOje MaTUYHE
3eMJbe, TJIe je TpuMeHa Mel)yHapoIJHOT MapKeTWHTa BeoMa 3HauyajHa M YMHH CacTaBHU JI€O

MapKeTHHILIKE CTpaTeruje jeHe q)HpMes.

2. 1. ﬂedmuucmbe MAPKEMUHZ MEHAUMERMA U Fbe206UX AKMUBHOCMU

VY KOHIENTy MapKeTHHra, cMaTrpa ceé Ja CyIITHHA IOCTH3ama IMJbeBa OpraHu3aluje
nexu y Behoj edhuKacHOCTHM KOMIaHMje OJf HEHMX KOHKypeHaTa y CTBapamy, UCHOPYLUU U
KOMYHHUIEparby Behe BPEIHOCTH 3a MOTpOLIade Ha 0XabpaHnM HHJBHEM TpkumriMa’. [Ipema
Cotler-y u Keller- y, jemna on npegHOCTH MHTEpHETa Y KOHIIETITY MapKETHHTA j€ Y TOME IITO:
,,KOMIIaHHje MOTy J1a MMPUKYIe MOTIYHU]e U caJpkKajHuje nH(poMaIuje 0 TPKUIITUMA, KYIIUMa,

MOTEHITMjaTHUM KYIIIMMa U KOHKypeHTuma. Kommanwuje, Takohe, Mory aa Mory nia CIpoBemy

8Joshi, R. M. (2005), International Marketing, Oxford University Press, New Delhi and New York.
S Kotnep, ®@. Kenep, KJI. (2006), Mapxemune menayumenm, Jlata Cratyc, beorpan, ctp.17
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HOBa MapKETHHT HCTpakuBama Kopucrehu MHTepHeT na 6u npunpemuiie Gokyc rpyre, mociaie
VIHTHEKE W TPUKYIHIC MPUMapHe MOJATKE W HA ApPyre HaumHe .“ MapKeTHHT MEHAIMCHT
OJIaKIIIaBa aKTUBHOCTH M (DYHKIIHMjE KOje Cy YKJbydeHe y AuCTpuOynujy pode u ycayra. [Ipema
®ununy Kotnepy (Phillip Cotler), mapkeTHr MeHayMeHT MpeacTaBiba aHAIU3Y, ILUIAHHPAFbE,
cripoBol)ere M KOHTPOIy IporpaMa OCMUIUBEHHX J1a JOBELY /0 JKeJbeHE pasMeHe ca IHJbHUM
TPXKMIITHMA y [AJbY TOCTH3aMmha OPraHU3aIHOHNX IHIbEBa .

MapkeTuHI MEHallepy Cy 4eCTO OATOBOPHHU 3a YTHIIQ] HUBOA, TAjMHHTA M CacTaBa Koje
KyIall 3axTeBa npeMa npuxbaheHnoj neduHunMja HEKOT MojMa. JeTHUM JENIOM, TO je 3aTO IITO
yJ0ra MapKeTHHT MEHaliepa MOKe 3Ha4ajHO Jia Bapupa y 3aBUCHOCTHU O] BEIMYHHE ITOCIOBHOT
cy0OjekTa, KOpIOpaTUBHE KYJIType M KOHTeKcTta mHAycTpuje. [la Ou ce HampaBmia edukacha,
€KOHOMHYHA MapKeTHHIIKA CTpaTervja yIpaBibama, (upmMe Mopajy uMaTH JAETajbHO U
0GjeKTHBHO Pa3yMeBarhe CONMCTBEHOT OM3HICA M TPKHUILTA Y OKBHPY KOjer OCIIyjy .

[lpunukoM aHanmM3e OBHX MNHUTaMka, JUCHUIUIMHA MAapKETHHI MEHAIMEHTa YeCTO Ce
nperuimhe ca TOBE3aHOM JAMCHMIUIMHOM CTPATEHIKOT IUIAHWpama. MapKeTHHI MEHalIMEHT
KOPHUCTH Da3JIMYUTe ajare EKOHOMHje W KOHKYPEHTCKE CTpaTerdje Kako OW aHaIu3upao
KOHTEKCT WMHIYCTpHjE€ Y KO0joj Heka (upMma mociyje. Y aHalW3u KOHKYpEHIIHje, MEHaepH y
MapKeTUHTY, Ipajie JeTajbHe Npoduiie CBAaKOr KOHKYPEHTa Ha TPXKUIUTY, (okycupajyhu ce
N0CeOHO Ha HUXOBE pPeJaTHBHE KOHKYPEHTCKE NMpenHocTH U ciaboctu koje kopucte SWOT
aHanmM3y. MapKeTHHT MeHayepu he UCTITaTH CTPYKTYpY TPOIIKOBA CBAaKOT TaKMHUYapa, U3BOpE
npoduTa, cpeicTaBa M HAJICKHOCTH, KOHKYPEHTHO TMO3UIMOHUpAKEe U IU(EepeHIHjaIjy
MIPOU3BO/IA, CTENEH BEPTUKAIHE MUHTETpalrje, UCTOPUjCKE OJrOBOpPE Ha MHAYCTPH]CKH pa3Boj, U
apyre (1)aI<Tope.13

MapkeTHHT MEHallepy 4eCTO CMaTpajy Ja jeé HEONXOJHO MHBECTHUPATH y MCTPAKHBAHA
yuMe he ce MpUKYNUTH MOJaly NOTpeOHU 3a 00aBibame Mpelu3He aHaiau3e MapketuHra. Kao
TaKBU, OHU YECTO CIIPOBOJIE UCTPAKUBAE TPXKUIITA (HAM3MEHUYHA MAPKETHHI HCTPaKUBaHha)
Kako Ou noOmim oBe uMH(popMmaiuje. MeHaylepy KOpPHCTE DPA3IMUYUTE TEXHHKE Jia CIpPOBELY

UCTPAKUBAKE TPHKUIIITA, Al HEKU OJ1 Hajuelhux cy:

0 f6uo, crp. 17.

" U6uo.

12 Clancy, K. J. Peter, C. K. (2000), Counter intuitive Marketing, The Free Press, New York,crp. 74
B3 Kornep, ®. Kenep, K.JI. (2006), Mapkemune menaymenm, Jlata Craryc, beorpaz, ctp. 349
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- KBanuraTuBHA MCTpa)KuBamba TPXKUIITA, KA0 LITO je (POKyC HA rpyle U pa3indure BpCTe
WHTEpBjya

- KBanTuTaTHBHA HCTPAXXMBAKHE TPXKUIITA, KAO IITO Cy CTATUCTHYKA UCTPAXKUBAHA

- ExcnepuMeHTalIHE TEXHUKE Ka0 LITO Cy TECTHUpPabha TPXKUIITA

- OmncepBannoHe TEXHUKE Ka0 IITO Cy eTHOrpadcka nocMarpama.

MapkeTuHI MEHAlIMEHT C€ Yy BEJIMKOj MEpU Ocllakba Ha IPOJEeKTOBamkE IIOHYJIA
opraHu3zanyja y cMHMcIy HoTpeda U Kesba HUBbHUX TP)KUIITA, U KopHllhewe epeKTUBHUX LIeHa,
KOMYHHKaIMje U AUCTPUOYIMje KaKo Ja ce WH(POPMHUILIE, MOTUBHIIEC U CEPBUCHPA TPIKHIITE.
[TmanoBu npoxaje y Behoj Mepu mounBajy Ha 3aXT€BUMa U MOTHBHMMA IMTOTPOIIAYa HA TPXKHUIITY.
Jla Ou ce mocTUrao oBaj LiMJb, OpraHu3alyja Mopa Ja o0paTH NaXmpy Ha MpaBe LeHe, e(UKACHO
OIVIAIIaBalke U MPOMOBHUCAKE MPOAAje U AUCTPUOYIH]Y, K0 M CTUMYJIMCabEe MOTpolIaya Kpo3
Hajoospe ycmyre. Ha kpajy kpajeBa, MapKEeTHHT MEHAIMEHT c€ MOXKEe Ae(pHHHCATH Kao MpoIiec
ylpaBjbaba MAapKETHHIIKAM TPOTpaMHMa 3a OCTBAapHUBAE OPTraHU3AlMOHUX LUJbEBA W
3agartaka. To ykJbydyje IUIAHUPamke, UMIUIEMEHTALN]y U KOHTPOIY MapKeTHHIIKUX Iporpama
VITH KaMrarba. ™

Cotler mocmatpa MapkeTHHI MEHAMEHT Kao BCIITHHY M HayKy IpHMEHE je3rpa
MapKEeTHHIIKUX KOHIIETIaTa /1a ce h3abepe IMUJbHO TPXKHUIITE U JT00Hje, 3aIpKu U moBeha Opoj
Kynaua Kpo3 CTBapame, UCIOPYKY M KOMYHHUKALM]y CYNEpPHOPHUX BPEIHOCTH 3a Kymue. Y
aTMoc(epH TpKuIllHe 6opOe 3a CTHLake KOHKYPEHTHOCTH, MAPKETHHI MEHAIMEHT MPEICTaBIba
JEIHYy O]l HajBaAXHUJUX (PYHKIIMja y NMPUBPEIHOM M IOCIOBHOM MOAyxBaTy. Hberos 3Hauaj Ha
MOJIEPHOM TPXKMIUTY IIpe CBEra je y NpOMOBHcCamy, 00e30ehuBamy ,,BUABHUBOCTU HOBHUX
MIPOM3BOJIa IITO yTUYe Ha noBehame noTpede 3a podbom U yciayrama mel)y moTpomaunma a kKao
IUPEKTHY TMOCIeAuIly MMa MoBehame MnpousBoAme mnocrojehux mpowussoga. Takohe, ymora

MapKeTHHT MEHAIMEHTa JJaHacC j€ HEOMXO0/AHA Y IOMEHY pa3BHjama Cpe/icTaBa KOMyHHUKaIHje.

 Kotler, F. (2000), Marketing Management, Millenium Edition, Prentice Hall, New Jersey, crp. 318
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2. 2. Ilojam nonawmarwa nompouwiaua

[lonamame moOTpoIIaya NOApa3yMeBa AaKTUBHOCTH KOje JbYAM TMpeay3umajy y
npuGaBsbamy, Kopumhemy W pacronaramy IPOM3BOANMA M yCIyrama'> | crora, caBpeMeHe
MapKeTHHI CTpaTerdje MOHAalllamke MOTpolladya cMemTa)y y (OKyC CBOJUX AKTUBHOCTH, Kao
KJbYYHH (DaKTOp KOjUM KOMIIaHHja IMOCTIDKE /1a 33J0BOJBH MOTpede U KeJbe MOoTpolada, a TUHME
U pealusyje Kpajibu IIHJb CBOT NOCTOjarba HAa TPXKUIITY, OJHOCHO OCTBAPH IOCIOBHH PE3yiTaT
(mpodut). Yrparo norpede u kejbe MOTpollaya yrnpaBibajy HBHErOBUM MOHANIAKBEM Y MPOIECY
onabupa Ha TPXKUIITY pobda U yciyra. AKTUBHOCTH TPAAUIMOHATHOI CHCTEMa MapKETHUHT
ylpaB/bakba 3aBpllIaBajy Ce y TPEHYTKY Kaja Kymall JOHece OJUIYKY U IUIaTh MPOU3BOA, 3a
pa3nuKy OJl CaBpEMEHUX HadyhHA YIpaB/balbd OBHUM AacIEeKTOM TIOCJIOBama, TJe TJIaBHE
aKTUBHOCTH HA TOM IUIAHY TeK MOYMbY. | TaBHU 3a/aTak y TUMEH3HjaMa TII00ATHUX TPKULITHUX
rajjakcuja je Kako KOH3yMeHTa HaIlluX IMPOU3BOJa MOTHBHCATH J1a OCTaHE JIOjalaH MOTPOIIaY, O/
Kora JUPEKTHO 3aBHCH pean3aliija o0uMa mpojaje.

AMepHUKO yIpykeme 3a MapkeTHHr (AMA) peduHHIe MOHAIIAKE MOTpOIIada Kao
,»JUHAMUYKY HMHTEpakuujy adeKkra W pa3MHUILbamka, MOHAIAmka U OKpYXKema MmoMohy Kojux
JbyJcKa Ouha yrpaBibajy acleKTUMa pa3MeHE Y HHXOBOM JKHBOTY. 16 [Ipenyseha ce Tako
CyodaBajy ca HEONMXOJHOIIhy BpIIema aHadu3e U YIpaBibambha TPXKUIITHUM U MOTHBAI[MOHUM
acrmeKTUMa KOju BOJIe Ka CTHIlamy MOBEpeHa W JIOjaTHOCTH (MOMyT IeHe, KBalUTeTa, UMHUIIA
camor OpeHJa ...) Kao U Ja Heryjy BEpHOCT CBOJUX HOTpolIaya npahemeM HBUXOBUX KOMEHTapa,
3aXTeBa, MpEJJIora, pellaBamky CUTyalldja y KOjuMa je Kyrail OMo He3aJ0BOJhaH, Kako He Ou

3aMCHHO Halll IMPONU3BOJA KOHKYPCHTCKHUM.

> Kardes, R.F. (2002), Consumer Behavior and Managerial Decision Making, Prentice Hall, Upper Saddle River,
New Jersey, pp. 10; 13Bop: XKuskosuh, P. (2014), Ionaware nompowaua, Yuusep3uretr Cunruaynym, beorpan,
crp. 41.

1° peter, J.P. Olson, J.C. (2008), Consumer Behavior and Marketing Strategy, McGraw Hill International Editing,
Boston, pp. 5 — 10; U3eop: XKuekosuh, P. (2014), llonaware nompowaua, Yuusepzuter Cunrunynym, beorpan,
cTp. 41.
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2. 3. Mapkemunz o0noca ca nompowiauuma

MapkeTuHr oHOCa ce JeHUHHMIIEe Kao IPUCTYH Ja OU ce pa3Buja AYropodHa JOjaTHOCT

17 .
MoTpolIaya u Tako nosehana mpopurabuaHOCT . MapkeTHHI o/1HOCa je MOJEN MPOUCTEKAO
KpajeM XX BeKa W3 HOPJHUjCKE IIKOJE MAapKETHMHra Kora NMpuMemyjy Bojehe cBeTcke ¢upme,

0a3upa ce Ha OJJHOCY ca MOTpoIIayrMa HAaKOH TPBE TpaHCaKIHje (IOCTUTHYTE caTHC(aKIIH]e).

Cauxa 1. MapkeTHHT 0JHOCA

MapkeTHHI 0JHOCa
doxkyc Ha 33/1pKaBamky MOTPOIIAYa
Jlyropouna opujeHTaIuja
KonrakTi ca mo3HaTHM KyIIuMa

Bumectpyku HUBoM ogHOca u3Mely Kynana u
pojaBana

Bucoxko MOBEPCHC ITOTpOIIavYa

3a KBaJIMTET OAroBapajy CBU y npeaysehy

Ussop: Palmer, A. (2000), Principles of Marketing, Oxford University Press, Oxford, pp: 459-465. 8

,,Jlok Mapketunr ognoca (RM — Relationship Marketing) Harnamasa 3Ha4aj pa3Bujarmba
IYrOpOYHUX pelanuja ca CBUM CTejkxosjepuma mnpenyseha: mnorpomauu, a06aBibadd,
aucTpuOyTepy, UHBECTUTOPH, OaHKe, MapKETUHILIKE areHIiyje, ocurypasajyhe opranusanuje u
apyru Mapketunr omnocu ca morpomaunma (CRM — Customer Relationship Marketing)
TEXHUILTE CTaBJba Ha U3TrpaljuBame U pa3BHjambe AYyTOPOYHUX OFHOCA CaMo ca HOTpOIHa'—II/IMa“.lg
[TocToje MHOre paznuuure AePUHUIMjEe MapKEeTHHra OJHOCa ca MOTpoIIaynMa (peraluoHH

mapketuHr wian Customer Relationship Marketing). Muoru Bepyjy Aa je KOHIENT OBOT

MapKeTHHIa KOMITJYTepCKH CHCTEM KOjJU KOMITaHHj€ KOpPHUCTe, Kako O uyBase uHpopmaluje o

7 Gummesson, E. (2008), Total Relationship Management, ELSEVIER/Butterworth-Heinemann, Oxford, pp.5;
WsBop: XKuskosuh, P. (2014), IHonaware nompowaua, Yuusepsurer Cunruaynaym, beorpan, crp. 215.
18 Wupkosuh, P. (2014), Honaware nompouwaua, Y ausepsurer Cunrunynym, beorpan, ctp. 216.
19
HUcro.
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MoTpoIIayrMa 1 Kako OW uX CHaOJIeBaliv CIEIU]jaTHUM HOHy,Z[aMaZO, a Ipyru cCMaTtpajy za je To
CTpaTeruja 3a VIpaBJbalkbe Be3aMa ca IMOTpoIIadeM, Kako Ou ce ¢dopMmupana BpEIHOCT
uHTepecHux crpana (shareholder value?). TIpema ucrom ayropy, CRM je MOCIOBHM mpHCTYII
KOJH Tpara 3a 1mo0OoJbIIalkeM BPEIHOCTH KOMIIAHH]E 3a MOTpoIIade U npoGUTaOUITHOCTH MyTeM
pa3Boja M OpKaBama Be3a ca MoTpolIaunMa Koje Cy NakJbUBO JIOIMpaHe, Kako O ce moBehaina

22
1 Beh HaBe/leHa BPETHOCT MHTEPECHUX CTpaHa ™ .

MapKeTI/IHF MHKC IIOCJIOBHH ajJlaTH HCOIXOJHHU CY 3a IMOCTHU3ALEC KCIbCHE peaKque OUJBHOT

TPXXUIITA Y OAHOCY Ha IMOCTABJbEHEC MAPKCTUHI" TUJBCBC.

,»HOB KOHIIENT OJIHOCA Ca TOTpOIIayMMa 3acHMBA CE€ HAa HOBOj IMOCTABIM MapKCTHHT
mukca — 4C, kKoju y cTBapw, ofjalimaBa Kako TMOTpoInadd Tienajy Ha 4P (mpowsBon, IeHa

npomouuja u auctpudynuja). Macrpymentu konuenta 4C cy:

1 Customers wants and needs - xesbe 1 IoTpede moTporaya

2 Cost to satisfy those needs — moTpeOHH TPOLIKOBH 3a lUXOBO 338 {0BOJBCHHE
3 Convenience to buy - morogHOCTH TPHUIMKOM KYIOBHUHE

4 « 23

Communication — koMyHHKaIHja

[TocTu3ame MyropovyHe JIOjaTHOCTH KAo PE3yNTaT MapKeTHHI OJHOCA ca MOTPOIIavynMa,
Moryhe je mocTuhu TyTeM CcTajlHe KOMYHHUKAIMje ca TMOTpollaynuMa y Iy H3Tpaime
cTabmiHuX ofHoca. [lojaBOM TUTHMTANHUX JAPYIITBEHUX Me/Mja KOMIIaHHje CYy yBHJENE 3Hauaj
¢dopmupama 1 kKopuuiheme 0a3za CBOJUX KOPHCHUKA, M3 KOJUX MOTY KOHCTaHTHO LIPIETH
nHopMalMje U Tako OMTH y KOpak ca >KeJbama W moTpedama KiHjeHaTa Kpo3 yHampeheme
KBaJUTETa MPOM3BOJA M ycayra. MHOTe KOMIaHWj€ HyJAE IOBOJbHMJE YCIOBE 3a KyNOBUHY
MHTEpHET KaHaJlMMa 4YHMe IMOJCTHYYy OBY BPCTy Ipojaje Koja o0e30ehyje jenHocTaBHMjU
NPUCTYII TIOTpoIIaYMMa Koju ¢y yMmpexenu y online kiny0y. Kako Ou 3ampikanu cBoje KJIMjeHTe

KpO3 MporpaM BepHOCTH (KiyOoBe moTpornava) pupme ux Harpal)yjy, OTHOCHO HyZE €KCIy3UBHE

20 payne, A. (2006). Handbook of CRM: Achieving excellence in customer management. Great Britain:Butterworth-
Heinemann, ctp. 111.

1 To je poslovni termin koji oznatava da je krajnje merilo uspeha kompanije koli¢ina za koju je obogatila svoje
akcionare. Termin je postao popularan tokom 1980-ih godina, i delom je povezan sa biv§im CEO - om firme
General Electric, Jack Welch - om. Izvor: Dobbin, F.; Jiwook J. (1998)"The Misactplication of Mr. Michael Jensen:
How Agency Theory Brought Down the Economy and Why it Might Again". Sociology of Organizations 30B.

22 uskosuh, P. (2011) Honawarne nompowaya, YHausep3urer CuaugynyM, beorpaa. Ctp.6

2 Kuskosuh, P. (2014), Ilonaware nompowaua, Yuusepsurer Cunruaynym, beorpax, crp. 219.
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MIPOM3BO/JIC UM LIEHE CTATHUM KYIIIMMa U ca JIpyre cTpaHe 00e30el)yjy KOHCTaHTHY IPOMOLIH]Y
y BHPTYEITHOM CBETY CBOjuX KopucHuKa. [lojaBa mameTHuX TenedoHa TOHENA je joul jemHy
PEBONYIH]Y KOja JONPUHOCU MHTEPHET IMPOMOBHCAKY, TIJIe MOOMITHE aruiukanuje omoryhasajy

KOPHCHHIIMMA Jla CBOje poduiie Ha APYIITBEHUM MpekaMa Hoce ca coOoM.

Ha exoHOMCKHM Hepa3BHjeHUM TpXKHINTHMa HE TmocBehyje ce mnaxma 3Haudajy
MHOBAaTHBHUX MAapKETHUHI CTpaTeTHja W ajaTa 3a OCTBApPHMBAIE YCIICIIHOT pe3ynrara. Bemwkun
Opoj MOCIOBHUX Cy0OjeKaTa y HaIlOj 3eMJbH HE CXBaTa Ba)KHOCT CIPOBOhEHa MapKETHHIIKHX
UCTpaXuBama (mepuunupajyhu mx Kao HEmoOTpeOHW TpOIIaK) W IMO3UIMOHHpama IMoTpeda

notpomraya y poxkyc mocjIOBHE MOJIUTUKE MapKETHHTA.

VY oOxBHpHMMa HENPECTaHOI TEXHOJIOIIKOI YyCaBplllaBamba pacloJIOKUBUX Kamalurera Yy
KOMYHHUKAI[MOHUM CHUCTEMHUMa M NpoH3BoherYy HOBUX, MAPKETHHI IMPAKTUYHO M HE MOXeE
IIOCTOjaTH Yy TOKYILIAjy NMPUMEHEe TPaJWLMOHAIHUX 3HaWka y CaBPEeMEHUM Ipolecuma, u 0e3
IIPETXO/IHOT pa3yMeBama IOHAIllAaka [OTpollaya Yy MpoLecy KyHoBHUHE (MapKETHHT

HCTPAKUBAKbA).

Canka 2. HnycTpanuja pa3nnauTux (peHOMeHA MOBe3aHUX €A PeIallHOHIM MAPKETHHIOM

Mobunuu Kynoeuue

MapKeTHHT Mpuxoam

Email

Axumje
Uctopuja
Mpomounje
NojanxocT ‘ Tenedoum
o ©
Appeca
@ Gencuxe
MapkeTunr
Mpetpare © O o
K 2 O Mpuopuretn
oMyHUKauuja OpywTteeHe

MDexe

H3eop: http://e-comdrive.com/customer-relationship-management.html. (Ilpuctymseno 15. janyapa 2017)
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Eichorn®* Jlaje MOoXKJa HajcBeoOyxBaTHHU]Y AeduHuUIn]jy, rae CRM npeacraBiba Kao XOJUCTHYKH
MPUCTYI KOJU MHTETPHILE UHTEPHO JUAEPCTBO, KYATYPY, OPTraHU3AUOHU CTPYKTYPY, MOCIOBHE
nporece M HMH(POpPMAIIMOHE CHUCTEME Ca EKCTEPHOM TayKOM CIajama, a by MNPEICTaBibajy
notpomayr. OBre BUAMMO ACPUHHUIIN]Y Koja 00jeHmbyje Pa3IMYUTE IOCIOBHE (EHOMEHE H
YKJIalla uX Jia OJroBapajy mpobiaeMy penanuoHor MapketuHra. CBe yclenrHe KOMITaHUje UMajy
OBaj CII0j HA MY KaJa JKeJe YCIeX Y CBOM CTPATEIIKOM MapKEeTHHIIIKOM I0cCIy, 1ma he ce u oBaj
pax pyKOBOJAWTH OBHM, MHTETPATHBHUM HAUYMHOM pa3MUlLbama. (CBakako Ja je cBa MaxKmba
yCMEpeHa Ha TOTpolllaya, W 3aTO je OCHOBHH IMJb DEJIAIlMOHOT MapKETHHra pa3BUjarbe
KOHEKIIMja U 00Jbe OAroBapame Ha HUXOBE MOTpede U keibe. Takohe, pa3BujambeM Be3a ca
MOTPOIIAYMMa, ¥ HUXOBUM OJIp)KaBambeM, 00Jba MPO(GUTAOMIHOCT W MPUXOAU MOTY OUTH
MIOCTUTHYTHU IIyTE€M IOBEpema, 00aBe3e W JIOJaTHOCTH, KaJla c€ OHHM yCIOCTaBe Kao MPHHLUIH

(GyHKIMOHHCAA TOTPOIIAYKOT I/ICKyCTBaZS.

2. 3. 1. IloBepeme, nocBehenocT u sojaanoct

Jlenennjama yHazaJ, Kajga ce paiau o mpejBubhamy NOTPOIIAYKOTr MOHAIAKkA U HHXOBOT
JIOHOILIIEHa OJUTYKa, Ppa3IM4uTe AaKTHMBHOCTH CBEYKYIIHE caTuc(akiije MoTpoliaya cy ce
koprctine?®. Mnak kaja ce mapajurMa TPaIulHOHATHOT MAPKETHHIIKOT MHKCA TIPOMEHIIIA, i
peNaoHy MapKETHHT CBE BHIIE yIIA0 Y YIOTpeOy BEIHMKHX, Ma 3aTUM U MamHX KOMIIaHH]a,
nopacia je jgucra ¢pakTopa Koju yTU4y Ha IOHaIIamke noTpolaya. [Ipema nperxo1HO HaBe1eHOM
ayTopy, MoBepeme, MOCBEheHOCT U JI0JaTHOCT MOTY OMTH UAECHTU(PHUKOBAHU O/IBOJEHH, C TUM Jia

CC I(bUXOBH ACIICKTHU UHTCTPUILITY HA PA3JIMIUTC HAYUHE 3a PA3JIAINTC TUIIOBC TOTpOIIAYa.

*Eichorn, F.L., (2004). Internal Customer Relationship Management: A Framework for Achieving Customer
Relationship Management from the Inside Out. Problems and Perspectives in Management. 1,.154-176.

% pPayne, A. (2006). Handbook of CRM: Achieving excellence in customer management. Great Britain:Butterworth-
Heinemann

% Garbarino, E., & Johnson, M., S., (1999). The Different Roles of Satisfaction, Trust,and Commitment in Customer
Relationships. Journal of Marketing. 63, 70-87.
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Cauxa 3. KoHuentyajaHu OKBHP pa3yMeBama MOBe3aHOCTH (GakTopa yTHIaja HA peJIAlliOHU MAPKETHHT

Puauk

P, ConupapHocTt
3ajeHHWTBO
[emewe uHpopmaumja
®nekcubunHocr
WHTerpurer °
L ]
MNoeepeke

[ Penytauuja [3anoaorbcmo ]

lpenopyke
OyxuHa Tpajar-a Bese

[ooooo

KoHTHHYyHTET ¥
BEe3M

25
® EkcnpeTtuza
* Moh

.

Izvor: Graf, R., Parrien, J. (2005) ,,The role of trust and satisfaction in a relationship: the case of high tech fiCRMs
and banks®, Paper presented at the 2005 Conference of the European Marketing Academy (EMAC). ctp. 22.

[ToBepewme, Ka0 MYJITHIUMEH3UOHAIHA KOHCTPYKT, OJ BUTAJIHOT j¢ 3HA4aja 3a pa3Boj
HMKaKBE Be3e, KaKO Ha XKMBOTHOM IUIaHy, Tako M mocioBHoMm. Morman, Deshpande i Zaltman®’
neGHUHUITY TTOBEPEHE Kao “HKeJby 3a OCIamamkeM Ha MapTHepa y KOjer ce MOKETe Moy3JIaTH’ .
Behuna nctpaxuBaua 61 ce ClIOKuiIa ca OBaKBOM Je(UHHULIUjOM Y3 oapeheHy TonyHYy, ajld OHO
IITO j€ BaXKHO JECTE JIa MOBEPEHE y CUTYyallljaMa BE3aHUM 32 MAPKETHHT MOCTaje BAJIUIHO Kajaa
ce MOTPOIIaYy y3/1ajy Y HCKPEHOCT OHE Jpyre cTpaHe, Ha nmpumep, npoaasia. Gwinner, Gremler
u Bitner?® cy pacrpaBbamm kako TICHXOJIOMKN GeHe(HTH KOjH MPOM3/Ia3e U3 MOBEPEHba OCTAjy
JOII BaXKHU]U OJ] CTIELUjaJIHOT TPETMaHa KOjU MOTPOIIaYl MOTY T0OUTH pa3BojeM OJIHMCKe Be3e ca
onpeheHOM KOMITaHHjOM. YBEK KaJa ce IMOMHIbE IOBEPEHEe y MAapKETHHIIKO] JIUTEPaTypH,
penamyje ca moTpolaynuMa Cy Be3aHe M 3a MojMoBe JiojatHocT U nocBehenoct. Ilocsehenocr,
npema Morganu u Hunt®- y mMoxemo mocMarTpaTd Kao KOHTHHYHpaHy Be3y KOja 3aXTeBa
MaKCHUMYM Hamopa 3a BeHO ofpkaBame. HanMe, MOkeMO ce CI0XKHUTH ca OBOM KOHCTAaTallljoM,
jep Be3e TMOMyT OBHX YKJbY4yjy Be€OMa CHAXXHY €MOTHBHY W OMXEJBHOpaIHy MOCBEheHOCT

KoMmmaHuju. VIcToBpeMeHO, cama ce KOMITaHHWja IyTeM peJIallMOHOT MapKeTWHra mnocBehyje

" Moorman, C., R. Deshpande, and G. Zaltman. "Factors Affecting Trust in Market Research Relationships."
Journal of Marketing 57, no. 1 (January 1993): 82.

%8 Gremler, D., D., & Brown, S., W., (1996). Service Loyalty: Its Nature, Importance, and Implications. USA:
University of Idaho. ctp. 96.

% Morgan, Robert M., Hunt, Shelby D. (1994). The commitment-trust theory of relationship marketing. Journal of
Marketing VVol.58 (3)20-38.
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moTpoirady, aad u 3amocieHoM. Kama ce nmeduuuine mocehenoct morpomada, O’Reilly i
Chatman cy jom 1986. roBopuwiau O OpraHu3allMOHMM TeOopHjaMa W MOJEIMMa KOjU Ce
MPUMEBY]y KOJ TOBEpPEeHa 3aloCiICHUX, W Ja C€ OHH MOTYy NPUMEHUTH H y CMUCIY

30
nocseheHocTH MoTpoIayy.

Oliver® ucruue ma je mojanHocr 3ampaBo 06aBesa Koja je KyOOKO yreMesbeHa M oMoryhasa
MmoTpolraynMa ja yemrhe Kymyjy Ipou3BOJIE HMIIM KOPUCTE yciyre oJpelheHe KOMITaHuje, TOKOM
BpemeHa. OBakaB Ha4MH KYIOBamka, JOBOJU JO jeIHOT IHMKIUYHOT Tpolieca KOpUIIhema UCTOT
Openpa, 6e3 003Mpa HAa MPUTHUCAK KOjU MOTY M3a3BaTH €KCTEPHE OKOJHOCTH MM MapKETHHIIKU
Hanopu. Ha Taj HaumH ce pa3Buja Be3a Koja o0miyje JojarHomhy, Mpu 4eMy je MUIJbeme Beh
MIOMEHYTOT, YBa)K€HOT Tpodecopa Gronroos-a* na JI0jaJTHOCT HHUje caMmo TO KaJa je MmoTpouIayd
nojanaH cBojoj ¢upmu, Beh 6u u pupma Tpedano na Oyne BepHa CBOJUM MOTPOIIAYNMa, Kako Ou

Be3a u3Mel)y \ux orcrajaa.

Nnak, cam onHoc u3Mely moTrpornada u oapehenor 6penna wim Gupme, BeoMa je KOMITICKCaH 3a
nepuHUCame, M jaKo je TEIIKO Y caMoj JUTepaTypHu MoHahu Heke cBeoOyxBaTHE NePUHUIIM]C,
yIpaBo 300T OBaKO HEONHUIUBMBHX M OCETJHMBUX (DakTOopa KOjU YTHYYy Ha (OpPMHUpPAEE HCTE.
Wnak, cneneha cnuka, y3 momoh MexaHMuke KOHCTpYyKIMje NoTBplhyje MoryhHocT nocrojama Te

Be3e U “y KoM cMmepy’’ ce oHa kpehe.

%0 Ovde se prvenstveno radi o varijetetu faktora koji defini$u posveéenost zaposlenog (psiholoski uticaj, li¢no
poHcroveéivanje sa firmom). U vodisu SHRM fondacije (2006), urednika, R. Vansa, navode se slede¢i ,,kljucni
sastojci posvecenosti zaposlenih: zaokupljenost poslom i obaveza prema poslu i kompaniji. Dostupno na veb
adresi: http://www.vancerenz.com/researchimplementation/uploads/1006EmployeeEngagementOnlineReport.pdf.
1 1 O’Reilly 111, Charles & Chatman, Jennifer (1986).Organizational commitment and psychological attachment:
The effects of compliance, identification and internalization on prosocial behavior. Journal of Actplied Psychology,
71, (3), 492-99

%2 Gronroos, Christian (1990).Relationship actproach to marketing in service contexts: The marketing and
organizational behavior interface. Journal of Business Research 20 3-11.
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Ciauka 4. Mexanuszam yYcneurHor nmocjioBama nmyTemM nocBeheHnx U aHraKOBaHUX nmorpouava

)

JAHT@XKOBaHH
[IOoTpOWaYyu

lMocnoBHKW pacr

HW3Bop: IIpunaroheno npema: http://yulop.com/.

On catucaknmje 10 gojananocTn norpomayva: Nielsen ucrpaxuBame

Kommnanuja 3a uctpaxuBame Tpxuira Nielsen GaBunma ce mutameM KOjU aTpuOyTH
IPOM3BOAA MOTHUBHUIIY KYIIIIa Jla 3aMEeHU OpeHs, n1o0aBibadye WM Majie TproBuHe. Pesynrtatu cy
Ha TpPBO MECTO IIOCTaBWIM ILI€HY, 3aTHUM KBalIWUTeT, I00py oOpraHuzanujy y oOaBibamy

MOCIIOBaha, HIMPU aCOPTUMAH U Ha Kpajy 6osbe nepdopmance (Cruka 6poj 5).
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Cauka 5. MOTHBH 32 IpOMeHY GPeHI0Ba, MPY:KAIANA YCIAra H MAJIONPOJaBana’

WHAT ONE ATTRIBUTE WOULD ENCOURAGE YOU MOST TO SWITCH

BRANDS, SERVICE PROVIDERS, RETAILERS?

Percent respondents who are mostly loyal or not loyal

@ BETTER PRICE ® BETTERQUALITY BETTER SERVICE AGREEMENT

BETTER SELECTION @ BETTER FEATURES

GLOBAL
AVERAGE [EiFA

ASIA-

PACIFIC EUROPE

MIDDLE

EAST/AFRICA AMERICA

Source: Niglsen Global Survey of Loyaly Sentiment, Q1 2013

Copyright § 2013 The N

[Torpeba 3a MCTpaXMBamkeM TPXKUIITA ca aCIEeKTa MOHAIIamka MOTpOoIIada JIOBela je y
WHTEPAKIMjy CTpaTerije MapKEeTHHT MEHAIMEHTa U TIOHAIIamka IMOTPOIIada, Kao yCKO TOBE3aHUX
mucuuruinHa. [lo3HaTo je aa cy mpeay3ehy moTpeOHM BHILECTPYKHM HAalOpH 3a CTHLAHE HOBUX
Kynana y OJHOCY Ha €Heprujy morpeOHy jAa ce cadyBajy mnoctojehn. Mebhytum 3an0BOJbHU
MOTPOIIAYM MOTY 3aMEHUTH Halle NPOHM3BOJE M YCIyre 3a KOHKYPEHTCKE Y HapeTHHM
kynoBuHama. Koju acnektu Boje o catucdaxiuje Kymnma (TpeHYTHO 3a/J10BOJbHU KOH3YMEHT)
JI0 JIOjaJTHOT KyTia U ambacanopa Hamier oOperna? [la nu he kynar Outu 3a10BOJbaH PHIUKOM
KYIOBUHE, 3aBUCH O] TOTa KOJIUKO MMOHY/1a UCIIYHhaBa BeroBa 04eKHBamba.

VY nmpunuuny, catucdakuuja je ocehame 3a10BOJCTBA WIN pa3ouaperma HeKe ocode Koje
poucTrye U3 nopehema NepIunupaHor yIuHKa (U pe3yliTaTa) HeKOT TIPOU3BOJIa Y OJTHOCY Ha
OUeKHBamba. AKO je YUMHAK MamH OJl OUEKHBama, KyIall jeé He3a/J0BoJbaH. AKO MaK yYyHHaK

HUCIIYHU BETOBA OYCKUBAA, Kynauje

% http://www.nielsen.com/us/en/insights/reports/2013/how-loyal-are-your-customers.html, mpernenano merem6pa,

2016.
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3a70BOJbAH. YKOJIMKO YYMHAK MpPEMalld OYeKHBama, KyHal je BeoMa 33/0BOJbAH HIIH
oxymenber. > Kao mpuMep oxylneB/beHOr Kymia Hasemhy JIHYHO HCKYCTBO y Kopuinhemy
ycayra Ha cajty HitCena.com, areniuja koja ce 6aBU MPOMOBHCAKHEM MPOM3BOJA M YCIIyra Ha
nomyctuMa. HakoH mrTo cam o0aBecTWia KOPHCHHYKM LEHTap O MpoOjeMy ca IOTBPAOM
Baydepa myTeM email-a, Jby0a3HU U CTpYYHH OIleparep je Kpo3 map MUHYTa W3BPIIHO IPOBEPY
pe3epBaliije ¥ MOHYAMO OMIHUjy J1a ce Gororpaduja mpuMepKa yIuiaTHHIIE momasbe mytem Viber
aruIMKanmje, Kako Ou ucTUM myTeM y Hajkpahem poky Omiia mociara moBpaTHa (otorpaduja ca
npuMepKoM noTBpae (Bayuepa). [locnoBame y XXI Beky, rae Hac o]l KOHKypeHaTa JeIH jeaaH
KJIMK MUILIEM, 3aXTeBa J00ap W KBAJUTETaH NPOU3BOJ, KOpHITheme CaBPeMEHUX TEXHOJOIMIKHUX
ajata 3a KOMYHHUKAlM]y ca Kynuuma, y3 A00py opraHuszanyjy U Jby0a3HO 0coOJbe Koje
(YHKIMOHHMINE 110 YTBpHEHUM MpaBWIIMMa jeTUHCTBEHOT CHCTEMa IOCIOBama, KOjU Ce 3aCHUBA
Ha THMCKOM pajly | MOJICTHIIAkhY WHAWBUIYATHOT yCaBpllaBama 3amnocieHux. Kommnanuja mopa
7la ce TpHUIpKaBa Hadena Ja MOoKyma aa 00e30ean BIHCOK CTereH catucdakiuje Kymnamna, a 1a y
CKJIQJy ca YKYITHO PAacIOJIOKMBUM CpPEACTBHMMa 00e30ear NPUXBATJbUB CTENEH caThchakuuje
JIPYTHM CTEjKXOJICPHMA.

[TocToje 1 HOBYM, THOBATUBHU IPUCTYNH KOjUMA C€ MOCTIKE caTUC(aKIija U JI0JaIHOCT
Kylana, 3aCHOBaHM Ha TPUMEHU HAayYHHX METOAAa — TICHXOJIOIIKHUX U COIMOJIOUIKHX, KOjU
MaHWMYJIWANIY TOHAIIakeM MoTpomada. HakoH mTo je pa3BHjeHa CBECT O HEONMXOIHOCTH
merchandising-a (mpe3eHTOBame MPOU3BOJA) KA0 MHCTPYMEHTa 3a yHampeheme npojaje rie
[JIaBHY YJOTY HMMajy CHUMOOJNMKAa M TCUXOJIOMIKM edexkTu 0oja, nu3ajHa, MHUPUCH, MY3HKa,
pacBeTa KOju Cy pa3BWiIH e(]ekTe MO30pUIIHUX Kyiuca. VIMOyicu NpHIMKOM KyIIOBHHE
YCIIOBJBCHHU CY Y BEIMKO] MEPU €MOLIMOHATHOM KOMYHHKAIHjOM, Kao e()eKTH KOjU CTUMYIIHUIILY

KyIina Ha IMoJACBECHOM HUBOY.

Ha npumepy Cruxe 6p 5 BuAenu cMO Ja Cy MOTPOIIAYM WCTAKIM IIEHYy M KBAINTET 3a
Haj3HauyajHUje (paKTope KOju YMNpaBiba]y HUXOBUM HMITyJICMMa U akTUBHOcTHMA. M3y3erak on
NpaBUjIa TPEACTaB/bajy KOMIIAHHJE KOje YCIEeBajy Ja Kpeupajy crneuu(puyHy aypy OKO CBOT
Openna, npunucyjyhu My HeonumspuBe neppopMance BpeIHOCTH, Ka0 33j€JHUYKOT MMEHUTEIba

Openma u morpomadva. [lomazehw ox mpuMeHe eMolMOHaTHE KOMYHHKAIlMje Kako Ou ce

¥ Kotnep, @. Kenep, K.JI. (2006), Mapkemune menaymenm, Jlata Craryc, beorpax, crp. 144
35
Houo.
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OCHUTrypajia JI0jaJTHOCT, CABPEMEHH CHCTEMH IOCIIOBamkba OTHILIN Cy KOPAK Jajbe y CBOM OJIHOCY
ca KOPHCHULMMA, MOHYAMBIIN KpEHparme >KUBOTHOT CTHJIA (EMOLMOHAIHY WACHTU(HUKAIH]Y).
Apple je mehy npBuM KOMITaHHjaMa KOje Cy CXBaTHUJIC 3HAa4a] MPEHU3HOT Ae(hUHHCAmbA CYIITHHE
OpeHIa, KOju MPOM3BOJ Ha TPXKHIITY MO3UIMOHHMPA TaKO Ja T'a KOPHCHHUIHN NMEPLUUNHPAjy Kao
IpecTXaH. YIPaBo y OBOM CerMEHTY (opMupama OpeHza, pa3Buia ce noTpeda 3a yciayrama
COpywriter-a Koju Cy IMoCTalld BUPTYO3d y IHCalkby TEKCTOBA 3a KaMIame U pa3BHjalby
KpPEaTUBHOCTU IMOpyKa Koje he mpomoBucatu u aedunucatu Opena. Kynatnu cnoran ,,Think
different neduHUCAO je KBaIHWTET, KapakTep M jJEAMHCTBEHOCT OpeHJa Kao BPEIHOCHHX
CTaHIapJa Koju oO0je[Hibyjy CBE AKTUBHOCTH KOMIIAHH]E TIOMYT TMPOM3BOAA, IPOJIABHUIIS,
HaYMHA KOMYHHKAIM]je, €CTeTHKE Koja 00e30ehyje Mmpeno3HaT/bHBOCT, OJHOCHO BU3YCIHH U
€MOTHBHH HJICHTHTET IeJIOKYIHOT uMuiia. CTBOpeHa cy HOBa MpaBHJia KOja Cy MPOMEHHIIA UTPY
kaza je Apple oko cebe okynuo apMujy J0jaTHUX cleA0EHUKA, YIIPKOC TOME IITO HUje TOHYAHO
Haj0O0JbM KBAJUTET Y OJHOCY HA IMpoM3Bohade CIMYHOT aCOPTUMaHa, M MOPE]] U3Y3ETHO BUCOKUX

IICHa.
2. 3. 2. YcnocraB/bame Bese

AKO ce MOHOBO BpaTUMO Ha ,,Je()UHUCAKE BE3E, MOPAMO CE€ CIIOKHUTH Ca Gronroos-om36, ma
KOMITaHHMj€ MPBEHCTBEHO MOPajy MocMarpatu ojpeheHn Opoj myTa KOju je Kymall KyrmoBao O]l
KoMIaHuje. AKO ce Kymail U Jajbe Bpaha y UCTy palimy U KyIyje TIPOU3BOJE YEeCTO, MOXKE Ce
pehu ma je Beza ycraHoBJbeHa. Mmak, He MOXe ce OBaj METOA YBEK Yy3€TH y 003up, U He

CaMOCTaJIHO.

Ha npumep, kyman Mo)ke JOJa3UTH U KYNOBATH BHUIIE MyTa y MCTO] PaJimbH CaMo jep Cy LeHe
Hucke. To Moke OMTH 3HAK Jla Kymnal| HUje Be3aH 3a MapKy M Ja ce OH/oHa Bpahajy y KOMIaHH]y
300T HHCKUX II€Ha W Ja Hehe ocTaTh Be3aH 3a HbY YKOJIMKO KOHKYPEHT JOJAaTHO CMAamH CBOjE

neHe. J[pyru pasnor 3a moBpartak KyIila je OBOJbHA JOKaluja Gpupme.

% Gronroos, Christian (1990).Relationship actproach to marketing in service contexts: The marketing and
organizational behavior interface. Journal of Business Research 20 3-11.
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IIpema Fournier, Dobscha & Mick- y ¥, mojam penaumonor mapkerunra je usryGuo cBoje
3HAYEHE jep CTPyUmall He IPU/ajy MHOTO 3Hauaja MPaBoM I0jMY ITOBE3aHOCTH U YMECTO TOTa
ce (okycupajy camMO Ha HA4YMH HA KOju ce Tpeba mpubmmkutu kimujeHty. OBaj mpolOiem je
OUMIJICTHH]U Kaza Johe mo yrmorpedbe 6a3e momaraka KiMjeHaTa, TJe Cy MOJAlH O KJIHjeHTHMa
IITYpU M Mallo Ce BOJAM pavyyHa O TNPUBATHOCTH W HHTUMHOCTH KiHjeHata. [IpumapHo
¢doxycupame camo Ha 0ase 1mojaTaka yriiaBHOM HE MOMaXke MapKETHHTY /1a CTBOPH NPAaBH yBH[
y TIOBE3aHOCT KIIMjeHaTa ca KOMIIaHHjoM. Y KOMIIaHHWjU MOTY BEpOBATHU Ja TPYKajy KJIMjEHTHMA
npaBy YCIyry Kajga UM Imnajpy npeaedunucane e-mail — oBe win UM HyJe WIAHCTBO Y JIOjaJIUTH
KIyO0y, aluM KIWjeHTH curypHo He ocehajy ucto. OBe yciayre He yTH4Yy Ha KIIMjEHTOBO

pa3syMeEBambLC KOMHaHI/Ije HUTHU nonpaBJLajy CJINKY O HC3aUHTCPECCOBAHUM paJHUIIMA KOMHaHI/Ije.

JlojayiHOCT, eMollMje W TO3MTHUBHA pa3MHIILbakba O HEKOME WM HEYeMy Cy HMILTHKAIH]je
MOBE3aHOCTH M JbYJM YKJbYYCHH y Be3y ocehajy Ja MOCTOju yCKa IMOBE3aHOCT HUX U JPYTUX
yaecHuka. OBa ycka IOBE3aHOCT HE MOXKE OWTH JIaka 3a pa30ujame W HE pacTe HH U3 yera, Beh
KOMIIaHUja MOpa Ja je 3aciyXH, a TO C€ MOCTHXKE KpO3 pelallMOHH MapKeTHHr. 300r Tora
KOMIIaHHj€ MOpajy Jla CTBOPE KOMYHHUKAIMjy U MHTEPAKIMOHE Tpollece Kako OW pa3BHjajic U
onpkasaine Bese. llITo je jour OuTHUje, KOMIIaHUj€ MOpPaAjy 3alaMTUTU Ja j€ KJIMJEHT Ta] KOju

oJITydyje Ja JIi je Be3a CTBOPEHA UJTU HE.

%" Fournier, Susan, Susan Dobscha and David Mick (1998), “Preventing the Premature Death of Relationship
Marketing,” Harvard Business Review, 76 (January), 42-51.
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Cauxa 6. Mzrpaama 6ynyhnocru PM

[NMNoborbwaxno
inpunarofjaBame
IHHTEpakKuuje noTpowasa,
MNOpYKe ycnyra u noHyaa

Behe 3Hawe 0 MosehaHa peLenTHBHOCT

noTpowasy, notpowaya, seha nocnoex
au NoTpowaYyka BpeaHoCT

WHTEepecuma u

npuopuTeTUMa

borartuja HHTepakuuja ca
noTpowayem u keroea
eeha oTBOpeHoCT

UsBop: http://ahtgroup.com/publications/futurecr

Penanuja je nBocMepHa NMPUBPIKEHOCT M MOJIEN 3aj€ITHUYKOr pa3MHUIIIbamba, TJe OpraHu3aluje
MOpajy pa3yMeTH KJIMjeHTe M TO MOKa3aTh CBOjUM IIOCIOBHMM NoTe3uMa. Bese ce BpeMeHOM
pa3BHjajy Kao M 3ajeJHUYKU HAYMH Pa3MUILLbamka, a MOO0JbIIaka Cce MpaBe Kpo3 KOHCTAHTHE
MHTEpaKIije U KOMyHHMKalujy u3Mely kivjeHara u komnanuje. Ha mpumep, pazmena noOapa,
ycinyra win uHbopMaifja ce cMaTpajy uHTepakiujoM. KoMyHukanuja je 1e0 WHTEpakiuje U
Jasbe yKIbydyje ajBepTaj3MHI", IUpeKTHy momTy WTA. Bese ce pasBmjajy camo kama ce
MHTEpakKifje 1 KOMyHUKALMOHU TPOLIECH HACTaBJba]y BPEMEHOM U y pa3HUM ¢opmama. [Ipema
Gronroos-y, mporieHa Ja I Be3a MOCTOjH WM He KopuIIhemeM OBHX WHIWKATOpa HHUje JIaK
3aJlaTak, ajdi He MOCTOjU MjeallaH HaulH MEpema MOCTOjaka penalnje, OBO jeé HHCTPYMEHT KOju
je mpUMemUB U Tpyka npubnmxHe pesynrare. tberosa nedpununuja penamnuje je ciaeneha: ,,Besa

j€ pa3BHjeHa KaJa KIUjeHT YOuM Jla OCTOjM 3ajeJHHMYKH HAaYMH pa3MUIlbamba u3Mely mera u

% ajuh, J., Tomujanny, JI. (2016)Axseprajsunr, Yuusepsuter CHurugyHyM.cTp. 10
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no0aBjpavya WM TIpY)Kaola ycnyra.39“ N Barnes rtakohe cmarpa nga je HajOOJBM HayuH 3a

pa3yMeBame Be3a y IOCIIOBHOM KOHTEKCTY UCIIUTUBAKE TEMEJba MHTEPIICPCOHAITHE BE3e.

Prema Barnes—y‘“’, WHTEPIEPCOHATHE Be3€ MOKa3yjy Jia JIH je MOCTUTHYTO 3aJ0BOJbCHC KIIUjCHTA
w He. Kommnanuje koje KOMyHHIIMPajy ca KJIUjeHTHMa Ha MHTEPIEPCOHAIHOM HHUBOY YTHYY Ha
BUX U Ha JJMYHOM HHUBOY, U 300T TOra MOTY JONPHUHETH 33/J10BOJbEHY KiHjeHTa. Dokyc je Ha
TOME KaKO Cce KIHWjeHTH ocehajy Kaja HampenHe TEXHHYKe yCiayre W yHampeheHu mpou3Bonu
HUCY 0BOJbHU. KoMITaHuje Koje uMajy yBUJ Y TO KaKO MHTEpPIEPCOHANIHE Be3e (DYHKIIMOHUIILY,
CTHYY 3HAkE U O TOME Kako Tpeba pa3BUTH Be3ly ca KiujeHToM. KomIanuje Mopajy aa mpyxke
N00py YCIyTYy W HHTEPICPCOHAHY HWHTEpaKIWjy u3Mel)y CBOJUX 3aIllOCIICHUX W KJIMjeHATa.
Cryamnja kojy cy cmposern Gremler u Brown® mpoyuaBa ma mm je mojamoct kimjenrta
yHanpe)eHa KaJa ce KOMIIaHHja TOCBETH KpeHWpamy HWHTEPICPCOHATHHMX Be3a. Pesynraru
UCTPaXMBamka TMOKa3yjy Jla KOMIIaHUje MOTY Pa3BUTH M OJp)KaBaTH Be3€ ca KJIMjEHTHMa jep ce
kKeJba KIMJEHTa Ja OCTaHEe BEpaH KOoMMaHWju ToBehaBa kamga ce KommaHuja (oKycupa Ha
KpeHpame MHTEPIICPCOHATHUX KoMyHHKanuja. OBe Be3e ce pa3BHjajy Kajga MeHayepu omoryhe
Kpeupame MpujaTe/bcTBa u3Mel)y 3amocneHux u  KiujeHara. VHTepniepcoHanHe Be3e ce
YCIIOCTaBJbajy OJI CTpaHE MEHalepa ako oco0sby oMoryhu mobap TpPEHUHT a MPHWIMKOM

3anolbaBamka HOBUX JbY/IH, TAXKJBUBO Onpa Oyayhe uwiaHoBe ocoOsba.

¥ Barnes, J. G. (2000). Secrets of Customer Relationship Management: It's All about How You Make Them Feel.
Blacklick, OH, USA: McGraw-Hill Professional Book Group, 33.
40

Hcro.
*! Gremler, D., D., & Brown, S., W., (1996). Service Loyalty: Its Nature, Importance, and Implications. USA:
University of Idaho. ctp. 140.
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Cauxka 7. [lHHAMHYKH OKBHP HHTEPAKTHBHE Mpojaje

MpeTxoaHe paawe Ucxoomn

OpujeHTCaAHOCT Npema npoaajn
—P MoBepere
OpmujeHTUCabe npemMa noTpoLavy I

WHTepnepcoHanHa -
nponaja —»| 3aBpuwetbe npoaaje v gorosopa I
3agoBorbLCTBO
Camoyucnymete npogasua ‘ I

OpwujeHTUCaAHOCT Npema
> TpaHcaKumju Byayha
Hamepa
> UHTepakuuje

OpwujeHTUCAHOCT Npema
_» penauujama

W3eop: Jackie L.M. Tam, Y.H. Wong, (2001) "Interactive selling: a dynamic framework for services",
Journal of Services Marketing, Vol. 15 Iss: 5, ctp. 379 — 396

'

2.3.2. 1. Be3e nepuHuCaHe O/ cTPaHe KJIHjeHTA

[Ipema Barnes-y, peu 6e3a nMMa jeIWHCTBEHO 3Hauyewme 3a BehHMHY JbylM M KOPHUCTU CE€ Y
KOHTEKCTY €MOTHBHE TIOB€3aHOCTHM H3Mel)y ABoje wium BHIE JbyAd. Barnes je cmpoBeo
UCTPAXKUBAE Yy KOJeM Cy KIIMjeHTH OMJIM MUTAaHU Jla ONHUIIY KOMIIaHHje Koje yecTo nmocehyjy ca
Y)KUBaWkbEeM. YUECHUIIM HUCY MMM HUKAKaB MPOOJIEM Jla OMUITy KOMIAHHW]e ca KOjUMa MUMajy

MpaBy MOBE3aHOCT M UCIIOCTABUJIO CE€ J1a Cy TO Beoma Maie ¢upme. Knujentn cy capahuBanu ca
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oBUM (upmMama Beoma Iyro, M 3amociieHd y TuM dupmama cy UM ce obpahamu MMEHOM U

MIPE3UMEHOM, IITO j& KIMjeHTUMa YHHUJIO Ja ce ocehajy moceOHUM y KOMYHUKAIIU]H.

Kana cy yyecHunm nuranu J1a onuIiry KOMIaHHjE ca KOjUMa HE BOJIE Jla KOMYHHIUPAjy, Gupme
Cy Jlako HaBol)eHe, a pa3Jior 3a He33aJOBOJHCTBO KIIMjeHATa HHUje OMO KYIJbEH MPOU3BOJ, YCIIyra
WM IpoMeHa 1ieHe. KiMjeHT cy uManu HeraTuBaH yTHCAaK O MHTEPAKIIUjU ca KOMIIaHHjama 300T
HAuMHA Ha KOjU Cy TPETHpaHU W 300T JIOIIe MHTEepaKiyje ca 3amocieHuma. Kana cy ydecHunm
UCTpaKMBamka NMUTAaHM Ja OIUINY Be3e KOje MMajy ca JApyruMa, MOMHUIbaIH Cy IpHjaTelbe,
nopoauity u kommuje. OBe Be3e Cy NpHCHHjE. Y TIOCIOBHOM OKPYKEHY ped 6e3a je Takohe
KopumtheHa o1l cTpaHe KiIHMjeHaTa, HaKo jako JUMUTHpaHo. [IpomaBiy u mpyxaonu yciuyra, Kao
mTo ¢y ¢ppusepHu, NpoJaBIy HAMUPHHIIA, ATOTEKAPH U JOKTOPH Cy IPUMEPH MOMEHYTHUX (pupmu.
MHOTH KJIMjEeHTH Y OBOM UCTPAXKHBAKY Cy TBPMIIM J]a HEMa]y HUKAKBY [TOBE3aHOCT Ca BETUKUM
KOMIIaHMjaMa Kao INTO Cy BEJIMKH JIaHIM TProBUHE, OaHKE WM TeJePOHCKE KOMIIaHH]e.

VYdecHUIM Cy TBPIWIU /1a j€ OBJIE MMOBE3aHOCT jeTHOCTPaHa, TaKo J]a HeMa IpaBe ge3e.

Nnak, oBO je MHAMKAIMja J1a KIIUjeHTH MPU3HAJy J1a ©Majy Be3e ca KOMITaHH]jaMa, alld Ped 6e3d Ce
KOPUCTH KaJia je MOBE3aHOCT OJIMCKA U KaJla Cy KJIMJeHTH Y KOMYyHUKAlLlMjU ca pupMama Kojuma
BEPYjYy U OJ Koje UM Mpyxkajy ocehaj moceGHOCTH y KOMyHUKauuju. OBe Gpupme Mory pa3BujaTu
U OJ]p>KaBaTH JYTOTpajHE Be3e ca JIojaTHUM KiujeHTuMma. KiujeHTu cy yojanHu jep ce ocehajy

3aJI0BOJbHMM Ha EMOTHBAH HA4MH, a HE U3 (PMHAHCH]JCKHUX Pa3JIora.

2. 3. 2. 2. Beze nu3mel)y kiiujenara u 100aB/bauya HA Pa3IMYUTHM HUBOUMA

Barnes tBpau na nocToje yeTupu pazIuyuTa HUBOA MOBE3aHOCTH y MOCIOBHOM KOHTEKCTY: Be3a
ca OpeHIoM, yJdajbeHa Be3a, JIMLEM Yy JIMIEe, NMpHUCHA Be3a ca KIMjeHTOM. Bes3a kimujeHTa ca
OpeHIOM je Kaja KIMjeHT 4YaKk HeMa HUKaKaB JUPEKTaH KOHTAaKT ca (UPMOM HIH HEHUM

3anociaeHnMa. OBe Be3e HOCTOje 3a CBC IOTpoOIIayvc.

[Ipumep je na Hexo moxe Outu norpomway [lencuja i Koka-Kone, anu nukana nehe cpectu
HHUKOra OJf 3alioCJICHUX Yy OBHM KOMHaHI/IjaMa, YMECTO TOTra KYIIOBUHY HW3BplIaBa OI

npenpoaaBalia 1 I[I/ICTpI/I6yTepa. OBo ce cMaTpa BE30M HAKO HI/Ije OCTBAapCH (I)I/I3I/I‘-IKI/I KOHTAKT
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jep je OWTaH acmeKT caMa IOBE3aHOCT MOTpolIaya ca OpeHIOM. YajbeHa IOBE3aHOCT ca
MOTPOIIaYeM HE YKJby4dyje MHOTO (PU3MUYKOT KOHTaKTa WM MHTEpakiuje, Beh je ymecto Tora
ecrabiupana kpo3 texHonorujy. Cname e-mail mopyka u TenedoHcku pa3roBopu Cy npumepH
CpeicTaBa Koja ce KOPHCTE 3a yJaJbeHy Be3y ca moTpolradnma. Besza numne y smie omucyje
WHTEPaKIMjy y TPrOBUHU TJE MOCTOjU IIUPOK CIeKTap pa3meHa. KimjeHT Moxe OUTH Beoma
MO3HAT PATHUKY Yy MPOJAju, pEleHIMOoHapy WK cly>KOeHUKY Oanke. OBe Be3e Ce pasHKyjy OJl
NPUCHUX Be3a ca KIHMjeHTUMa jep He YKIJbydyjy TOJHMKO pa3MeHe JHYHUX HHpopmanuja, Beh
HCKJbYYMBO TOCIOBHUX. [IpucHe Be3e cy HajOMMKe W MocMaTpajy ce Kao Be3e KOje YKIbY4yjy
pasMeHy JHMYHUX, NpHBaTHUX, HHMopMmamuja. [Ipumep TakBe Be3e je Kaua KIUJEHT UMa
NoBepeme y GUPMy W TIe TMOCTOjU (U3WYKK KOHTAKT, Kao INTO Cy IOKTOpH, 3y0apu wWiu
bpuzepu. OBe Beze cy Onmcke u naudHe W mojcehajy Ha kimacwuuny aeduHuImjy Be3a. Kama
MI0CTOj€ TIPUCHE M Be3e JIMIE y Jnle, oHe cy Beh pa3BujeHe. Mmak, kako ¢pupma J1a oAp>Ku Be3y
ca cBojuM KimjeHToM? Kana ce Be3a pa3Buje, KIIMjEHT ce MOopa TPETHPATH Kao CTAIHU U Ha TO HE
CME YTHIIATH Ja JH OH KyIlyje Mpou3Boje/yciyre wind He. Jpyrum peunma, ¢upma Mopa
pasyMeTH BaKHOCT OBE YMIbEHUIIE M TPETUPATH YBEK HA MCTH HAYMH KIIMjeHTa, 0e3 003upa Ha
MEepUO/Ie TPOIICHA WM HETPOIIEHa HOBIA KIHJEHTa Yy HHO0j. 10 Cy KIHJEHTH OJi BEIUKE

BPEJIHOCTH 3a (pupmy.

OnpxaBame Be3e Takol)e 3HAUM M Kpeupame WIN-win cutyanuje, rae obe CTpaHe BPEMEHOM
uMmajy noOuT o Te Be3e. Besze ce Hehe HAacTaBUTH YKOJIMKO M jelHH U APYrHM HE OceTe Ja
KOHCTaHTHO MMajy OeHeduTe jeTHN o1 IPYIruX, a Ja TakBe OeHepuTe HE MOTY UMATH Ha JIPYroM
MecTy. [la 61 0BO QpyHKIMOHUCANO y MpakcH, prupMa Mopa TPETHUPATH KIIMJEHTE Kao MapTHEpeE a

He ayTcajaepe koje Tpeba yoeauTu aa Kyre IpOU3BOJl MIIU YCIIYTY.

2. 4. Cmpamemke nepcnekmuee pelauuonoz mapKkemunza

Gronroos TBpJY J1a MOTPOIIAYH BUILE HE KYITy]y CaMO MIPOU3BOJIE U yCIyre, OHU KYIyjy
11 GeHeHTe KOji HM Ce MPYXKajy Kpo3 TPOLICHe HOBIA Ha KOHKpeTaH apTukan.*> KacHuje, ayrop

uje joul jeJaH KOpak Ja’beé M TBPAMU Ja HHUje OUTHO IITa KJIMjeHT Kymlyje, OUTHO je aa TO

*2 Gronroos, Christian and Evert Gummesson (1995), Service Marketing — A Nordic School Perspective, Research
Report, Stockholm, Sweden: Stockholm University., cTp. 45.
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(YHKIMOHHMIIIE KA0 J]a My C€ YHHHU yCIyra U Jla OH UMa JOJIaTHY BPEAHOCT O Tora. Ta BpemrHocT
ce pa3imKyje O]l KIHMjeHTa 10 kiujeHta. Hekome he ce kao momaTtHa BpEJHOCT YHHUTH HHCKA
I[eHa, oK he Apyrd TO BHAECTH Y HAauYMHY HA KOjU Ce MpeMa HEeMY ONXOAE MIH y KOMIUIETHO]
CIIMITM KOjy Mpyka KommnaHuja. buio kako Owmiio, HUje TOJMKO BOXKHO y Y€MY j€ KIHUJCHT BUM,
BPEIHOCT W YCIIyTra Cy KpYIHWjalHHA 3a OJIp’KaBamke Be3a ca TapreTHUpPaHUM KiMjeHTuMa. 300r
Tora, Kaga (upma Oupa cTpaTelke MepCleKTUBE, TapreTHpaHH IOTPOLIaYd MOpajy OuTH

MaXJbUBO UCIIUTAHU KaKO OW Ce MPaBUITHO OJIPEAUO Ta] (PaKTOp BPETHOCTH.

Haunwme, mocroje ueTnpu TiaBHE CTpaTelIKe MEPCIEKTHBE W KOMIIaHWja MOXKE M3adpaTH
OUJI0 KOjy OJ BbHX KaJa pa3BHja CTpaTerujy npucryna. Mmak, To He 3Ha4YM J1a OCTaje CTpaTeruje
Tpeba 3aHemapuTH. OCHOBHA NMPOM3BOAHA IEPCIEKTHBA je KaJga Ce YCIIOCTaBU KOHKYPEHTCKa
NPEAHOCT CAMUM KBAJIUTETOM OCHOBHOT pellea. Y TOM Cllydajy, yCiIyra je BaKHa Y pa3Bojy H
OJ]p’KaBamy Be3a ca MOTPOLIaYNMa, ajId HEMa CTpaTelIKy yiory. Jpyra crparemika nepcreKkTuBa
je cTpareruja LeHa, I7le¢ ceé KOHKYPEHTHOCT IIOCTHXE HUCKMM IieHama. IIpema ayropy, TO je
jenuHu Moryh mpuctym 3a ¢upme Koje UMajy OApP>KUBY MPEAHOCT Y TPOIIKOBUMA U 3HA]Y KaKO
na je ycnocraBe. Tpeha mepcnekTuBa je mMepcrneKTHBa MMAarMHApHUX BPEIHOCTH Koje (upma
Kpempa Kao 10JaTaK BPEeIHOCTH OCHOBHOT mpom3Boaa.* Kako 61 ce YCIIOCTAaBHO OBaj TPHCTYIL,
MoOpa TOCTOjaTH aTpakTWBaH W (DYHKIMOHAJIAH OCHOBHHU ITIPOM3BOJl, & OTPOMHH PECYpCH ce
MOpajy YIOXKHTH Yy MapKeTHHT. AKO (upMa He ycre Ja KOHTHHYHPAHO yJaKe Y MapKETHHIIKE
KOMYHHKaIje, npou3Boa he BpeMeHOM M3ryOMTH Ha aTpakTHBHOCTH. llocieama crparerika
MEepCIIEKTUBA j€ TIEPCIIEKTHBA YCIIyTe, I/Ie je yJaora yCIy)kKHe KOMIIOHEHTE MPHUCTYIa IiaBHa. Y
OBOM TIPUCTYIy HHj€ jeIHOCTaBHO JIOBOJFHO MMATH OJUIMYaH OCHOBHHU TPOM3BOJ WK H00pY
CIIMKYy O cebu, ¢upMa Mopa MOTpoIIayMMa Ja MOHYAM KOMIUIETHY YCIYIy Koja YKJbydyje
¢u3MUKN MPOU3BOJ, cepBHce, MHPOpMalMje, JIUIHY NaxKy, caBeTe, (pakTypucama M OocTalie

KOMITOHEHTE KOj€ CYy Ba)KHE 3a CTBaparme YBPCTE BE3€ ca MOTPOIIAYEM.

®Hcro.
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IMoTpomauka crpareruja

Ilpema Brown — u* kako 6m ce ycremHo MpaKTHKOBAO PENALMOHM MAPKETHHT, 3a
OpraHm3alyjy HUje JOBOJFHO CaMO Jla UMa CBEYKYITHY CTpaTerujy yciyra. AyTop cMarpa 1a je
CrlpoBOheEe CTpaTerdje  peJaluoOHOr MapKeTHHra mOoTpeOHO Kpo3 HWHTEpakIujy ca
norpomnraynma. bpayH Harmamapa 3Havaj MICHTH(QHKOBaKkAa KJbYYHUX KIIMjeHAaTa KOMIIAHUjE W
o0yxBaTame THX KJIHMjeHaTa CTPATETHjoM Kako OM KOHKYPEHTH M OCTaJId MMaiy moTemkohe na

uX MpoaooHujy (oryieaaTu HapeaHy CKUILY):

Krby4Hu
KITUjeHTH

Ctpareruje
noTpowaya

Cauxa 8. Ilo3unnonnpame NOTPOIIAYKe CTPaTeruje

Izvor: Antar, j., Gholamifar, D. (2006) ,,CCRM in Fashion Companies for men's wear* Master’s
Thesis in Business Administration, cTp. 12. http://www.diva-
portal.org/smash/get/diva2:4186/FULLTEXTO01.pdf.

Takohe, unenTudukanrjoM KJbYUYHUX KJIHMjeHaTa, KOMIIAaHWja MMa NPWIMKY J1a pa3BUje
nyosbe Bese ca muma. [Ipema Greenberg — y45, JemHOM Kaja ce WACHTHPUKY]Y KIbYYHH
KIMjeHTH, CTpaTerdja IMpeMa MOTpPOoIIayuMa Ce€ Mopa pas3BHjaTH MpeMa HHXOBUM
npedepennujama. AyTop Bepyje na OM Kpo3 OBaKBY CTpaTerwjy KOMIaHHja CTEKJa JIOjalHe
KIMjeHTe Koju Ou yBehamu npoduTtaOuinHOCT opraHu3auuje. JlojaqHu KIMjeHTH KyIyjy BHIIIeE
MpOM3BOJIa/ycayra U Ha BHUX HE YTUUY Mame MPOMEHE IIeHa, W, IITO je HajOUTHHuje, 4ecTo
npernopyvyjy ApyrumMa capaamy ca KOMIIaHHjoM 300T CBOT JMYHOT TMO3UTHBHOT HCKYCTBA.
CwMmatpajyhu oBe KJIHMjeHTE Kao CTPATEIIKO CPEeCTBO KOMIIaHHUje, KOjUX je Majlo Ha TPXKHIITY,

CBaka OpraHu3alldja Mopa pa3yMeTH 3Hayaj pa3Boja M OJprkaBama NPUCHHUX Be3a ca HHMA.

“ Brown, S. A. (2000), Customer Relationship Management: A Strategic Imperative in the World of e-Business,
John Wiley & Sons Canada, Toronto

% Swift, R. S. (2001). Accelerating Customer relationships using CRM and Relationship Technologies, Prentice
Hall PTR, Ucrper Saddle River, ctp. 74
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Prema Swift — y46. Kaja ce WASHTU(DUKY]Y KJbYUYHU KIHMJEHTH M Pa3BHjy CTpaTerHje mpema
MOTPOIAYMMa, OpraHu3alrja MOXE JIAKO KOMYHHIIMPATH ca TPaBUM KIHjCHTHMA, y TIPaBO
BpeMe, Kpo3 IpaBe KaHalle MapKETHHTa, ca TIPaBUM IMOHYyJAaMa, Kako OM MakcUMallHO moBehala

3aJ0BOJBCTBO CBUX KJ'II/Ij CHarta.

2. 5. 3a0060.6cmeo nompowiaua penrayuoHuUM MaApKemMuUH20M

[Tocroje MHOTE NeduHMIMjE U TEOPHjE Y BE3U Ca 3aJ0BOJHCTBOM Kymara u npema Gronros - y, Ta
TeMa je OJ1 BUTAJTHOT 3Hauaja 3a mpeayseha koja ce 6aBe penaimonuM mapketunrom. Ipema Lele

& Sheth?” rmaBua setnpn akropa Koju yrHdy Ha 33a10BOJBCTBO KYIIAla CY'
® TIPOM3BOJI
® IpoJajHE AKTUBHOCTH
® IIOCTIPOJIAjHE YCIyre U AKTUBHOCTU U
e KyJTypa OpraHusanuje.

BaxxHo je 3amaMTUTH Ja 3aI0BOJHCTBO HE HACTaje Kaja je Kymail 3aJJ0BOJbaH JeIHUM WUITU J1BA O]1
yetupu ¢akTtopa, Beh na je komMOMHalMja CBa YETHUPHU Ta Koja CTBapa 3aJ0BOJHCTBO KyTalia.
Ocum Tora, pa3nuyuTH (aKTOpU YTHUY Ha 3aJ0BOJHCTBO HAa PA3IUYUTUM HHUBOMMA, U JE€JHO

HETaTUBHO UCKYCTBO he yYTULATHU HA KYIIa BUIIC HECTO je,Z[HO ITO3UTHUBHO.

2.5. 1 IIpousBona

IIpema Teopmjama O 3a10BOJBCTBY KyIalla M pENAlMOHOM MAapKETHHTY, HPOU3BOA je
HaJOMTHU]U J1€0 CTpaTeruje OpraHu3aliije Koja pelallioOHU MapKeTHHI MpHUMemYyje. JemaH of
HajBRXHUJUX acreKkaTra y OKBUPY peNalliOHOT MapKeTHHra je OuTu OamM3y Kynuuma Kako Ou ce
OTKpWJIE HHUXOBE NpedepeHije U IMoHallama, Kako Ou ce MPOM3BOIWIM CaMO MOKEJbHH

MIPOM3BOIH.

*® Gronroos, C. (2000a), Service Management and Marketing: A Customer Relationship
Management Actproach, 2nd ed., John Wiley & Sons, Chichester, 55.
" Lele, M. & Sheth, J. (1988). The four fundamentals of customer satisfaction. Business Marketing, 80-94

32



[Ipou3Box IUPEKTHO yTHYE HA 3aJ0BOJHCTBO KymIla. AKO KOMIIAaHWja MMa OJHM3aK
KOHTAKT ca CBOJUM KJIHMjEHTHMa, M KpO3 OBaj OJHOC MOXeE Ja MPOU3BEAE MpaBU MPOU3BOJ 32
FbUX, 3a/[0BOJBCTBO KIMjEHATA je MOCTUTHYTO . Melyyrum, 1a 61 ce MOCTHrao OBaKaB MPOLEC,
KOHCTaHTaH naujasor m3Mmely mpeay3eha m kymama je morpebaH, Tako Ja c€ IOBpaTHa
nHpopManrja MOXe KOPUCTHUTH ePUKACHO M Kako OM ce Kymuu ocehaii yKJbYY4EeHO Y
3ajeIHUYKO] Be3u. Jlakie, cTBapame mpou3Boa o npedepeHnnjamMa Kymnama, OCHM IIITO CUTYPHO
npojaje Mpou3BOJ, Jaje W Kynuuma ocehaj OMTHOCTH y HEOJKYITHOM MpPOIECY U BEXE UX 32

KOMIIaHU]y Ha JAYXH [IEPUO/I.

2. 5.2 IIpoaajHe aKTHBHOCTH

Hpyru daktop Koju yTWde Ha 3aJ0BOJBCTBO Kylala je MpoJajHa aKTUBHOCT KOjy
noTpouay Jo0uja UHTEPAKIMjOM TOKOM CaMOrl YMHA MpoJjaje. 3a KOMIIAHHU]y Koja IpHUMEYje
pellallioOHN MapKEeTHHT, MPOJajHe HWHTEPAKIHMje Cy BeOMa BaXKHE jep Jajy 3armocICHHMA
MOTYhHOCT J1a Kpeupajy Wik pa3BHjajy MOCIOBHE OJHOCE ca KIUjeHTHMA. YIIPaBO TOKOM OBHX

. 49
cacTaHaka KyII{ MOT'Y IIOTBPAUTH Ja Cy JIe0 OPraHU3alllje U 1a CY YKJbYUCHU U BAKHH .

ITopen Tora, ayropu HarjiamaBajy 3Hadaj MpojajHE aKTUBHOCTH M3Mel)y KOMIaHUje U
BeHuX auctpudyrepa. To je o KJpydHOT 3Hauaja 3a pupMy — (1a paau ca TUCTpUOyTepHMa KOjH
Takolhe CrpoBoJie cTpaTerujy 3aJ0BoJbeHha Kymaia) AKo ce, Ha IpuMep, oBpaTHa HHpoOpMaIiija
HE KOPUCTU Ha HAJ0OOJbU HAYMH O] CTpaHe AUCTpUOyTepa, moTpomuiay ce Hehe oceharu ykibydeH,

ITO On HAOBCJIO 1O HECTATUBHOI' UCKYCTBA.

2. 5.3 llocTnpoaajHa ycjayra 1 aKTHBHOCTH

ITocToje MHOTe MOCTHPO/IAjHE yCIAyre U aKTUBHOCTU KOj€ OpraHU3allije MOTY HOHYIUTH
CBOJUM KOPHCHHUIIMMA Kako OM MX OJp)KaBalM 3a/JI0BOJbHUM M JIOjaTHUM. MelyTuMm, HUCY cBe
ycllyre WIM aKTUBHOCTU MPaKTUYHE 3a CBE BPCTE OpraHu3anuja. MeHayepu Mopajy MaxJbUBO
UCOUTATH OpPTraHM3alM]y U OMJIYUYUTH KOJ€ Cy TO YCIYre WM aKTUBHOCTU Koje he CTBOpHUTH

BPEIHOCT 3a CBOje LuJbHE Kymie. Jujanor uzMel)y 3amocieHux M moTpolIadya mocie npojaaje, ¢

*® Gronroos, C. (2000a), Service Management and Marketing: A Customer Relationship

Management Actproach, 2nd ed., John Wiley & Sons, Chichester, ctp. 60

“ payne, A. (2006). Handbook of CRM: Achieving excellence in customer management. Great Britain:Butterworth-
Heinemann, ctp. 212.
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Jpyre cTpaHe, Mpenopydyyje ce 3a CBaKy OpraHu3alujy Koja CIPOBOAM PEJAl[MOHM MAapKETHHT,
. . . . . . 50
Jep Kpo3 0Baj IUjalior OJHOC CE pa3BHja U O/p)KaBa MAKO HEMa KyIOBHHE KOja ce 0JBHja” , IITO

j€ JOBOAM 110 MOTemKohe 3a MOTpoIIaye 1a HamycTe KOMIaHH]y.

BaxHo je natu npuoputeT OUTHUM KJIHMjEHTHMA Yy OJHOCY Ha Ipyre MPUINKOM MpYyXKamba
ycayre HaKoH Ipojiaje, a y CKIaay ca TeopHjaMa o pelranroHoM Mapketunry. Ilpema Peppers u
Rogers-y51, HeMoryhe je 3a opranuzanujy Aa NpyXu Oall CBaKOM KYIIIy KBJIMTETHE YCIyre
HaKOH Mpojaje, a caMHUM THM Tpeba Ce KOHIIEHTPUCATH Ha CTPATEIIKy BPEAHOCT, ITO je
BPEIHOCT YKYyIHE NOOWTH KOjy he opraHm3aiyja MMaTH akKO C€ KOHIICHTPHINE Ha jeIHY

cnenn(UYHy rpyIy Kymamna, Kojy he koMmnaHuja mperno3HaTy Kao KJbydHe KIIHjEeHTE.

IlIto ce Thye 3aI0BOJHCTBA Kymala, (bUXOBO PAaHTHpAmE HUjE JKEJbCHA CTpaTerhja, jep
OHM KOjU HHCY PaHTHUPAHHU KAa0 KJbYYHU KJIHMjeHTH Hehe OUTH 3a10BOJPHU U 300T Tora, oHH he
MMaTy HETaTWBHY CIMKY O Kommanuju. llltaBumie, onn mory makme na npel)y Ha HeKy apyry
opraHm3ainujy, jep Hehe OCeTHTH Ja CTBapHO MOCTOjU Be3a. MelhyTum, OBH KyIIIM MOTY OUTH
CBECHH YMIHCHHUIIC Ja OHM HUCY KJbYYHH KYIIM Y MPUXBATUTH YMELCHUILY J1a UM KOMITaHHUja HE

Ipyxa rmoceOHe yciayre caMo 300r TOra, NpUXBAaTUTHU TO U HACTABUTH a Kynyjy IMPpOU3BOAC.

2. 5. 4 Kyarypa opranusaumje

ITpema Lele u Sheth®, NPEeTXOHa TpU (pakTopa ce pa3BUjajy U MOJ YTULAJeM Cy KYIType
KOja ce MPAKTHUKYje Yy OpraHu3aiuju. Ayropu AeUHUIY KYITypy OpraHu3anuje Kao BpeaHOCTH,
HOpPME M CTpaTeruje Koje ce KOPUCTE y OpraHu3aldju, OJHOCHO, KYATYpPY Yy (GOpMaTHUM
cumbonuma U HedopmamHuM cuctemuma. [lopen Tora, ayropu TBpAE Ja c€ 3aJI0BOJHCTBO
KIMjeHTa HEe MOXe TMOocTWhM cBe [JOK IleJla OpraHu3alyja HHUje HCIyHhEeHa KyJITypoM

MPUOPUTETH3ALIM]E TTOTPOIIaya.

dupme MOpajy Ja MOYHY ca JTHA CBOj€ OpraHu3alyje U J1a YUHEe UHTEpHE MMPOMEHE, KaKo

Ou ce yclmeumrHo TNpakTHKoBaja crpareruja. OJgHOCH ca MOTpoUIauMuMa U HEKU JEJIOBU

% Eichorn, F.L., (2004). Internal Customer Relationship Management: A Framework for Achieving Customer
Relationship Management from the Inside Out. Problems and Perspectives in Management. 1,.154-176.

> pecrpers, D. Rogers, M. (1993), The One to One Future: Building Relationships One Customer at a Time, New
York, NY: Doubleday. ctp. 36.

%2 Lele, M. & Sheth, J. (1988). The four fundamentals of customer satisfaction. Business Marketing, 80-94
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TEXHOJIOTHje KOja ce KOPUCTHU J]a C& OHM CIIPOBEY, Cy CBE IITO CIIOJbAIIHE OKPYKEHE MOXKE 1
Buau. Kao caHra jena, Haj3HA4ajHUjU JIEJIOBM Cy Mcrnoj nospmmHe. Eichorn-oB monen jacHo
MoKa3yje Ja Cy NpBU M HAjBAXHUJU JI€0 JHUIACPCTBO, KYATYpa U CTAaBOBH, Ka0 TEMeJb OBOT
neneHor Opera. AnM OHAAa Jajbe Ka BpXYy JelIeHor Opera, Takohe je BakHO Ja KyaTypa

opranusaiiyje noAynupe CBaku Jeo JeleHor Opera.

Penanonn MmapkeTwHr Hehe ycmeTn ako KOMIIaHMja HHUje CIIpeMHa M CHOCOOHA na
POMEHH CBOje ITOCTOBHE TPOLECE M KYIType | Aa ce (okycupa Ha Kymia. Eichorn® ucrude na
BpeMe M BEIMYMHA OpraHu3allfje MMajy yTUIAj Ha KyITypy, W na he Bume adupmucane
opraHu3aiyje UMaTH BHIIE MoTemkoha y Memamy CTaBOBAa M HOPMH 3amocieHux. Mebhyrtum,
noceOHO y BehuM KoMIlaHWjaMa, JTHIepH MOpPajy J1a KOMYHHIIMPA]y YMECTO Aa /1ajy AUPEKTUBE O
KyaTypu. To je pasor 3amTo cy 1 JIMAEPCTBO U KYJITypa YKJbY4EeHH Yy IpBOM Kopaky. LlTaBumre,
HarjaniaBa ce 3Haya] YMICHHIIC J1a KYyITypa opraHm3anuje Tpeba ma Oyme BoleHa camom
OpPTraHU3aIljCKOM CBPXOM y LWJbY CTBapama KOXEPEHTHE CIHMKE 3a 3alloCiICHE. YHaKpCHA
(bYHKIIMOHATIHOCT, Ko0ja je Takohe ykipydeHa y Eichorn-os nenenu Oper, HCTaKHyTa je Kao JAPYrH
TeMeJb 3a PeTalliOHN MapKETUHT. Y HaKpCcHa (PYHKIIMOHATHOCT IIOMaKe CIIOJbAIIEM OKPYKEHbY
Ja CTBOpM JacHy CIHMKY KoMmmaHHuje 0e3 o03upa ca KOJUM JEJIOM CIOJbHU TOocMarpad

KOMYHHIIHPA, a J1a C€ TO MOCTUTHE, jaKka KyATypa U J00OpO JTUIAEPCTBO CY OJ1 BUTATHOT 3HA4aja.

Mehytum, na ce mocTurHe OWIO KOJU O] OBUX OCHOBA 3a PENAIlMOHM MAapKETHHT, MOTPEOHO je
3a710BOJBCTBO 3amocieHux. Rogg, Schmidt, Shull, & Schmit® wucrpaxusamem mnoxasyjy na
YHYTpaIllbe Mpakce, ykbyuyjyhul 1 BOhCTBO, KYATYPY M KIMMY OpTraHU3alMje JUPEKTHO YTUUY
Ha mepdopMance 3amocieHux. [locToju MHOTO cTyaMja Koje TMOKa3zyjy Ja jeé 3aJ0BOJCTBO
3aroCcieHrX Y KOpesalijy ca 3aJ10BOJbCTBOM KyIIalla. Y 0CTalioM, 3all0CIIEHU Cy OHHM KOju Tpeba
Jla OCUTYpajy 3aJ0BOJHCTBO KyIalla W MOKaXy MOCBEheHOCT, 1a OM y KJIMjEeHTUMa WHUIMPAIH

’KeJby 32 KOMYHUKAIIMjOM ca KOMIIAaHHU]OM, aJIi U J1a Oyay MpHUCTaIUIle KOMIIaHuje.

>3 Eichorn, F.L., (2004). Internal Customer Relationship Management: A Framework for Achieving Customer
Relationship Management from the Inside Out. Problems and Perspectives in Management. 1,.154-176.

* Rogg, K.L, Schmidt, D.B., Shull, C., & Schmitt, N. 2001. Human resource practices, organizational climate, and
customer satisfaction. Journal of Management, 27: 431-449.
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Cauxa 9. Illema nosakema 10 catuchakiuje noTpomaya

MpopaajHe aKTUBHOCTH

AKTUBHOCTU U
ycrnyre HakoH
npopaje

Mpoussof

norpowa4ya penaynoHnum

CaTtucdakumja >
MapKeTUHIoM

OpraHu3auuoHa KynTypa

Izvor: Antar, J., Gholamifar, D. (2006) ,,CCRM in Fashion Companies for men's wear* Master’s Thesis in Business
Administration, ctp. 14. http://www.diva-portal.org/smash/get/diva2:4186/FULL TEXTO01.pdf

Il Horpomiaun I'enepanuje Y

Strauss u Howe cy kpeupanu xoBauuiy Millennials 1982, xama cy nmeua kpeHyna y
BpTuh, a MeIWju TPBU NYT NOKpeHyian MoryhHoct muxoBor mpocrnepurera y 2000-oj
MUJIEHU] YMCKO] roguan. Wnak, osa reHepanuja je Owna u Apykuydje HazuBaHa. KoBaHwuiia

,rerepanuja Y (Generation Y) ce mojassbyje y equropujany Ad Age 1993,

3. 1. Ocnosna obenesicja zenepayuje Y

He camo 1a je oBa renepanyja qo0ujana pa3inuure anujace, Hero je UAeHTU(PHUKOBAHA Y
OKBHPY pa3IMYUTUX BPEMEHCKHUX MEPHO0/1a,TaKo Ja HE MOCTOjJU OMIITH KOHCEH3YC O TOME KOM ce
BpEMeHy Mory mnpunucatu, mel)y cBum ayropuma. /lucmapurer y O3HaKama ce IOBe3yje ca

no3unjoM ['enepamuje Y y TeHEpalMOHO] XHjepapXHju, MOBE3aHOCTH Ca HCTOPHU)jCKUM

% Howe, N., & Strauss, W. (2000). Millennials rising: The next great generation. New York: Vintage Books, 370
56
HUcro.
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MOMEHTHMa CBOT' BpEMEHa, WM MaK KapaKTepucThkama u rnpedepeHirjaMa Koje ce HajBHILe

HCTUYY Y aJICKBAaTHO] BPEMEHCKO]) CKaJIH.

3. 2. Ampuodymu u mumosu o 2enepayuju Y

I'eneparnja Y (Takohe mo3Hara U kao ren Y, [Ipunanuuim reaepanuje Y, Echo Boomer-
u, 3amro (Why) generacija, Net ['enepayuja, gen Wireless, We cenepayuja, DotNet, NE(x)T
eenepayuja, Nexters, First Globals iPod T'eneparnuja) polheHa je y TOKy 1977-2000°" u y 2016-0j
roJMHK TOKpHBajy orcer o 16 no 39 roauna. Ouu cy gena opuruHanuux baby boomer-a u

reHepalyja Koja ux Moxe mnpeBazuhu y 0pojy.

Onpacnu ¢y y Bpeme OrpoMHe U Op3e MmpoMeHe, YKJbydyjyhu nmpakthyae moryhHoctu
3amociema 3a XKeHe, TOMahnHCTBa ca JjBa MPUX0/Ja Kao CTaHIap/, MIUPOK CIIEKTap Pa3HUX BpcTa
IOpOJUIIA KOje Ce cMaTpajy HOpPMajHMM, 3HayajaH HHMBO IIOLITOBamba €THUYKE U KYJITYpHE
Pa3HOJIMKOCTH YKJbY4YjyhH M 1OjayaHe APYIITBEHE CBECTH, y3 KOMIjyTepe y Kyhu U IIKOJH.
[lojenuHm OBe reHepanmje ce cMaTpajy BpJIo MPU3EMHUM U MYJIPHM 32 BUXOB y3pacT. OHH Cy
poheHH y TEXHOJIOIIKOM, €IEKTPOHCKOM M O€XHYHOM JIPYLITBY ca IJI00AJHUM I'paHullama Koje

HecTajy. OHM Cy HaBUKJIM Ha pa3HOBPCHU YHHBEP3YM IJIe CBE U3riena Moryhe.

Kama ce pamm o pemnyramuju oBe TeHepaldje, OHa je€ galeko o mno3utuBHe. OBe
reHepanu3allyje ce Be3yjy ca ca rIaBHUM MHUTOBHMMA IMOBE3aHUM ca BUXOBOM Aemorpadujom. Jla

6u ce 60Jbe pazyMesa oBa Ipymnaiyja, Te MUTOBE Tpeba MPEno3HaTH U MaXJbUBO Pa3MOTPHUTH.
e Murt 1 —T'enepamnja Y je nema.

Nako renepanmja Y mpumaje BETUKH 3HAYa] MOPOJUIIM, MpHjaTebUMa W PA30HOIN, OHU
raxolje mMajy 106py panHy ertuky. Ilpema mctpaxusamy u3 2004, quromana® koju ynase y
panHy cHary, jeiaH oj Hajsehux nusbeBa reHepainyje Y je 6uo ga ce "paau Opxke u 0osbe of
cBojux Kousera." HanmoHaaHO MCTpakMBame CIpoBeaeHo oj ctpade Solutions 21 mmaio je 3a

L1Jb OTpAry 3a YWiaHOBMMa I'€HepallijcKe Ipyle ca KBAIUTETUMA KOjU UX MOTY KBaJlu()UKOBATH

> 3a noTpebe oBor pana, ogabpana je 0Ba BPEMEHCKA IPAHHIIA HAKO CE OHA TYMAdH JBOjaKO YCIe HEA0CTATKA
KOHCeH3yca BehuHa ayTopa padyHa OBy TeHepalijy Kao cajlallkhe THHE][Iepe U Milajie oJipaciie.
*8princetonOne (2015)Understanding Generation Y, What You Need to Know About the Millenials. In
Collaboration with Buddy Hobart Solutions, p.21.
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kao ycnenrHe. Ha BpXy BpsimHa uzabpan ox ctpane 6ejo6u Oym rerepanuje je "Bpenan.”" OBo Huje
HEOYEKMBAHO C 0O3MpOM Ha IMO3HATY M3Y3€THY paJlHy €THKYy OBe reHepauuje. M3uenalyjyhe,
ynaHoBU ['eHepanmje Y cy Takohe uzaOpanu ocobuny "Bpeaan" Kao MpUMapHU KBAJIHUTET, IITO
MoKasyje Ja oBa rpyraiuja pasymMe IUpEeKTHY Be3y u3Mel)y HamopHor pajaa u ycrexa. Mako cy
MPUIIAIHAIY TeHepalje Y BpeJIHH, OHU 3aXTEBajy Jia BUXOB paj Oyae CMUCICH U 3aHUMJbHB.
MHoru MeHayepy OBaj Mojarak Tymade Ja CBH 3alloClIeHH TreHepanuje Y JKellie jeJHOCTaBaH,
3abaBaH W y30ymbuB mocao. Hamportus, reHepanuja Y cBOje 3alaTKe YBEK BE3yje 3a MHOTO
BakaH uJb. JIpyruM pednma, reHepanuja Y jKed Jia 3Ha 3alITO Pay 10cao U KaKo JOIMPHHOCH

oJpeheHom BuIIeM LUIbY.
e Mur 2: ['enepanuja Y Kelu TPEHYTHY CaTUC(AKIH]Y

Jlpyru MHT je na reHepandja Y >KeJIH CBE W TO OJIMaX, M HE XKElW Ja paau 0e3 Mpu3Hama.
Caakako, OBa TeHepaIlyja je ojJpacia OKpyXeHa YHSHUIIOM Ja je Op3uHa He caMo BpiiMHA, Beh
W HauuH xuBoTa. Kajma Kymyjy, OHM HE WAy [0 TPKHOT IICHTpa Kako OM OOHWIILIM HEKOJIMKO
paamu, Beh u3naze online, ynopelyjy HekoaMKo cajToBa U OHJIa 00aBe KYIOBUHY 32 BpeMe Koje
OM HEKO MCKOPUCTHUO caMmo Ja ce Mapkupa ucmpen paame. tbuma cy nndopmanuje Ha goMaK
npcTa, a TenedoHN UX MOBE3y]y ca MIMPOKUM KPYroM MpujaTesba. 300T OBaKBOT Op30T U JaKOT
HayMHa Jojacka 10 uH(popMaluja, MecTa rje oBa reepanuja tpeba a paau, Kymyje U MpoBOAU
c000IHO BpeMe Mopajy Ja ce Memajy Op3o u edukacHo. OBa reHepanuja Tpakd pelOBHE
noBpaTHe WH(OpMaIMje U cMmarpa Ja 3aciyxyje (UHAHCHJCKY Harpaay 3a CBOj JONPHUHOC.
Hcrtuna je ma xene na Hampemnyjy, aiqu y CKIagay ca THM KOJHKO 3aciyxyjy. Takohe, YKOJIHUKO
HUCY 33JI0BOJBHHM CBOJUM PaJHMM MECTOM, CIIPEMHHU Cy Jia Jajy OTKa3, BpaTe ce y IIKOIY WIH

MyTYyjy HeKko Bpeme. HoBail M MCcTO HUje MpecyaH MOTHUB 3a e(uKacaH pa.
e Murt 3: 'enepanmja Y HUje J10jaHa

300r PEeTXOAHO HABEACHE OCOOMHE, jOIIl jeHa OCOOMHA YWHU PEIyTalHjy OBE reHepalyje
HE0BOJBHO 100poM. Cmatpa ce 1a Y TeHepaluja HHje JIojajlHa HUYeMy O] 4era HeMa KOPUCTHU U
He oceha ce mpHjaTHO, Kako Kaja je y MUTamky PaJHO MECTO, TaKO U KaJa je y MUTamy OpeH..
VBeK Cy CBECHHU CBHX OMIMja. AJIM, aKO Cy HHXOBH 3aXTE€BU 33J0BOJbEHU, MOTY OUTH JIOjaHH,
OYrOpOYHU paJHULIM W Kyouud. Y TOM CMHUCITY, KOMYHHKalMja ca CBOJUM KoJerama,

HaHJIpeheHnma, 0 JHOCHO ca OpeHIOM MTPOU3BOJIa WU YCIyTe KOjy KyIyjy je Beoma BakHa. OBaj
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HEJIOCTaTaK JIOjaTHOCTH OpEH/IOBMMa CE€ MOXKE IIOBE3aTH ca HEKOJIMKO (hakTopa, Kao HITO je
BEJIMKA HM3IOKEHOCT MPOMOLMjaMa OBE TICHEpalje’” MIM EHXOBA Kebd [a Tparajy 3a
MIPOU3BOIMMA KOjH Cy MOBE3aHU Ca BbUXOBOM JIMYHOIINY M KUBOTHUM CTHIIOM, 03 0031pa Koju
6pen To omoryhasa®. Iopex Tora, MoXe ce MOBE3ATH Ca YMILCHAIIOM Ja j¢ OBa TeHepaudja
CayMibeHa OJf BHIIEC pPANUOHATHUX IOTPOINAYa KOjU II€HE BPEJHOCT NPOM3BOAA H

KApAaKTEPHCTHKE BUIIE HETO CaM HACHTUTET Opena’.
e Mur 4: I'enepauuja Y je ceOnuna

CurypHO TMOCTOje HEKHM WIAOBH OBE I'eHEpaldje Koje Cy POJUTEIbH, IIKOJA W IPHjaTeJbH
yOenmiu ia cy ueHTtap ceemupa. Anu, 0e3 renepanuzanuje, Behuna rerepanuje Y Huje ceOnMuHa
Kao IITO ce 4YecTo Muciu. Beh je pedeHo na mpunaaHuIim oBe TeHepalyje cTaBbajy IpujaTesbe U
MOPOJMIYy Ha HajBuIle MecTo npuopurera.lHcTHTYT 32 opoauiy u nocao (The Families and
Work Institute®) oncyje rerepanmjy Y kao “family-centric” mm“dual-centric* ca moxjexnaxim
MPUOPUTETHMA MPEMa TIOPOJMIIA M KapHjepH ald JaJeKO Marmbe OKPEHYTY IpeMa IOCIy HEro

Jpyre reHepaiyje.

e Murt 5: I'enepanja Y je pazmaxeHa

Ha nexu naunn, Mmoxxke ce pehu 1a je oBa reHepaiifja oarajaHa ca cBUM Moryhum ymob6HocTUMA.
IIpema EmploymentReview.com®, poxuresbu resepammje Y cy IpOBOLMIN BPEMEHA Ca CBOjOM
JIeIIOM BUIIIE HEro OMJIO Koja reHepamnuja A0 Tajga. Mnak, MOHOBO ce HE CMe TeHepaaTu30BaTH.
JemHOCTaBHO, HKHUXOB TOJIE] HA CBET U MPHOPUTETH Cy Apyraunju. OIpaciiv ¢y y OKpYKembY
KOj€ WX je Hay4HJIO J1a ©UMajy CBECT O CBOjOj BPEAHOCTH W CaMOIOINTOBamkYy. Pa3no3u 3amro ux
HEKO BHJIM Ka0 pa3MakCHHMa jeCTe YUEH-ECHUIIA J1a CY MaXxOM XeJOHUCTH. ICTO Tako, CTaTHCTHKA

KaXke J1a yMejy | Jako Iyro Jia pajae. Alii, He cMaTpajy Jia je mpobyieM y3eTH HOBaIl 0/1 pOAHUTEsba,

% Gurau, C. 2012. A life-stage analysis of consumer loyalty profile: comparing Generation X and Millennial
consumers. Journal of Consumer Marketing, 29(2): 103-113.

% Caplan, S. E. (2005b). Refining the cognitive behavioral model of problematic Internet use. Paper presented at the
annual conference of the American Psychological Association, Washington, DC, August 2005 ctp. 23

® Gurau, C. 2012. A life-stage analysis of consumer loyalty profile: comparing Generation X and Millennial
consumers. Journal of Consumer Marketing, 29(2): 103-113.

%2 HanmoHamHo MCTpakMBam-e CTaBoBa 3amociennx 2014

http://familiesandwork.org/downloads/2014National StudyOfEmployers.pdf.

% Wssop: https://www.glassdoor.com/Reviews/index.htm. (IIpucrymmsero 10. janyapa 2017.)
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Beh je To 3a WmUX mpuxBaTamke NMoMohu y BpeMe Kaja je HEONMXOJAHO OWTH MparMaTH4aH U

ymTe €T HECIITO CBOI' HOBLIA.

3. 3. Mapkemunuwiku npucmyn 2enepayuju Y

Kapakrepuctuke, Ha4MH )KUBOTa U CTaBOBH | eHeparuje Y yKIby4yjy CTapuje TUHEjIIepe
u miaae oapacie ocobe. OHM cy camo-ancopOyjyhm m camoctanHm ca jakuMm ocehajem
HE3aBUCHOCTH M ayToHoMHje. JKerne pesynrare U HUCY TOJUKO 3a0pHMHYTH OKO Tora. Bome ce
HMMUIIOM M OCTaBJbajy YTHUCKE CBOjoM MojaBoM. MiMajy Behy moTpeOy 3a mpuxBaTameM O] CTpaHe
BPIIHAKa, MMOBE3UBAKEM Ca CBOJUM BpIIHAIMMA, YKJIAMakbeM Yy APYIITBO, W COIMjaTHUM
mpexama. Ilojenquanm renepamuje Y cy OTBOPEHH, ONTHMHCTH, CKOHIICHTPHCAHH Ha LUJb H
BHCOKO MOTHBHCAHHU Ka BbUXOBO] MepHeniuju ycrnexa. OcaMm KJbYYHUX BPEIHOCTH CYy HaBEICHE
3a reHepanujy Y: u3z0op, mpuiarohaBame, HAA30p, UHTETPUTET, capajma, Op3uHa, 3abaBa U

I/IHOBaI_II/Ija. E(l)I/IKaCHO 00aBJbame BHUIIIE ITOCIIOBA HCTOBPCMCHO IIOMAXKC UM J1a 6y,I[y YCIICHIHU.

CerMeHT MapKeTHHra 3a reHepaluje Moxke ce mobdospiaté cieaehuM MoryhHoctuma.
Haume, THHEjIEpCKU CErMEHT OBe reHepalyje J1001ja 3HauajHy MaKmby MapKeTHHra; cMaTpa ce
7a KMBE 3a JaHac, u Tpoiie MHoro. Ilojenunuu renepanuje Y momohu he y ymnpaBmbamy
NoMahMHCTBOM M KYIIOBHHOM pa3BHjajyhu Tako BakKHE kKeJbE M YKYCe TOKOM OBHX THHEJIEPCKHUX

roavHa.

MapkeTUHT MeHallepH el paHo Jia MPUBYKY OBY I'PYIY U 3apajie HBUXOBY JIOJaTHOCT.
[TpubnuxaBajy ce oHOMe, YHjeM BepoBamy MOry YUMHUTH OynyhHocT 6osboM. OHM 3Hajy naa
MHCHja CBAaKe OpTaHM3allje uMa Behu IuJb, HA TIpUMED, II100aTn3aIn]y, TJIO0ATHO 3arpeBame,
jep cmatpajy cebe ,,rpahanuHom cBera®. [lorpebHe cy UM cucTeMarcke moBpaTHe MH(OpMalrje
Jjep OHHU BpelHyjy yOp3aHO MO3UTHBHO I0jayame Y OJHOCY Ha MPETXOJHE I'eHepaluje U Kele
BUIIIE YTHIIaja Y CBUM CTBapHUMa y KojuMa ydecTByjy. OHM Cy y cTamy Jla JaKo CXBaTe HOBE
KOHIIETITE ¥ BeoMa Cy OpPHjeHTHCaHH Ka yuewmy. MHoru cy Ha koseyy Beh modenu na paje, a

HajBHUIIE UX TUIAHWPA UCKYCTBA JOKHUBOTHOT YUeHa.
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MelytuMm, TpaauIMOHATHE MAaCOBHM MAapKETHHT MPUCTYIH HE pasae no0po ca mmahum
notpomraynma. l'enHepamuja Y pearyje CHaXHO Ha MpPHUMEpPE M3 CTBApPHOT KHMBOTA, OHHU
(aBopu3yjy UCTHHY M OHO IITO je CTBapHO. Y CYIITHHHU, TeHepauuja Y Mapu 3a HCKYCTBO.
[TpukaszuBame BHIIE TOjeIMHALA PA3THUUYUTAX paca M ETHUYKHX NPUIAJHOCTH Y peKiIaMmama
HaMCHCHUM OBOj T'€HEpaIUju jeé yoOMYajeHo; peKjaMe y KojuMma Cy JbYAH jeIHE pace ce YMHE
HEMPUPOAHO OBOj MYJITHETHHYKO] reHepauuju. Ha Taj HauMH, MapKeTUHT MEHAllepHd MOpajy
NPUXBATUTU PA3TUYUTOCT, MPUOMIKHO jeaHa TpehnHa NpumajHUKa OBE T'eHepaluje MpUIaaa
MambUHCKUM TpyllaMa M pasHOBPCHOCT y KOMYHMKALMjH je aTpakTHBHA 3a WHUX. MckpeHocr,
XYMOpP, JEAMHCTBEHOCT, U HH(popMalnuje cy BakHe. OHM BpeHY]y U Tpake OpeHJ0BE KOjU Cy Y
TOKY Ca FbUXOBHM BpPLIKAIMMA. HUXOBH BPUIKAIM YECTO MX HaBOAE Ha M300p MpOW3BOJAa U
Openna. Moxe ce pehm nga cy KJby4HE pedyd 3a TeHepanujy Y capajma, MOBE3aHOCT,

YUCCTBOBAKLC U KOHTPOJIA YTJIIaBHOM, Ca lbHMXOBUM BpHIKAlIMMaA.

IlIto ce Tuye mpowmsBoga M yciayra 3a TeHepauujy Y, BaxHe o0JacTH MpOM3BOJA
yKJbyUuyjy onehy, akcecoape, oOyhy, HameimnTaj, CHOPTCKY ompemy u 3abaBy. Tunejuepu
TpeHyTHO Tpoure npeko $ 150 Mutujapan roauumbse 3a mmuny notpormmby . Ienepamnja Y je
TJIaBHO TPKHIITE 3a ayroMoomie (oxo 40% ayro-Tpxkwumra 3a 10 FOI[I/IH&GS) Y BOJIM TIPOU3BOJIC
npuiaroheHe BUXOBUM JeIMHCTBEHUM MoTpedaMa M BakHa UM je poOHa Mapka. MapKeTHHIIKU
CTpyumalld Tpeba J1a Kpeupajy Mpou3BOJE U pekiaMe Koje cy peanHuje uMajyhu y Buay na cy
My3HMKa U MOJa KJby4He JOoAMpHE Tauke. ['eHepaiuja Y pearyje 100po M Ha €KOJOUIKM HAYMH

)KI/IBOTaGG.

OHM cy OrpOMHO HEMCKOPHUIINEHO TPXKUILTE 32 HEMPO(UTHE OpraHu3allfje U COLMjaTHe
CBpXe, C 003UPOM J1a Cy 3aUTEPECOBAHU 3a MPOM3BOJE U yciayre ca BehuM nuspeM. Baxan um je

KBAIUTET W OYEKY]y KOHKYPEHTHE IIeHE OKO KOjuX OM MOIJIM Ja TpPeroBapajy Ha OCHOBY

® How Millennials are Shoctping: 20 Interesting Statistics & Figures, https://medium.com/brian-honigman/how-
millennials-are-shoctping-20-interesting-statistics-figures-c76fb1231fbb#.mnc964186. (IpucrymsHeHo 1.
(hebpyapa 2017)

% |azarevic, V. 2012. Encouraging brand loyalty in fickle generation Y consumers. Young Consumers: Insight and
Ideas for Responsible Marketers, 13 (1): 45 - 61.

% Lodes, M. E. 2010. Are Generation Y (Millennial) consumers brand loyal and is their buying behavior affected in
an economic recession? A preliminary study. 5 th Annual Siena College Student Conference in Business, ctp. 18.
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00jaB/beHUX II€HA WU pe3yiTaTa ca MHTepHeTa. Mehyrum, onu he HajBepoBaTHHUjEe KYIUTH

67 .
IIpECTUXKHU Npou3BoA . CMaTpa ce 1a J0KUBJbaBajy BUCOK CTEIIEH y)KMBaHka TOKOM KYIIOBHHE.

EdukacHa MapkeTHHIIIKA CTpaTeryja 3a OBy I'€HEpalMjy je J]a ce PYTHHCKH yBOJIE HOBH
npousBoau u ycayre. [IpomaBim Mopajy KOHCTaHTHO Ja mpuiiarohaBajy ¥ axypupajy cBoje
MOHyZe a O M3ryOMIIIIIN TaXky OBE T'eHepallje K0joj cBe Op3o mocamu. ['enepanuja Y decto
KyIlyje U O4YeKyje J1a mpecTk Oyje MoBe3aH ca lbUXOBUM H30opuMa. Mnak, oBa reHepauja uie
najbe o] MatepujanuzmMa DOOMers-a y morpasu 3a yHyTpauimboM THIIHHOM U AyOJbUM 3HAUYCHEM

KHUBOTA.

Illto ce TWYe KOMYyHHUKalHWje, KOMIAHHje MOpajy HENpPEeKUAHO OWUTH KpeaTWBHE ca
MeIrjuMa U TPOMOTHUBHUM TeMama Kako Ov MPHUBYKJIH MaXmby oBe myonnke. OHM he BepoBaTHO
Ja OAroBOpe Ha MapKeTHHUIKY Oyky. Oriacu Koju 1HJbajy OBY TeHepalujy, Mopajy Outu
NOCTaBJbEHH y oAroBapajyhumM waconucuma u Ha oxarosapajyhe Mutepuer cajroe, TB u paguo
nporpame, u Buxeo urpuue (advergaming)®®. Temepammja Y je maBukia wa meamje u TB
nporpame HamemeHe mbHuMa, kao mro cy MTV, American Idol, Bemuku Bpar, u napyre.
Kom6unamuja online, offline, i word-of-mouth kanama BepoBaTHO cy HajoosBH H300p 3a
nonupame g0 renepamuje Y. Word-of-mouth ornamaBame je moceOHO BakHO, TO jecT,
ynyhuBame 01 JbyIM KOj€ N03HAJy U KOju Ha BHX yruuy. [lopen tora, ornmammuBauu Tpeba na
CBOj€ KaMIlamkhe YUMHE CYNTUIHUJUM U TTOBE3aHUM Ha JIOKAJTHOM HHMBOY, IpeHocehu mopyky ca
kojom ce ['eHepaumja Y Moke NOUCTOBETUTH. BakHO je wuIeHTH(UKOBATH OKHIad 3a

reHepaquOM Y, a 3aTUM KOPUCTUTHU OBC OKHUJAYC Y ornacha.69

MapKeTHHIIKH CTpY4malld MOpajy Ja KOpUcTe oJroBapajyhy My3uky, je3uk, U CIUKy. Y
TOM CMHCIY, Je3MK KOJU OCJIMKaBa BU3YyeNHE CIMKe U aKlMje Koje ojatiie mpousnaze. Crname
MopyKa Koje MoJICTUYy TUMCKH 1yX, Ha npumep, "Paauhent ca ipyrum naMeTHUM, KpeaTUBHUM
Jjbyauma "win" Tu ¥ TBOj TUM MOXXeTe MomMohM Ja oBa MHUIMjaTHBa ycre" Ou MOriau OuTu

Kkbyd'C. TIposIaBHAIIE MOpa]jy J1a 3Hajy KOMHKO YeCTO PEIOBHE MYIITEPHje 10J1a3¢ Y MPOAABHHUILY,

" Hero.

% parel, M., Martin, M. ( 201 1Aplication of Knowledge in Advergaming as a Possible Source of Competitive
Advantage, Journal of Competitiveness, Issue 3 ctp. 108-116.

69 Hcrop.

" Lodes, M. E. 2010. Are Generation Y (Millennial) consumers brand loyal and is their buying behavior affected in
an economic recession? A preliminary study. 5 th Annual Siena College Student Conference in Business ctp. 19.
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TaKO Jla MOTY Jia a)KypUpajy BHUXOBE TOHYJE U MEHajy U3JIOre TaKO Jia TPUBYKY M MOJICTAKHY
JbyZIe Ja yia3e, y CyIpoTHOM, oHH he uM mocaautu u npectahe na monaze. OnHocu ¢ jaBHOIIhy
U TIpaBJbCHEC OyKe Cy BaXHU Kao eukacHa pekiama 3a oBy rpymy. Crnonzopucame norahaja u

EJIEKTPOHCKUX MeJIja, JIeNlyje Kao Ja ce JOMHpeE 10 OBE FeHepalyja.

OBoj reHepauuju ce MoOXKe NpwiIasuTu preko e-momre W roBopHe mOWITE, alu Y3
yrnoTpeOy BHU3yelTHE KOMYHHUKalUje Koja OM ux Mmoria mMotuBucatd. OHH BOJIE pekiame ca
XYMOPOM HJIM UPOHHJOM W KOj€ MMajy €JIEeMEHT MCTHHE O BhHMa, Ha IpUMep, OHH pearyjy Ha
npoBokaTHBHU xymop U YouTube Bugeo cuumke. Kopucre XymMop 1a mokaxy Kako HE y3umajy
cebe mpeBmme 036HIBHO . MCTOBpEMEHO, MOpoandHn norahaji W OKyIUbama Cy WM HAYHH
KOMYHHLMpama. JJUBe ce CBOjuM Gakama i IeKaMa joul BHLIE Hero poxutesbuma’ >, Kopumhere
e-romrre, ropopue moite, Multi-Medie, cname karanor, 4aconuca, MKOJCKUX U (aKyITETCKUX
HOBMHA TIIOIITOM, CHTYpHO Moxke momohu. Mayo je BepoBaTHO Aa hie ce mpeTiuiaTUTH Ha
HOBUHE, a MHTCPECOBAKE 3a TEJICBH3H]Y je Mame Of OWIO Koje Ipyre reHepamnuje. Ako je
TJIe/1ajy, TIeajy Mo CBOM Pacropesy, a He pacropeay Mpexe. BakHO je mpaTUTH OBO TPXKHILTE
300r mpoMmeHa Ja Ou ce Hamrao HajooJbM HaYMH Jja ce KOMYHUIIMpa ca BbHUMa, Ha HAa4uH Koju he
outun He3zabopaBaH 3a WwuX. Ha mpumep, miaau Jbyau 4ecTo Cy O3HAUEHHW Ha TPXKUIITY
ankoxona. Mehyrum, nuTeparypa cBe BUIIE MpyXka JIOKa3e jJa MapKETHHT ajKOXOJla JUPEKTHO
yIMYe HA HEITHBAH OJHOC MIAIMX IpeMa alKoXoloy °. Y OBOM Clydajy, OrNlaliMBay MMa

MOpAJIHY M €THYKY OJI'OBOPHOCT KOjy TpeOa pa3MOTPHUTH y CTBapamy memorable pexnama.

to ce Thue HWHTEpPHETa, MAPKETHHINKUA CTPYYmalld MOpajy Ja 3Hajy TauyHO Kako
MOjeIMHIIM TeHeparuje Y KopucTte MeAuje, Koje Meauje Kopucre, W Kaaa ux kopucrte. Ha
IpUMep, OHM OYEKYyjy Ja MHTEpPHET HCKYCTBO Oyzae wuHTepakTuBHO. OBa reHepaunuja je
HECTPIUBKMBA j€p CYy OApAciid y CBETy TEXHOJIOTHje W TpeHyTHOr ycrexa. OHHM BpeaHY]Y
yKJIaName U MOBE3UBAKE ca CBOjJUM BpImanuMa. CTora, cajToBH 3a COLMjalTHO YMPEKaBame ce
cMaTpajy BaKHUM y TOME jep UM J03BOJbaBajy Jia ce TIOBEKY ca CBOJUM BpIImAIlMa Yy BE3H ca
BakuuM nuTambuMa. Ca e-mail koju je ckopo mporioct, onu Boje Instant Messaging, CMC, u y

MHTEPAKIUjH Cy ca MpHjaTeJbuMa Ha IPYIITBEHUM Mpekama kao 1mrto ¢y Facebook wim Twitter.

™ Donnison, S. 2007. Unpacking the Millennials: A Cautionary Tale for Teacher Education. Australian Journal of
Teacher Education, 32(3): 1-13.

2 Hero.

™ Ucro.
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Kao nokazaress 3a oBe TBPAKBEC MOXKE IMOCITYXKUTH YUMEHCHUIA Ja OKO jeI[He YCTBPTHUHE JaHAIIBHUX

THHEjepa npoBepu Facebook srure ox 10 myTa aHEBHO .

[TocenoBame (pukcHe TemepoHCKE Be3e je Mall0 BEPOBAaTHO, Maja, KOMIIAHUja JI0 HUX
MOXE JIONPETH KPO3 YHUBEP3UTETCKE HOBUHE. JlOMpeTH MO WUX JUTHTAIHO HA CajTOBHMA,
nomohy web marketinga (e-pasriieanuiie, banner pexiame, pop-up, CIOH30PCTBA, MAPTHEPCKH
canpikaj, ckpuncejBepu, desktop toys), e-mail, online chat, webcasting, u ciuuno, e 6u Tpebaio
na oyne temko. Caapikaj je HaJOMTHUU 32 OBY TeHEPAIIH]y, KpeTame cajpkaja ca rargopme Ha
wiargpopmy 0Oe3 orpaHuuema je obOaBe3Ho. BehmHa muX cy cTBapaonu, TUCTpUOYTEpH H

KOPHCHHIIH CapxKaja.

3. 4. Jlojannocm nompowaua cenepayuje Y

[ToTpomauka nojanHocT OpeHAy je AeduHHCAaHA Kao CeT MO3UTUBHHMX ocehama mpema
OpeHly M AyOOKO yKOpemeHa IMocBeheHOCT 3a KyMOBHMHY UCTOT NPOU3BOJA MM YCIyre UCTOT
OpeHzia KOHCTaHTHO, caJ U yoyayhe, 6e3 003upa Ha KOHKYPEHTCKE aKTUBHOCTU WJIM IPOMEHE Y
OKpYXerby °. 3a CBpXe OBOT paja, OPEHJI Ce TyMadu Kao MMe, MMM MIH KOMOHMHAIHja OBa Ba

KOja u3/1Baja crenu@uyuad Ipou3BO O IPYruX Ha TPKUIITY U YMHU ra CyHepI/IOpHI/IM76.

Hauwme, crpyuyna nurepaTypa M najbe HEe 3HAa Kako ja moseha J0jallHOCT TUIHMYHO
HEJIOjaJIHEe TeHepaluje Y”, wmn kaxo je Beh ofjanrmeHo, reHepalyje Koja uMa crenupudHe
3axTeBe. YKOIUKO C€ OHM HE HWCITyHE, NMPUIATHUIM OBE TpyMalHje BpJO JaKo TMperna3e Ha
kopuiheme Ipyror OpeHaa. JeaHa o peTKUX CTyAHja Koja mocMaTpa MOTPOIIaYKUd CErMEHT Y
OKBHpY reHepaije Y, KOHKpeTHO Mehy ocobama uzmely 18 u 24 roaune, orpaHuyeHa je v J10

7 . . . .
onpeljere Mepe reHepanmsoBana . JlojanHocT remepammje Y je moceGHO BakHA jep Kaja Ou

™ Lazarevic, V. & Petrovic-lazarevic, S.(2007). Increasing brand loyalty of Generation Y. Working paper ISSN
1327-5216, Monash University Business and Economics, Vitoria, AU.ctp.21.

> Oliver R.L. (1999). “Whence Customer Loyalty?”, Journal of Marketing, Vol. 63, Special Issue, ctp. 33-44.

® Wood, L.M., 2004, ‘Dimensions of brand purchasing behaviour: Consumers in the 18-24 age group’, Journal of
Consumer Behaviour, 4(1): 9-24

" Grant, I. J., & Stephen, G. R. 2005. Buying behaviour of “tweenage” girls and key societal communicating factors
influencing their purchasing of fashion clothing. Journal of Fashion Marketing and Management, 9(4): 450-467.
Gurau, C. (2012). A life-stage analysis of consumer loyalty profile: comparing Generation X and Millennial
consumers. Journal of Consumer Marketing, 29(2): 103-113.

" Wood, L.M., 2004, ‘Dimensions of brand purchasing behaviour: Consumers in the 18-24 age group’, Journal of
Consumer Behaviour, 4(1): 9-24
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(dbupMe MorJIe 1a yuruHe J1a OHa OyJe JojajiHa MpeMa BUXOBOM OpeHy caja, oHaa 6u OeHeduTn
o oBy (UpMy MOpaciv Kako OBa reHepamnuja mocraje jada. [Ipumasehu oBoj renepanuju 10K je

jOII My1aia, MOKE YTBPIHUTH JIOJAIHOCTH OPEH/Y Koje O Tpajane u y 6yxyhsocTa' .

VY nanamme Bpeme, HE CaMO OBa I'eHepaluja, Beh MoTpomadu TeHepaaHO HaIyIITajy
OpeHzOoBEe KojuMa Cy Ownm JiojaHu 300r jedTHUHH]jEe W HOBHje ainTepHaruBe. Mako Heka
MPETXO0/IHA UCTPAKUBAKA TIOKA3yjy Ja je reHepaiyja Y Mame JiojaTHa OpeHI0BUMa y iopehemy
ca mperxogHnM rexepaumjama, Edelman®® oprammsammja je moxasanma ga oBa resepaumja uma
BeOMa CHakaH ocehaj 3a jojaiHOCT OpeHAy KOjU je 4ecTo KopuliheH y OKBHPY HHUXOBUX
IpyIITBeHUX rpymna. To 3HauM na moTemkohe Npu 3aA00Hjamy MOTPOIIAYKE JIOJATHOCTH HUCY
caMo HMHHUIMjasiHA Oapujepa, ¢ 003MpPOM Ha MOTIYHH HEIOCTATaK TOJICPAHIMjEe MpeMa JIOUIHM
UCKyCcTBUMaA ca OpeHmoBUMa, Beh Ja OBa reHepalmja MOXe JIAKO M3TYOUTH CBOjE MOBEPCHE U

1
JIAKO 3aMEHUTH 6peH11013e8 .

CBu 0BHU (hakTOpH 10JATHO HATJAIIABAjy BAXKHOCT HE CAMO Kpeupama J0jaIHOCTH, Beh n
HBEHOT OuyBama. Kako OM TO ycmenu, MapKETHHIIKH CTPYYHALU Cy MOKYIIATH J1a KPeupajy
KOHEKI[Mje ca MOTpoIllaynMa, Bepyjyhu na kKajga ce jeTHOM 3aucTa MOBEeXy ca OpeHaom, Hehe

82
Mohwu J1a ra 3ameHe 6e3 003upa Ha (akTope Kao IITO Cy IPOMEHE IIeHa .

Jpyrum peunMa, oBa resepanuja pazyme urpy. OHM odekyjy BHUILIE 0]l CBAaKOTI IPOU3BO/IA
KOjU KyNyjy, Jia JH jeé TO 3a/JI0BOJbCTBO Ja C€ MOMOTHE JPYroj OpraHu3alyju WK KyNOHE 3a
BUXOBY cienehy kymoBuHy. OHHU JKeje Ja 3Hajy uera joul y Mpou3BOAYy MMa 3a mux. To je
3Ha4aj JIOJaTHOCTH OpeHIy. AKO KOMIaHWja MOKe TocThhu Ja meHOM OpeHay reHepamuja Y
Oyne I5ojanHa, TO 3Ha4YM MHOro jep oHa Hehe OuTM neo Tora camo 300rT BUX. bubmm
nornpeacentuk ¢pupme Frito-Lay, orpanka PepsiCo koja mpon3Boan YHIIC M APYTe TPHIIKAIHIIE
je u3jaBuo: "...aNnu mpUMagHULM reHepanyje Y cy nameTHu. OHM Cy CIPEMHHU /1a UHBECTHPAJy Y

Bac OHOJIUKO KOJUKO YIXKETE y BbHX. ".

"Wolburg, J. M., Pokrywczynski, J., (2001). A psychographic analysis of generation Y college students. Journal of
Advertising Research 41 (5), 33-53.

8 http://www.edelman.com/news/study-finds-millennial-generations-power-to-influence-is-increasing/.

8 Gurau, C. (2012). A life-stage analysis of consumer loyalty profile: comparing Generation X and Millennial
consumers. Journal of Consumer Marketing, 29(2): 103-113

8 Hamilton, Annie M. (2009) "Brand Loyalty Under Pressure; Marketing Strategies Adjusting to the Recession
Mind-Set." Hartford Courant 22 Feb. 2009, sec. D: 1. ProQuest. Siena College, Loudonville.. ctp. 115.
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ITpema Cohen-ovoj CTy,I[I/IjI/I83, JI0jaTHOCT OpeHIy je Beoma nomyiapad Mmehy renepaimjom
Y , ako ce ypaau kako Tpeba. OTKpHO je J1a ako MPUNAJHHUK OBE Tpymanuje 3aBosm opera: 20%
he mparutu O6pena Ha Twitteru, 59% he najkoBatu crpanuily Openaa Ha Facebook-u, 40% he ce
npermiaTuTy Ha e-mail newsletter, 36% he mnpe kynuTu mnpousBoA TOr OpeHIa HEro
KOHKYpEHTCKOT, 44% cy MOHOCHU BJAacHULIM U XBaluhe ce Tume, a 57% he ce 3anaratu 3a Taj

OpeH.

AKO je OBO Ta4HO, KOMIIaHH]€ HE MOpPajy Ja ce OaBe MapKETHHIOM TOJIMKO 3aXBasbyjyhu
KIMjeHTUMA Tj. KyNIuMa. JedaH achekT JojaTHOCTH OpeHay koju ce oxHocu Ha Cohen-ovu
cTynujy je na ako IlpumagHwmm reHepanuje Y BoOJIE MPOM3BOAE, OHM he TpPEHETH Ty
unpopmanujy ox ycra no ycra. Jlanac, ta unpopmanuja ce takohe mmpu u myrem eWOM-a

(Electronic word-of-mouth) koju je enexTpoHcka Bep3uja ycra g0 yeras.

IV OnHoc renepanuje Y npema IpymiTBeHUM MeIHjuMa

Teopuja cumbonmuukor uHTepakiuoHusma [lopya Xepbepra Muma (George Herbert Meed)
OmHUCyje Kako Jbyau (opmMupajy CBOJy HHIAMBHUAYATHOCT U Kpeupajy BEPOIOCTOJHOCT

He(dOopMaTHUX HOPMHU KPO3 UHTEPAKIU]y ca APYTUM JbyIUMa.

4.1. @enomen OpyuimeeHoz ymperxcasarva

MerTtoje JbyACKe UHTEpAKIUje Ce MEHhajy BPEMEHOM, ajli OBa TeOpHja je BeoMa MPUMEHUBA U Y
MOJICPHOM CBETy MAWTHUTATHOT BpeMEHa. YKOJIHMKO TOCMaTpamMoO OBY TEOPH]Y Yy OKBHUPY
JIPYIITBEHUX Meauja, MOXe ce pehnm na KOpHUCHWIM 3ajeHHIIAa Ha JPYIITBEHUM Mpekama

hopmupajy HHIUBUIYATHOCT Y OTPOMHO] cepH 3a yCTaHOBJhaBamke Kopesalyja.

Cohen, N. (2014, January 1). Moosylvania, an Independent Ad Agency. (ITpuctymmsero 16. janyapa 2017)

# Shin, D., Song, J.H. & Biswas, A. Mark Lett (2014) Electronic word-of-mouth (eWOM) generation in new
media platforms: The role of regulatory focus and collective dissonance, Marketting letters, Vol 25, Issue 2,
25: 153.
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4.1. 1. Cum00IMYKH ¥ XMIIEPCUMOOJIUYKHA HHTEPAKIIHOHU3AM

Ipema Griffin-y®, Teopnja cnMGonMUKOr HHTEPAKIHOHM3MA CE CACTOJH K3 TPU OCHOBHA
NPUHIUIA KOJU HAJIAXXy KaKo JbYIH YJa3e y MHTEPAKIHjy ca IpyruMa Kpo3 3Haueme, je3UK, U
xeby na Qopmupajy cebe. HMHTepakmuje cy oca OKO KOje pa3BOj HEUYHjer HACHTHTETa
(GYHKIIMOHMINIE TPeMa KOMOWHOBAaHMM HOpMaMa W BPEIHOCTHMA. Y TOM CMUCIY, WHAWBHIYa
dopmupa cnenuduunu oOIMK OpymTBeHEe McTuHEe. Ha mpumep, ocoba Moke mocmarpaTé Ha
YIUIIM IPOTECTOpPa KOjH y3BHKYje mapode. [locmarpay ra Moxke mepunupaTy y3HeMupanajyhum
wim Moxzaa mnak uHcnmpuimmyhum. KakaB ron mocmarpad OWO, OH Kpewpa 3HaucHme 3a

MpoTecTopa, rpajaehu cBOjeBpCHY pPeasHoCT.

Jesuk je meamjym Koju ce KOpHCTH JAa Ou ce manmo 3Hauewme. Kama ocoba mocmarpa
IPOTECTOpa, KOPUCTH je3UK J1a 00jaCHH Ha KOjU HA4YMH IepUunupa merose akuuje. Ha ocHoBy
TOT je3uka (opMHUpa ce MO3UTHBAH MIIM HEraTUBAH CTaB MpeMa HeMy yOOJIMYaBameM MHECIH.
Kanga ce xomOuHamuja nmpuHIUNA 3HAYCHA, je3UKAa M MUCIU I[OCTaBU Yy OKBUp, MHIUKAIM]a
COICTBCHOI HJCHTHTETa [0JIa3d Kao pe3ynrar. Meed je OBy Teopujy Mpe3eHTOBao Ipe
UHTEpHETa, alld OBaj MPUHLIUI je cIuyaH peaknuju Ha Facebook-y y oksupy like-a.
CuMOO0IMYKY MHTEPAKLMOHU3aM UIpa KJbYUHY YIOTY y GopMmupamy npoduiia Ha IpYHITBEHUM

MpekaMa U Kako KOPUCHUIIM OTKpUBajy caMu cede Kpo3 online MHTEpakiyje.

Xunep-cuMOOJIMYKM  MHTEPAaKIMOHU3aM je MOAU(UKOBaHA TeopHja CUMOOIMYKOT
MHTEPaKIMOHU3MA Y OKBHUPY JPYIITBEHUX MeAMja YIpaBo 300T Tora IITO paHe Teopuje He
NOKPUBAjy M3yM HHTEpHETa y CBOjUM mocTyrnaruma. IIpema Lynch & McConatha®®, TeopHja
XHUIEP-CUMOOJINYKOT HHTEpaKLMOHNU3Ma O0jallmbaBa KpeHpame HOBE BPCTE€ pPEATHOCTH Ha
OCHOBY cuMOo0Jja KOoju ce Mory Hahu y AurutanHoM oOiuky. OHa MOKpHBa HajMame MUKCENe
JTUTUTATHUX CIIWKA, aJId W KOMIUIEKCHE CaBpeMeHe OOJIHMKe peKiiaMa Koje ce Kpeupajy
CBaKoJHEBHO. VICKyCcTBO je IMoka3ano Ja OBM CHUMOOJHM Kpeupajy HOBE BPEIHOCTH U HOpME,

Jpyraudje o]l OHMX y He-TUTUTATHUM 3ajeqHuriama. OBa TUTHUTATHA 3ajeHHIA j€ HCIyHhEeHA

8 Griffin, E. A. (2009). A first look at communication theory (7th ed.). Boston: McGraw-Hill Higher Education.
ctp. 88.

8 Lynch, M. and McConatha, D., (2006). Hyper-symbolic interactionism: prelude to a refurbished theory of
symbolic interaction or just old wine? Sociological Viewpoints, Spring 2006, Vol. 22, 87-96.
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MapKeTapuMa M aJBEpTaj3uHT CTPYyYmalliMa, KOjU 3ay3BpaT yTUYy Ha PEATHOCT JbYACKOT

KOHCTPYKTa Ha KOju 0co0€ 0roBapajy aajyhu uMm 3HaueHe.

YumeHulia je 1a ce JaHac COUMjaliu3yjeMo Jpyraddje y JTUTHTAIHO] PEaTHOCTH HETO y
peasiHOM kuBOTY. [lopea Tora, mopact JUTUTATHOT a/IBEPTaj3UHra MPUMOpPABa HAC J1a BHIUMO

1%7 je moxasao na 20% xopucHuka Facebook-a

Mapkerape U pekiame kao peannoct. Hauwme, Drel
KOPUCTH OBaj MEIHj Ka0 KOMOAMTET 3a MOTPaXmy Heuer mro Om Mornu Kynutd, a 42% ce
pacnutyje 0 oApeheHOM MpOW3BOLY HAa OBOj MpPEXH Ipe Hero mro obaBu KymoBuHY. OBa
crynuja je aHanmusupaina online moHamame KOPUCHUKA APYIITBEHHX MEIMja W TMOKaszaia JBe
ocHOBHE BpcTe online nesbema: cnado u yuectano. OHU MOTPOIIAYM KOjH BOJIC J1a JIesie CaapKaj
cy 20% Ttunejuepu, noceeheHu OpeH1I0BUMa U UMajy BEIMKH OpOj €IEKTPOHCKUX UCHTpYMEHAaTa

Ha pacrioJiaramy. Octamux 80% Cy KOpUCHHUIN CTapI/IjI/I, JaJICKO BaHHTepeCOBaHI/IjI/I 3a KBAJIUTCT

Hero 3a OpeH.

Jlpyro mcTpakuBame BE3aHO 3a MOHAMIAKkE TeHepamwje Y O YTHIA)y APYIITBEHUX MeIuja Ha
OJUTyKE O KYIOBHHH, TOKa3aj0 je Ja Cy OHH XHIIeP-IPYIITBEHH, CTAIHO y KOHTAKTy ca
JIPYIITBEHUM MeIujuMa, Kpo3 Koje ca3Hajy IITa JAPYrH paje, Kymyjy, Y 4eMy YKHBajy, Kako
npHjaTesbl Tako M cTpaHIm .. OBa CTyAMja je MoKasana Ja BUIIE OJ IOJOBHHE IPHIaJHHKA
reHepanuje Y Bepyje CTpaHIMMa Kaja KyIyje IPOU3BOJ BHIIIE HEro pohamuma u rnpujaTesbuma.
Taxohe, 84% y3uma y 003up morieae 3ajeqHUIa APYLITBEHUX Mpexka IMpe HEero ITO Kylu
oapeheHn KOMOIMTET, IITO je €BUACHTAH JI0Ka3 CMEHE TPaJUIMOHAIHE KYIIOBUHE 10 MOJEpHE

JUTUTAITHE epe 3a U300pe U yTHIlaje Ha MOHAIakhe NoTpoIIaya.

Forbes & Vespoli® Cy Ha OCHOBY aHanu3e 250 KOPpUCHUYKHUX KYMOBHHA MOCMATpaIl KaTErOpujy
KYIJBEHOT MPOM3BOJAA U IieHe aobapa. [omum cy A0 3ak/bydka Ja Cy OJJIYKE O KYIOBHUHU
nmoTpomava, 0e3 o03upa ga aU Kymyjy cKyma wid jepTtuHa 100pa JOHEIIEHE Ha OCHOBY
MUIIJbCHAa BUXOBHX online mpujarespba win mo3HaHwka. OBa cryauja je mokazana aa 59%

kopucHuka Facebooka xopuctu npymTBeHe mMenuja 3a Hpenopyke MPOHM3BOAA OJ MPHjaTesba.

8 Hero.

8 Greenleigh, Ian. (January 24, 2012. Talking to strangers. How social influences millennials shoctping decisions.
UsBop: ‘http://media2.bazaarvoice.com/documents/Bazaarvoice. WP_Talking-to-Strangers.pdf. (ITpuctymseno 13.
janyapa 2017)

% Forbes,, L. P., & Vespoli,, E. (2013). Does Social Media Influence Consumer Buying Behavior? An Investigation
Of Recommendations And Purchases. Journal of Business & Economics Research, 11(2), 107-113.
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OBu pe3ynraTd Takohe roBope y MpUIIOr yTHUIAja JOPYMITBEHUX MeJWja Ha IOHAIlAke

noTpouaya.

4. 2. /Ipyuwimeenu meouju u mapkemuHz

[Mpema nedununuju bpajana Cosmca (Bryan Sollis), npymTBenn Meauju npencTaBibajy
,CBAKH HHCTPYMCHT WM CEPBHC KOjH KOPHCTH HHTEpPHET 3a omoryhasame pasrosopa“®.
WuTepHer kao HajMOhHUjU MPOBOAHUK HMH(OpMalKja, OMOryhHO je KOMYHHKAIH]y ca YATAaBUM
CBETOM M TaKO0 H3MECTHO JIOKAJHA TPXKUIITa Ha TJI0O0AJHM HUBO. [JIaBHH JONPUHOC
UBWIN3ALUH, KAaKO y TEXHOJIOIIKOM CMHUCIY TaKO W y NpyKamby MOTryhHOCTH pa3MeHe U
MOBE3MBaKA PA3TUUUTHX KYATYpa, HAYKE U YMETHOCTH IyTEM COIMjaTHUX MpEXa, IOCTao je
HEPaCKHUIMBH JICO CABPEMEHOT JKUBOTA.

JIpylITBEHH MEIUju Cy BEOMa BaXXHHM y OOJIACTH MapKeTWHTa M MPOMOIHje, MOCEOHO y
IPOMOBHCaky OpEHOBa, jep Cy MPOMEHMJIM HA4YWH Ha KOjU MapKETHHT MEHAllepH MOTY Ja
MoIaby MOPYKY O CBOjHM OpeHAOBHMMA — OJI MTOPYKa 3a MAaCOBHU ayJUTOPHjYM, O WHTHMHHUX
pasroBopa”. TakaB BHJ NPOMOLMjE MOjeIHOCTABIbYje 3aaTKE W UHHHMIO CE Ja 3HAYAjHO
CMamYyje TPOLIKOBE OrjallaBama, ajld jé BPEMEHOM II0CTA0 MMIEPAaTHB MOCTHMhU BUAJBUBOCT U
MIPEHOCT y TOj KOUIHUIM MHpopMalyja, mMTo je Gopmupano notpedy 3a KOMIaHHjaMa MOMYT
Google AdWords.

HeocnopHa npeaHocT MHTEpHETa je CIOCOOHOCT Ja CMamU pasfajbuHy Mely sbyauma u
tpomkoBe komynukaiije (Viber, Whats App, Skype) miro je 10Beso 10 oTBapama HOBHX PaJIHUX
MeCTa Ha BUPTYEJIHOM TP)KUIITY, YCJIOBHUJIO HOBH HUBO OAHKAPCKOT MOCIIOBamka, HAPOUUTO Y
Op3uHU TpaHCaKIMja, oceOHO AoHeno MoryhHocT pama ox kyhe (IITO je OMET YCIOBJBEHO
cTereHOM WH(pOpPMATHYKEe MMHCMEHOCTH TOTSHIIMjATHUX KOPHCHUKA U ca JIpyre CTpaHe cBemhy
nocjo/iaBalia J1a pa3Bujajy M MOJCTUYY TaKkaB BHJ MOCIIOBama). IHTepHET KOMyHHKallMja JaHac
NpeJCTaB/ba jeJaH O] Haj3HAYajHUJUX ajlaTa y exyKaluju, OMOryhHBIIM U3BOpEe pedepeHiu y
TOTOBO CBakoj 00JlacTHM Hayke W KMBOoTa. MehyyTuMm, mHTEpHET mpyxa Op30 U JIAKO JOCTYITHE

uH(popmalyje Kaaa 3a7ajeMo Ipelrn3He KOMaH/e 3a MPeTpaKuBame. YKOJIUKO Y3MEMO y 003Hp

% Solis, B. (2010), Engage: The Complete Guide for Brands and Businesses to Build, Cultivate and Measure
Success in the New Web, Hoboken, NJ: John Wiley & Sons, ctp. 37.
% Lamb, C.W. Hair, J.F. McDaniel, C. (2013), Mapkemunz - MKTT, [lata Craryc, Beorpaz, ctp. 306.
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Ja ce KonuuMHa wH(popMalyja, caMHM THM W TIOHyJa M MOTpaKma poda W yciyra eHOPMHO
yBehaBa y 0e30pojHIM HMHTEPHET TajakcHjaMa, a Koje Cy OIeT Yy CacTaBy jeIMHCTBEHOT KOCMOCA
(ka0 THOOaMHE Mpeke) I0Ja3UMO 10 YMILEHHIIE Ja HHUje YBEK jeIHOCTABHO CEJIEKTOBATU
notpeOHy wuHpopManujy. CaBpeMeHa CpeacTBa KOMYHHKAIMje Kao mpumep audysuje
TEXHOJIOTHjE M yTUIaja pa3IMuYUTHX KYITypa YMPEKUIa cy CBeT, (hopMupajyhu Tako ImiIoIHO TIIO
3a ,,HaMeTame" jeIMHCTBEHUX BPEJIHOCHUX CTaHIAap/a, IPBEHCTBEHO KPO3 MPU3MY JOMHHAHTHE
3amajgHe KyiaType Kao ,,yromuje* morpomraukor apymrsa. Kpos Facebook, sbynu mory na Buae
CIIMKE W YUTajy aXypupama craryca. TBurep omoryhasa qpyruma ja 4uTajy craTyce KOju Cy
orpannueHu Ha 140 kapaktepa. brmoroBu cBojuM nykuM TekcroBuMa mnpuiarohenum SEO
(Search Engine Optimization), kako O HX @OTPOIIaYX MOIJIM Jakiie mnpoHahu Takohe
MIPEJICTaBIbajy jelaH O]l HajyTUIAjHUJUX HAYMHA JI0JIACKA JIO0 MOTCHIMjaTHUX KijeHata. CBaku
Ol OBHX ajara JAPYIITBEHUX MeEJHja MMa CBOje NMPEAHOCTH M MaHe, aji CBaKW OTBapa Bpara
crBapamy online 3ajeqnuia koje He 6u Ouse moryhe Ban untepHera. Teopuja [Topua Xepbepra
Muzna o cMMOOJMYKOM HMHTEPAKIMOHM3MY Ka)Ke Ja Halla WHTEepaKiyja ca MOjeJUHIIMMA U
3ajeHUIIaMa OOJIMKYje Hallle HICHTUTETEe M YTHUYE Ha Halle aKkiyje, a by je Moryhe NpuMeHUTH
y mpolecy TyMauemha Ha KOJU HAuuH 3aje[HUIIC IPYIITBEHHX MeAHja yTHUy Ha MOTpPOIIaykKe
OJUTyKE JbY/H.

JpyluTBeHM Menuju ce IM0jaBJbyjy y MHOTMM Da3IM4YUTUM OOJIMIMMA, YKIbyuyjyhu
yacomnuce, UHTEpPHET (Gopyme, OJOroBe, colujaaHe OJI0TroBe, MHKpOOJOroBe, rmiaaTdopme 3a
nepeme Gotorpaduja WIM CIUKa, BUJEO 3amuca, cajToBa UTA. Kako ce CBET Halasu ycpen
MEeJMjCKe PEBOINYIMje IPYLITBEHUX MpExa, BHUIIE je Hero ounrienHo na ce Facebook, Twitter,
Instagram, Linkedin- wura, WHTEH3WBHO KOpHCTe Yy CBpXy KomyHukanuje. OBaj BHI
KOMYHHUKaIMje MOXe Ja Oyae ca jeaHoM ocoOoM M rpynom ocoba. lanac Behuna sbymau, a
MOTOTOBO MJIAJINX, KOPHCTH OBaj BHJ KOMYHHKAIIHje, KAKO OM OCTBApPHIIO WJIM OYyBajo Be3e ca
CBOJUM BpILUAIMMa WIM UHTEPECHUM rpyHaMagz. Tepmunu ,,qpymrBenn meauju™ u ,,\Web2.0
Cy BeOMa MOBE3aHM ajli He U MOTIYHO WIACHTUYHH, U KOpPHCTE ce y paznuuute cBpxe. [Ipe cBera,
Tpeba ux oxsojero nepurucarn. O'Reilly®® cmarpa ma je Web2.0 mocnoma peonmyumja y

KOMITjyT€PCKO] HMHIYCTPHUJU TIPOY3POKOBAHA HHTEPHETOM Kao IMIAaTGOPMOM H TIOKYIIIajeM

92
No6wun.

% O’Reilly, T. 2006¢c. Web 2.0 Compact Definition: Trying Again. O’Reilly Radar (blog). Dec 10th 2006. Available

online at: http://radar.oreilly.com/archives/2006/12/web_20_compact.html (ITpuctymsseno 14/02/17).
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pasyMeBama IpaBuJja 3a ycrex Ha Toj HoBoj miardopmu. Y tom cmucity, Web2.0 je miardopma
YUjU CaJIpKaj] M aIUIMKAIlMje Ce KOHCTAHTHO MEHmajy M pa3Memyjy Mely KOpPHCHHIIMMA, IITO

3HAYH /1 O FeMy BHIIIC HE OJUTydy]y MOjeAHHIA .

Ca gpyre crpaHe, J0cTa AMCKYCHje TIOCTOjU O TOME KOja je TeHepaiHa AcQUHUIM]a
JPYIITBEHUX MEJMja jep C€ OHU KapaKTePHUCTUYHO KOHBEPTY]Y U MHTETPUIILY Y HACTAHAK HOBHX
meauja. Dann and Dann®® cy mokasanu na cy ApYIITBEHH MEIMjH CTPYKTYPHCAHH HA OCHOBY
Mel)ycoOHO TOBEe3aHMX KOMIIOHEHTH Kao IITO Cy KOMYHUKALIMOHM MEIUjU, CaaApKaj H
IpyIITBeHAa HWHTEpaknuja. [[pymTBeHHM Meawju HyAe ApPYyraddjy IUMEH3Hjy COLMjaIH3aIlHje
nH(pOpMaIIHje TaKO Ja j¢ TOK KOMYHHKAIFje JaJIeKo JaKIie U JbYIU cy Y MoryhHOCTH aa mmpe
KopucHe uHpopmanuje ca 6pojHom online myOIMKOM, a OBa KOHBEp3allKja BOAM 0 TI00aIHOT

edekra.

Cauxa 10. UaTepakuuja u IpyIITBEHH MeIUjH

Koneepzauuje,

I Mobunuu, mejn,
urpe, TyTopujanu

CcMC

OpywrBeHa
WHTEpaKuuja

7

// ; - \
\\ / OpywTBeHHn
< B

{ Menwin

KomyHHKauHoHK
Meauiu

TpaguunoHanHu Meauju, HOBHHE,
KioMre, (hunmoew, npegaeama

Uzeop: Dann, S., Dann, S. (2011) E-marketing: theory and application. Palgrave Macmillian. ctp. 56.

Kpajbu 1usp MapkeTHHIra y IOCJIOBHOM IIOJAYXBaTy je Ja Jompe 10 KOPHCHHUKA,

Mpeno3Ha MOTEHIM]jaTHe KIIMJeHTe U pa3BHja Be3e (KOMyHHKAIIU]y) ca lbMMa Kako O yTHIlajia Ha

% Kaplan, A.M. and Haenlein, M. (2009a), “Consumer use and business potential of virtual worlds: the case of
second life”, The International Journal on Media Management, Vol. 11 Nos 3/4, ctp. 93-101.
% Dann, S., Dann, S. (2011) E-marketing: theory and actplication. Palgrave Macmillian.
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BUXOBY OMJIYKY 3a KOHTHHYHPAHOM YIOTpeOOM yciayra WiId Ipou3Boaa (o6e3denuTu
IYroTpajHy BepHOCT). JenHy on OpojHUX AepuHHUIMja APYIITBEHUX MEIMja U MAapKEeTHHra Ha
BUMa TpecTaBuo je mpodecop bayep y kwusu ,,JINrMTAIHE MapKeTHHT W TOJpa3yMmeBa Ja
,,JIPYIITBEHN MEIUjU TPEACTaBIbajy OmIo Kojy online ammmkanujy koja omoryhyje paBHOIIpaBHY,
JIBOCMEPHY KOMYHUKAIMjy; MapKETUHI Ha JAPYIITBEHUM MeaujuMa (QyHKIIMOHUILE HA CIUYHUM
NPUHIMITIMA Kao MapketuHr ,,word of mouth®, ocum mro je Opxku, uma mHOrO Behu jnocer u
naje moryhHoct wu3bopa yuemha o] HEKOJIMKO MHHYTa JHEBHO JI0 IICJIOJHEBHOT; OH
KoMITaHWjama omoryhyje na ce mpexncraBe HOBOj NyOJuIld, CTBOpe (OTBOpE) HOBE JIMHH]E
KOMYHHKaIje, mpoay0spyjy OgHOce ca mocTojehuM KOpUCHHIIMMA W peliaBajy KpHU3HE
curyanmje”*®. KOHIENT MapkeTHHra i MapKeTHHT CTPAaTernje Huje ce MPOMEHHO Yy TMOCICIEIX
HEKOJMKO roanHa. OHO ITO ce JPAacTHYHO NMPOMEHHIIO jecy KaHajlu MapKeTuHra. pymTBeHn
MEIWjU U YMpEKaBamke MyTEeM HHHX IMOCTAIM Cy CACTaBHU JEO0 IOCIOBHOT CBETa, KOjU CYy
M3MEHWIN MEePCIEeKTUBRY Kylala IpeMa yciyraMma/nmpou3Boiuma y npoMery.

JlpylITBeHH Meuju cy MOMOIJIH I0jeIMHIMMAa J1a IPOLIUpPE CBOje JIpYIITBEHE Be3e, 0e3
peanne (pusmuke) naTepaknyje. JApymrseHn Meanju o0yxBarajy JIMYHHA IPOCTOP IMOjeAMHIA Ha
IPYIITBEHOM HHBOY, YHME C€ OJIaKIIaBa IIOCIOBakbe KpO3 IIHMPOKO PaCIpOCTpameHe
MapKeTUHIIKe cTparervje. Tume cy JaHammM MoHyhaunm poba M yciyra Ha TpPXKHIUTY
Mperno3Hadl KOPHCHY Besy m3Melly JpYIITBEHHX MeIWja W MapKeTHHr crparerdje’ .
Opranmzanyje Koje kejie Ja UCKOPUCTE APYIITBEHE MEIWje Y NMPOMOTHUBHE CBPXE HUCTPAXKY]y
MOTEHIIMjaJIHE KJIM]eHTe KpO3 MapKEeTHHI. J[pylITBEHH MeIWju HyJe BEIMKy 0a3y KiujeHara u
MOMaXy y NMpOHANaXKeHY MOTEHIMjaTHUX KyMala, Aajy YBUJ y HBHUXOBO COLHUJAIHO MOPEKIO U
aHaJM3Upajy BHHUXOBE KYMOBHE obOpacue y3umajyhu y o03up mBHUXOBe MOTpede M HaBUKE
noTpourmke. 3Hajyhu Aa je 0BO KJby4 3a pyKOBame KJIMjEHTHMA, CBE je Behu 3Ha4aj IpymTBEeHUX
MeJIHja y TIOCTIOBHIM CTpaTernjamMa i MapKeTHHTy. *°

MapkeTuHr ApyITBEHUX Me/ja 0OUYHO ce (hoKycHpa Ha HaIope J1a ce CTBOPE CaapiKaju
KOjU TpHBJIaYe NaKkby W MOACTUYY YUTaole (KOPUCHHKE IPYIITBEHHX MpEKa) Ja ra Iojesie
MPEeKO HUXOBHUX Mpoduia Ha ApymTBeHo] Mpeku. OBO MoApazyMeBa CBaKy M3jaBy MOTpOIIava

nyTeM UHTepHeTa (Ha mpumep, Web cTpaHuiu, qpymITBEHO] MPEXH, TyTeM WHCTAHT MOPYKe, U

% Bayep, 1. (2013), Jueumannu mapxemune, 3aBoj 3a yuobenuke, beorpa, crp. 126.

% Raman, S. (2015), Importance of Social Media Marketing, Keyword XP, ctp. 1.

% Trattner, C. Kappe, F. (2013), Social Stream Marketing on Facebook: A Case Study, International Journal of
Social and Humanistic Computing, ctp. 1.
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CJ1.) 0 HEKOM jorahajy, mpou3BoAdy, ycly3u, OpeH1y WK KOMIIaHU]1, U Ha3uBa ce ,,eWOM — eHr.
electronic word of mouth®®. Kaxa ce mopyka o mponsBoy LIMpn 0 KOPHCHHEKA 10 KOPHCHHKA,
oHa he mmartu ojjeKa, jep ce YMHHU Ja JI0JIa3u U3 U3BOpa KojeM ce Bepyje, oMHocHO Tpehe cTpane,
3a PasIMKY O AMPEKTHE POMOLIje MapKe o cTpaHe came Kommanuje .

JIpymTBeHH MeEIWju MOTY OWTH KOPUCTaH H3BOP TPXKUIIHUX WHPOpMalMja M TJac
notpomraya. bioroBu u ¢opymu cy nBa obinuka miaTGoOpMmH, TAe MOjEIUHIM JEJle CBOje
KOMEHTape W TIpernopyke 3a OpeHmoBe, npousBoae u yciyre. [Ipahemem OmoroBa u ¢gopyma,
npenyzeha cy y MOryhHOCTH J1a UCKOPUCTE M aHAJIM3HMPajy IJIac MOTpoliada KOju ce CTBapa y

: 101
APYUITBECHUM MCEAUJHMMaA 3a MAPKCTUHIIIKE CBPXC

. Y TOM cMUCIy, IpYIITBEHU MEIHUjH NOCTajy
jeTUH M3BOP TPXKUILHE MHTEIUTEHIMje KOja ce MOXe KOPUCTHUTH y MapKEeTHHIY Kako Ou ce
npaTtwid npodieMu W MOTYNHOCTH Ha TPXKHINTY. 3a Pa3MKy O TPaIUIHOHATHUX METOa
UCTPAXKMBamka TPXKHINTA, KA0 IITO Cy aHKETE, a KOje Cy AYroTpajHe U CKyIe, MapKeTHHT
MEHallepH caja MOr'y Jla KOpUCTe IpYyIITBEHEe Meauje Aa 100ujy nHpopmamuje ,,u3 Ipee pyke o
NoHamawy norpouraya. OBo ce Moka3ajlo Kao BeoMa KOPHCHO Y BeOMa AMHAMHUYHO] TPKUIIIHO]
CTPYKTYpU y KOjO] TPEHYTHO >XMBUMO. IIpemHOCT MapKeTWHTa Ha IPYIITBEHHUM MeEIHjHMa
olHOCHM ce Ha MoryhHocT na ce cBaku cieichu (MOTEHIMjaIHM) TOTpoOIIAY CyodaBa ca
MOCTEIHUM UCKYCTBOM ca (AOTHYHUM) IPOU3BOJIOM/YCIYTOM KOj€ j€ HEKO OJIY4YHO Ja MOJeNN
ca ocraTkom cBera %,

JIpymTBeHH MeIWju MOTY c€ KOPHUCTHTH HE CaMO Kao HWHCTPYMEHT 3a OJHOCE ca
jaBHomhy W ajaT JUPEKTHOI MapKeTWHra, Beh W Kao KaHajl KOMYyHHKanuje (LuJbambe
cneunpuyHe MyOIUKe KoOja je MOjA yTUIAjeM JPYIITBEHHX Meﬂnja)log. ITocTroju HeEKoIUKO

IpUMepa KOMIIaHHUja Koje cy MOKpeHyJie HeKy BpCTy nujanora Mely KOpUCHUIIMMA IPYILITBEHUX

Mpeka U TUME TOJCTaKiIu oaHoce ca knujeHTuMma. Kopucrehu yrunajue xymie (Ha mpumep,

% Kietzmann, J.H, Canhoto, A. (2013), Bittersweet! Understanding and Managing Electronic Word of
Mouth, Journal of Public Affairs, ctp. 146-159.
190 Schivinski, B. Dabrowski, D. (2013), The Impact of Brand Communication on Brand Equity Dimensions and
Brand Purchase Intention Through Facebook, Working Paper Series A, Gdansk University of Technology, Faculty
of Management and Economics, ctp. 2-23.
101 Constantinides E, Lorenzo C, Gomez M.A. (2008), Social Media: A New Frontier for Retailers?, European
Retail Research, vol 22, ctp. 14.
122 Bayep, U. (2013), Jueumannu mapkemune, 3aBox 3a ynbenunke, beorpan, crp. 127.

Nowun.
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HHTCPCCAHTHC 6n0repe), MOXKE€ C€ OCTBApHUTH BEOMaA e(bI/IKacaH N C€KOHOMHYAaH Ha4YuH 3a
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JIJAHCHUPAKC HOBUX MPOM3BOAA UJIA YCIIyra.

4. 3. Ymuuyaj opywimeenux meouja Ha NOHAUIAILE NOMPOUIAYA

JlpyimiTBeHe Mpeke Cy HHTEpHET 3ajeJJHUIC 3acCHOBAaHE HA WIAHCTBY Koje omoryhyjy
KopucHUIIUMA Aa ce MehycoOHO moBe3yjy Ha 0as3u 3ajeIHUYKMX HHTEpecoBama. JlpymTBeHe
Mpexe Npyxkajy JbyIuMa IPUIHKY U Ja Ce U3pase W/Wid 3a6aBe y APYLITBEHOM OKpYXemy .
JlpymTBeHa Mpeska je COolMjaHa CTPYKTYpa cacTaB/beHa OJ HHU3a JIPYIITBEHUX aKkTepa (Kao IITO
Cy TIOjeIMHITY WM OpraHu3allfje) U pa3IMIuTHX Be3a m3Mel)y oBux akrepa. JlpymTBeHa Mpexa
HYIM HH3 METOJa 3a aHAIM3Y CTPYKType pa3HHX JIPYIITBEHHUX CyOjekara, a CTyAHja OBHUX
CTPYKTypa KOPHCTH aHalM3y JAPYIITBEHE MpEXe Ja HIACHTU(DUKYje JIOKAIHE W TJI0OaIHe

o6pacue’®.

4.3. 1. YTunaj ApymrBeHuX Mpeka HAa NMOHAIIalk-€ MOTPolaya

AHanmmza JpyIITBEHHX MpeXa je cajga jelaH o]l TJIABHUX MapagiurMH y CaBPEMEHO]
COLIMOJIOTHjH, a Takohe je 3acTynsbeHa y BEeJITMKOM Opojy ApPYrux APYIITBEHHX M (hopManHux
Hayka. 3ajelHO ca JIPYTUM CIOXKEHMM Mpekama, JIPYIITBEHE MpPEXe I0JIAKO ce NMpeTBapajy y
06IaCT HayKe O APYIITBEHHM MpexkaMa' . Y MOCIemHX HEKOIMKO FOIHHA, JPYIITBEHE MPEKe
U BUXOBO OKPY)KEHEe KOPHUCHHIIM TIOCMATpajy U3 HOBE NMEPCIEKTHUBE, Ha KOMEpIHjajiaH HA4MH.
Pa3Boj W mojaBa MHTEpPHET MPOAABHUIA MPETBOPWIO j€ KOPUCHHUKE APYUITBEHHX Mpexa Y
notpouraye. Takohe, HajBakHHMja yjora APYIITBEHHX MeJdja jeé NMPOMEHWIa HauuH Ha KOjU

MMOTPOLIAYH U MTPOJIABIU KOMYHI/IHI/Ipajylos.

104 " Gillin P. (2007) The New Influencers, a Marketer’s Guide to the new Social Media, Sanger, CA, ctp. 3

1% Weber, L. (2009), Marketing to the Social Web, Marketing to the Social Web: How Digital Customer
Communities Build Your Business, ctp. 91.

106 \Wasserman, S. Faust, K. (1994), Social Network Analysis in the Social and Behavioral Sciences, Social Network
Analysis: Methods and Applications, Cambridge University Press, ctp. 1-27.

97 Borgatti, S.P. et al. (2009), Network Analysis in the Social Sciences, Science 323 (5916), ctp. 892—895.

% Henning Thurau, T. et. al (2004), Electronic word-of-mouth via consumer-opinion platforms, Wiley
InterScience, Journal of interactive marketing, Volume 18, Number 1, ctp. 56.
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VYTHaj "HPOPMATUYKOT JIPYIITBA MOCTA0 j€ BEIUKH U MMa BXHY YIIOTY Y Ipoliecuma
OJUTyuMBama MOTpPOIa4Ya U eBalyalHje Mpou3Boaa. JpymTBeHH MeAMjU Jajy HOBH KaHaj 3a
CTHIake MHPOpMAIFja O MPOU3BOIY MYTEM BPIIHAYKE KOMyHI/IKaI_II/Ijelog. OcumMm Tora, myrem
kopunithema IPYIITBEHUX MeAWja, MOTPOIIAYd MMajy MOh Jla yTHUYy Ha JApyre KyIie Kpo3
KPUTHKE ITPOU3BO/Ia WK yCiIyra Koje ce kopucre. [loTpomauu cy, Takohe, oJ] yTHIIajeM APYrux
MICUXOJIOIIKUX KapaKTEpPUCTHKA Kao IITO Cy: JOXOJaK, KyIMOBHA MOTHBAlMja, NpE3EHTAIlH]ja
KOMIIaHH]je, NPUCYCTBO OpeHga WIM KOMIIaHMje Ha JPYIITBEHHM Mpekama, aemorpadcke
Bapujabie (CTapocT, MoJl, pacloJIOKUBU JOXOJAK UTH), HAYMH Tutahama, BpCTe MpoaaBHUIA (HA

MpPEXH WIH (PU3NYKE), UT/I.

JenuHCTBEHU acleKTH JPYIITBEHUX Mpexa, 300T HUXOBE HU3Yy3€THE MOIMYyJIapHOCTH,
JIOBENI CY JI0 PEBOJIYIMj€ MAapKETHHIIKE Mpakce, Kao MITO Cy peKlIaMUpame U HpOMOI_II/Ijallo.
JlpymTBeHe Mpexe Ccy, Takole, yTumane Ha MOHallamke MOTpolIada TaKo IITO Cy MPHUKYIIbaie
nHpoOpMaInrje y MOCT-KYIIOBHOM IOHAMIAKY, Ka0 IITO Cy M3jaBe HE3aJ0BOJHCTBA, MM U3jaBE Y

: 111
BE€3U Ca KAPAKTCPUCTHKAMaA U 3aT10BOJbCTBOM IIPOU3BOAOM HUIIM KOMIIAHUJOM .

Komnanuje Tpeba na ce audepeHIMpajy MyTeM KOMIIAHUJCKOT MMHIJA, KPO3 KOjH ce
KOMYHHIIMpAa Ha OCHOBY KapaKTePUCTUYHE MPEIHOCTH M MO3UIMOHUpPama Mpous3Boja. MHoru
MapKETUHT MEHallepH BEPY]y Jla OpraHu3allMje arpeCUBHO Tpeda /a MPOMOBHUIIY CaMO JeIHY O]l
MPETHOCTH KOja UX M3/[Baja Ha TPXKULITY, a Ja he UM JAPYIITBEHE MPEXKe y UHTEPHET OKPYKEHY
oMmoryhutu na Oyny mpuBnayHuje moTpomadynma. Jlanac je mMHoro Behum HUBO edukacHOCTH
JIPYIITBEHUX MEIHja y OJAHOCY Ha JApyre TpaJulMOHAIHE KOMyHHMKAallMOHE KaHaie, 1 300r Tora
Ha TIOHAIIAkbe MOTPolIaYa M JOHONICHE O/UTyKa O KYIIOBHHH, 10 yTHIAjy mpeamade Facebook,
Twitter, Instagram, u np“z. Kiby4yHa kOMIOHEHTa y MOC/IOBamky IMyTEM APYIITBEHUX MEAH]ja je Y
TOME IITO JI03BOJhABA]y TMOTpPOIIAYMMA Ja MPOICHE MPOU3BOJE, /1ajy MPETNopyKe KOHTAKTUMAa
WIN TIpHjaTesbuMa M JIMHKY]Y CBOje TpeHyTHe HabaBke 3a Oyayhy KymOBUHY IyTeM aXXypHpama.

ITopen Tora, ynmotpeba IpyIITBEHHMX MeAWja MpPEACTaBjba JAPAarolieHO CPEICTBO 3a KOMIaHM]je

1% Kozinets R.V. (1999), E-Tribalized Marketing?: The Strategic Implications of Virtual Communities of
Consumption, J.L. Kellogg Graduate School of Management, Northwestern University, Illinois, ctp. 252-264.

1% Hanna, R. Rohm, A. Crittenden, V.L. (2011), We're All Connected: The power of the social media ecosystem,
Business Horizons, Volume 54, Issue 3, ctp. 265-273.

1 Mangold W.G, Faulds, D.J. (2009), Social Media: The New Hybrid Element of the Promotion Mix, Case Study,
ctp. 15.

12 Kaplan, A.M. Haenlein, M. (2010), Users of the world, unite! The challenges and opportunities of Social Media,
Kelley School of Business, Indiana University, ctp. 65.
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YHjU 3a70BOJhAaH KOPHUCHUK MPOU3BOAA MOXKE Ja MPENOpPyYH Taj MPOU3BOJ (poOy WU YCIyry)
JAPYTUM TOTEHIMjaTHUM KOPUCHUIIMMA. Y CYHITHHHU, APYHITBEHE MpPEXKE IOJAKO IMpey3umajy
MECTO IaHeNa 32 KpUTHUKY MPOU3BOJIa Y OAHOCY Ha MPETXOJHE FeHepaluje, rAe Cy ce MOTpoIadn
OClamald CaMO Ha IOBEPEHE Yy IPOAaJHO MECTO, NMPWIMKOM KynoBuHe. C apyre crpase,
JAHAIIBY NOTPOLIAYM ce€ MOX/a cBe yellhe ocllamajy Ha MPEenopyke M €KCIEPTCKO MUILIBECHE
npujatesba WM TO3HAHMKA KOjU ce Haimaze Mel)y WUXOBUM KOHTAKTMMa Ha JPYIITBEHO]
mpexn . TloTpomaun Mory ja Mperno3Hajy HOBE MOTpebe Ha APYIITBEHHM MpEKama JOK
,»CYPDYjy*“ 1 TO Ha OCHOBY OHOI'a LITO HUXOBHU NpHjaTesbU MPUKA3Y]y IIYTEM CIMKa POU3BOIA
KOje Cy Kymwid, Wik momohy myrmera ,,Like®, koje mpukasyje kosmkom Opojy Jbymu ce cBuba
Heku Openn. Ilyrem npymTBeHMX Meauja, AWIMTATIHO OCHAXKEHM KYNLUM HMMajy HPUCTYII
[IUPOKOM CIIEKTPY HOBUX ajara 3a MPOHAIAKEHE M HCTPaXHBamka IMPOM3BOJA M OHU CE
KOHCYJNITYjy ca Koierama u ekcrnepruma. OBe MOryhHOCTH KoOje HyAe IPYIITBEHE MpEXE CY
BEOMa yTUIajHE Y MH(OPMATHUKO] MpeTpa3u y Mpolecy oulydyuBama norpomayda. Ca rnojaBom
JPYIITBEHUX MpeXa U APYIITBEHUX MeJrja YOIIITe, MOTPOLIaYd Cy IPOMEHUIN CBOj IPUCTYH Yy
KoH3ymMupamy. OHU caza camu TIOpe/ie MPOM3BOC U yCIyre 3axBajbyjyhu anaruMa u cajToBUMa
KOJU MM TpYy)Kajy MHOIITBO MOTIYhHOCTHM 3a HU3paXkaBamkbe MHILbEwma (IIyTeM ,.cMmajiuja’,
,»PacookKema™ M JIpyrux HauuHa H3pakaBama ,,ocehama™). OHM MOry Ja NMpouyuTajy paszHe
KOMEHTape M OlLleHe O NMPOU3BOAMMA, yciayraMma U neppopmMancama KOMIIaHUje, KaKoO MO3UTUBHE,

TaKoO 1 Hel"aTI/IBHell4.

VYV nomeny pas3Boja rio0anHe TPXKHUIIHE MpEXe, HajBehy yJory MpOTEeKINX JCleHH]a
UMajie Cy MHTepHET KoMyHHuKamuje. JpymTBeHe Mpexe (Kao jeaH oJ] IpuMepa HOBUX HadWHA
pa3MeHe nHdopmMalija) AoULUIE CYy y TUPEKTHY Be3y U MOCTalle CacTaBHU JIE0 ajaTa y 00aBibamy
OTepaTHUBHUX 3aJaTaka MApKETUHI MEHAlIMEHTa. Y HOBHM OKOJIHOCTHMA 3a Pa3B0j TPIKHIITA,
JIOTIIJIO j€ JI0 Tpero3HaBama 3Havaja W morpeda 3a yHampehemeM oBe 00y1acTu IMocioBama y
CaBpPEMEHOM CHCTEMY MHTEPHET KOMYHHUKaIMja, Kao U ¢GopMHpama HalpeaHUuX CTpaTervja 3a
00aBJbame MOCIOBHUX aKTUBHOCTH KOj€ ycMepaBajy IPOTOK pode u yciyra of mpousBohaua 1o

KOpUCHHKA.

13 vogesh, F. Yesha, M. (2014), Effect of Social Media on Purchase Decision, Pacific Business Review
International, Volume 6, ctp. 46.

14 Kamatchi, P. (2013), Impact of social media marketing on purchase decisions: An exploartory study,
International Journal of Logistics & Supply Chain Management Perspectives, ctp. 667.
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4.3. 2. 'enepanuja Y u BeJIMKe JPYIITBEHE MpexKe

VY 2009. roguan, umao je 100 munmona, aa 6u 1o kpaja 2016. umao npeko 1.86 Gunrona
AKTHBHIX KOPHMCHHKA IIMPOM cBeta ™. Kako ApyIITBeHe Mpexke pacTy Opike HEro OHio KOju
JIPYyrd KOMYHHKAIIMOHHW TPOTPaMH, BHXOBAa BAXXHOCT M Pa3Boj MOCTajy cBe Behw HM3a30BH 3a
MapKeTapenG. Ca 52 oxcro momynamuje CpOuja je Hajpehn KOpPHCHHK IPYIITBEHUX MpExXa Y
peruony, a cenmu y EBpornn, onmax nociie Mcenanna, Hopeemke, Mainre, Jlancke, IlIBencke u
Benuke BpI/ITaHI/Ij6117. OBe HaBezneHe OpojKe TIOKa3yjy 3Ha4yaj KOjH JPYIITBCHH MEIUjU UMAjy Y
TPEHYTHO] AWTUTaNHO] cdhepu. Bemuku Opoj Jbynu MPOBOIM 0CTa BpPEMEHA 3a Pa3IMuUTE
AKTUBHOCTH, YKJbY4yjyhW KyINOBHHY M OJUIyK€ O KYIMOBHHHM Ha JAPYIITBEHUM MEIHjHMA.
TpxkuiHE yJeo 3a KyloBamke Kpo3 U3BOPE JPYIITBEHUX MeIuja pacte JaH no aaH. Ha mpumep,
yneo Facebook-a je mopacrao 3a 0,22% ox okroOpa n0 HoBemOpa 20118, YouTube je umao jou
Behy ekcnan3ujy 3a uctu nepuon, 0,67%. OBu mporieHTH Mokasyjy aa oanocu mehy online
cajToBHMa 3a yMmpexasame pacty''’. Umajylin y BHAy OBAaKO BENMKY KOJHYMHY KaMIIama Ha
JIPYIITBEHUM MEJIMjUMa, YUTaBE KOMIIAHHMjE MEHajy CBOjeé MAapKETHUHIIKE METOJC IpeMa
IPYIITBEHUM MEIUjiuMa 300T JIAKOT MPHUCTYNa NUJbaHUM KIMjeHTUMa u moTpomauynmMa. [lopen
TOra, OBO je BeoMa e(eKTHBaH W3BOp 3a ajaBepTaj3uHr. Behuna ¢upmu nanac nMa 3BaHUYHE
CTpaHMIIE Ha cajTOBUMa JAPYLITBEHUX MEIWja, a KOje WIpajy BakHY YIOry y ojapehuBamy

TPXUIITA.

Kao uman wuHTepHer 3ajennuine, Facebook omoryhaBa KopucHUIIMMA Ja MOCTaBe
uHpopMaimje y npoduiry, KOMyHUIIMPA]y ca JpyruMa ClameM jaBHHX WIM MpHUBaTHUX Online
nmopyka wid mocrosa Ha 3uay (wall posts), kao u 1a gene cBoje ciuke. Pesynrar oBUX paambH je

KOHCTaHTHa mpoMeHa. Facebook n Twitter cy caBpmieHn Menju 3a CONCTBEHY €KCIPECH]Y, ITO

5 Yzpop: https://zephoria.com/top-15-valuable-facebook-statistics/. (ITpuctymsero 14/02/17).
118 Hayta, A. (2013) A study on the of effects of social media on young consumers' buying behaviors, European
Journal of Research on Education, 2013, Special Issue: Human Resource Management, 65-74
ur HO OBOT 3aKJby4Ka JOIIJIO CE€ YIIOPCIHOM aHaJIM30M II0oJaTaKa Haj SaCTyHJ'beHI/IjI/IX CBE€TCKHUX l'IHaT(bOpMI/I 3a
AHAJINTUKY JPYIITBEHUX Mpexka, Melhy kojuma cy u "socialbakers.com", "wearesocial.sg", alinlsocial.com i
"statista.com", K0oju OKa3yjy J1a TOTOBO CBAaKH ApYyru cTaHOBHUK CpOuje nMa OTBOPEH MPOGIIT HA JPYIITBEHUM
Mperkama, IITO je 0CTa U3HA]l eBPOIICKOT MPOCeKa.
ahttp://www.novosti.rs/vesti/naslovna/tehnologije/aktuelno.236.html:522554-Srbi-najvise-u-regionu-koriste-
drustvene-mreze (IlputynseHo28. janyapa 2017)
18 Experian Hitwise reports, 2011. http://www.experian.com/assets/simmons-research/brochures/experian-
irlléirketinq-services-ZOll-sociaI-media-consumer-reportz.pdf.

HUcro.
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j€ BeoMa CBOJCTBEHO TE€HEpaIHjh Y0 ExcrnipecuBHU KOMYHUKAIIMOHM CTHJI TIPUCTaje OBOj
resepauuju. Haume, mojeiMHIM KOjU KOPHCTE OBaj KOMYHUKAIMOHM CTHJI C€ ONHCYjy Kao

. : : . 121
,JIPYIITBEHU CIICUjAINCTH * KOjU UMajy CBOj cTaB 1 Moh yOehuBama .

Hako je moxma mpBeHCTBeHHM LuJb reHepamnuje Y Ha Facebook-y 6mo oxapikaBame
nocrojehe Tpyme mpujatesba, MOrOTOBO OHUX Ca KOjHMA MMajy cllabe WM JaleKe KOHTAKTe -2,
CTHUIIaKb¢ HOBUX IpHjaTeJba CBaKako HUje Oumo mpuoputeT. Kaga ce oBa reHepamuja ykbydyje y
Ipylle, ca BHMa Ce MOBe3yje peTko . Wmak, oBa TEH/CHIH]a ce MOXKe IPOMEHHUTH, jep IPyIIe

124

1oCTajy CBe MomyJapHuje Ha oBOj ApyiTBHeo] mpexku. Park, Kee, and Valenzuela™" cmarpajy

Jla pasjio3u 3a CTYACHTE Ja ce ywiaHe y Heky online rpymy mory OutH go0ujame uHpopMariyja,
Tparame 3a CBOJUM CTaTycoM, 3a0aBa M coLpjaausanuja. Y CMHCIY IOIMTHYKHX rpyma’’,
reHepanyja Y ce MOBPEMEHO OKYIba Pajid OKYIUbakha, WIH JEAHOCTABHOT MPYKama MOJPIIKE,

Ipe Hero Jo0ujama HeKuX nHpopManuja.

MelhyTim, MoX/Ia HajBaXHHMje HCTpakuBame on crpane Vorvoreanu'?® mokasyje kako osa
reHepanyja KOHTAaKTHpa ca opraHuzanujama. Hekoiamko Mumnubema je wu3aBojeHo. lIpso,
yUeCHHIM HUCY MHCIWIM naa je Facebook anmekBartaH Menmujym 3a KOMYHHIMpame ca
KopropanujaMa 1 Aa Ou mpe KOPUCTHIIM 3a TO HUXOB TenedoH, Mejn wiu cajT. Mehyruwm,
MOACTHIIAJU U CEPBUC 3a MOTPOIIIaue Cy JABa pasjora 3amro 0u reHepanuja Y yimia y KOHTakT ca
wuma Ha Facebook-y. Takohe, nponaleno je ga Ou ce mpe CrIpHjaTe/bHUIA U KOMYHUIIUPATIH
penoBHO ca MaimuM mpeny3ehrMa W HenmpoQUTHHM OpraHu3alijama Hero ca BEIUKUM
kopropanujama. Tpehe, okieBanu cy 1a KOMyHHLIMPa]y ca OpraHu3aiijama 300T MOTeHIIN]aTHUX

CllaMOBa, BUpPYyCa U Hallala Ha BHUXOB JIMYHU KOMYHHKAIIMOHH IIPOCTOP. KOHa‘lHO, BHUXO0Ba

120 Sheldon, P. (2008a). The relationship between unwillingness-to-communicate and students’ Facebook use.
Journal of Media Psychology, 20(2), 67-75.

121 Hartman, Jackie L., & McCambridge, J. (2011). Optimizing millennials’communication styles. Business
Communication Quarterly, 74(1)

122 Pempek, T. A., Yermolayeva, Y.A., & Calvert, S.L. (2009). College students’ social networking experience
onFacebook. Journal of Acrplied Development Psychology, 30 (3), 227-238.

123 Yero.

124 \alenzuela S., Park N. and Kee K.F. Is there social capital in a social network site?: Facebook use and college
students' life satisfaction, trust and participation. Journal of Computer-Mediated Communication 14, (2009), 875-
901.

125 Woolley, A. et a. (2015)Collective Intelligence and Group Performance, Current Directions in Psychological
Science 2015, Vol. 24(6) 420-424

126 \/orvoreanu, Mihaela. 2009. Perceptions of corporations on Facebook: An analysis of Facebook social norms.
Journal of New Communications Research 4 (1): 67-86.
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MHTEpaKIHja ca HEMPOPUTHUM CEKTOPOM T'OBOPHU Y MPUJIOT HUXOBOj T€HEPANIHO] JKEJbU J]a UMajy
BUIIU [IWJb | ,,IPOMEHE CBET*. Y 0BOj CTyIHWjU, MPUNAAHULIK Y TeHepalje cy u3pazuiu ocehaj
KPHUBHIIE CBaKM NYyT KaJa HHUCY W3pa3swiM MOJPIIKY, alu HUCY KopucTwiau Facebook 3a
JIOHHUpamEe cpe/icTaBa. 3akjbyyak je J1a BeJIMKEe OpraHu3alje MOpajy UMaTH y BUIY Ja HHUXOBU
KaHaJIM KOMYHHUKAIMje HUCY YBEK Yy CKJIaJy ca cTpaTernjama OJHOcCa KOje OJroBapajy OBOj

renepaunju. OHu xene aa OyAy NOKPEHYTH U MOTUBUCAHH, aJld HE IPETPIIaHH CaAPIKajeM.

Ca npyre crpane, 65 % mnpenyseha Buan ApymITBEHE Menuje Kao HOBH M3BOpP MPHXOAA
aJli, y UCTO BpeMe, MHOTH Bepyjy Jia Cy J00Hjame MOIyCcTa WK KYyITOHH U KYIIOBHHA TIPOM3BOJIA
win yciayre, Mmel)y HajMame BEpOBaTHMM pas3jio3MMa Ja OM MX MyHITepHja Tpakwia Ha
ApYyIITBEHO] Mpexu. MpoHnuno, MehyTum, moTpomaym Kaxxy Ja Cy OIMIUBMBE BPEIHOCTH
TJIaBHU Pa3Jjior IITO MHTEPAKTY]y ca KoMnaHujoM. To je 100pa BecT 3a OHEe OpraHu3alrje Koje ce

Ha/1ajy na he 3apajiuTi MyTeM APYIMITBCHUX MEIH]a.

Ha nurame mta pajge xaa cy y MHTEpakUUju ca mpeay3ehnMa wim OpeHaoBUMaA ITyTeM

IPYIITBEHUX MeIHja, morpomadyn HaBoje "JloOwjame momycrta wim kymoHa " u "

KYIIOBUHY
IIPOM3BOJIAa U ycayra ", Kao rjaBe ABE aKkTUBHOCTH. OHM Cy paHrupaiu '"YnTame KOMEHTapa U
paHrupame mpouspoja " kao tpehe, Koje je yecto Jeo KyMmoBHOTI Ipolieca U nHpopmanuja Kkaia

KJIMJEHTH UCTPaXXyjy MPOU3BOJIE IIPE HETO IITO CE OJIyYe Ha KYIIOBUHY.

HacynpoT ToMe, Ha MUTame 3alITO CYy MUCIMIIM Jja KyNIIM IpaTe BbUXOBE KOMIaHHUje Ha
JPYLITBEHUM CajTOBUMA, PYKOBOAMOLIM CYy HaBelIM A00Hjame MOMyCTa U KYNOBUHY NPOM3BOAA
WIM YCIIyTa Kao JIB€ CTBapH 3a KOje Cy KYMIM HajMambe 3aMHTEPECOBAHN — MTOTIIYHO CYIPOTHO OJ1
paHrupama norpoiada. Mcro nurame OTKpHBa jouI jeaH nepuenuujcku jas. [Ipemnyseha cy tpu
nyTta yemhe MHUCIWIA J1a Cy MOTPOLIAYd 3aMHTEPECOBAHU 3a MHTEPaKIUjy ca mHMa Ja Ou ce
ocehanu kao neo 3ajenuurie. [Ipenyseha cy Takohe npernenuna xespy moTpoiraya jga capalyjy ca
IBbUMa JIa Ce OCeTe MOBE3aHO ca HHXOBUM OpeHJO0M. 3ampaBo, OBE JBE aKTUBHOCTHU cy Mmehy
HajMambe MHTEPECaHTHUM U3 MOTpolIayke nepcrnektuse. [loTpomauu cy BosbHU n1a capalyjy ca
KOMIIaHHjaMa YKOJIMKO OHM CMaTpajy Ja je TO y HUXOBY KOPHCT, aKO CMaTpajy Jla MOry
BEpPOBATH KOMITAHUJU U OJJy4e Ja je APYIITBEHU MEIHj MpaBH KaHaI 3a J00Hjame BPEIHOCTU
koje Tpaxe. OBa BpeAHOCT MOXe OWTH y OOJMKY KynmoHa WM crnenupudyHe wHopMaImje.

AHraxoBame ca KOMIIQHMjOM NIPEKO JAPYUITBEHHX MelIuja MoOXe JoBecTH A0 ocehaja
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MOBE3aHOCTH Ca IOTpolIaunMa- EMonumoHanHa, HeMaTrepujalnHa JTOOMT - ajaM Jkejba 3a
MHTHUMHOIINY HUje OHO mTO NoKpehe Behuny wux. MHTEpakiyje ca KoMInaHujama HUCY UCTE Kao

MHTEpaKIyje ca npujaresbuma.

Y1pKoc 0BOM MEPIIETIIHN]CKOM ja3y, YNECHHUIIA 1A KIIUJEHTH JKeJle 1a KOPUCTE APYIITBEHE
cajToBe 3a KOMYHHKaIHjy ca pupmama O6u Tpebasa na Oyae 100pa BeCcT 3a KOMIIAHUjE KOje Kele
Jla OCTBape 3apany oJ couujanHux menuja. ColujasHa TProBuHa Op30 MOCTaje TJaBHA CUJA Y
IPYIITBEHUM MEIUjUMa, a BEPYjeMO Ja CBPCHCXOJHOCT, YIITEAC TPOIIKOBA, W EKCKITy3UBHE

MOHYIe ¥ TIpoAaje he mpeBarHyTH y OJHOCY Ha CTpax O]l TyOMTKa MPUBATHOCTH.

[MoTpomiauun cBe BuUIlIe KOPUCTE APYIITBEHE MEHje Ja T00H]y MPEenopyKe, KOMEHTape U
MUIUUbCHA OJ1 NpHjaTesba, MOPOJAHUIIe, CTPyUhaKa U KOJCKTUBHE ApYIITBeHE 3ajennuiie. Kama
JETHOM TIPHUCTYIE OBOM CaJpiKajy, UMITYIIC Ja OAMax Kymyjy Moxe OutH jak. [lorpeba memaTu
KaHaJle 3a TpaHCaklMje he cBe BHIIE MOCTaTH HENMPHUjaTHOCT, ako He W Teper. CBe BHIIE
KOMIIaHHMja HyJM MOTYHHOCTH peKiiaMma MPEeKO HE3aBUCHUX JAPYIITBCHUX IIaTHOPMH Kao IITO CY
Facebook. V 2009. rommmu, 1-800flowers.com*® je meljy npeuma omoryhino kopucHHIMMA Ha
Facebook-y ma u3abepy mpousBoje u kymne ux aumpektHo ca Facebook crpanmie. ¥ 2010.
ronuau, Delta Airlines je mokpenyna "social media ticket window" na Facebook -y,
oMoryhaBajyhu KopuCHHIIMMA Ja pe3epBHINy JieT 0e3 ma uay Ha Jenta web cajr. [enta je
ykazana ga Facebook kopuctu Bullle KiHMjeHTa JOK je Ha JieTy oj Owmio kor apyror Web cajra,

yuHehu ra "[IpuponHoM naHcHpaHOM Taukom" %

. HuBo ycBajama comnujanHe TproBuHe he
BapupaTH y 3aBUCHOCTHU O] MHJIyCTpHUj€, MOTPOLIayKe 3a0pUHYTOCTH 300T MPUBATHOCTH (KOja je
HajBeha y Kunu 56 % u Hemauko] 54 %) u perynaTopHUX WIM TNPaBHUX OrpaHUYCHA.

Melytum, 3a Behuny, y100HOCTH U 3a/10BOJHCTBY "ONE-StOp kymoBuHe" he OUTH TEIIKO O/10NIETH.

4. 3. 3. OaHoc re”epanuje Y npema 6;10ropuma

JenuHcTBEHA ACMHXPOHA U HHTCpPAKTHBHA IIPUPOJa BHUPTYCIHOI CBCTa IIPYyKa

KOPHUCHUIIMMA HEYNOpEeIUB MPHUCTYN HH(OpMaiyjama, MIMPOK CIEKTap MpoU3BoJa M H300p

127 https://www.1800flowers.com/?flws_rd=1.
128 Baird, C., Parasnis, G. (2011) From social media to social customer relationship management, Strategy and
Leadeership, Emerald Group Publishing Limited.Vol 39, No. 5, 30-37.
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OpeHIoBa, CIIOCOOHOCT Ja HampaBe mnopeheme IieHa M KBAJIMTETa Kao HHUKajga 1pe, Kao |
MoryhHOCT na capalyyjy ca KOoMIanujama M IpyruM MOTpOLIayMMa Ha pasnuuure HauuHe. OBe
UHTEpakuyje ce Bpuie myreM e-Mmail-a, mHcTanT mopyka, pasnux Web crpanmua, Gnorosa,
dopyma, cepBepa, HHTEPHET 3ajelHHIA, TUCKYCHOHHMX Tpyla, coda 3a hackame M JApYIITBEHUX
Mpexa. YCIOH JAWTHTAHE TEXHOJIOTHje OMOryhnmo je KOpHCHUIIMMA Jia C€ TIOBEXKY W
KOMYHUIIMPAjy jeHH ca JpYrMMa IpeKo MHTEpHETa, ajlH je, Takohe, MOACTakao MoTpomayde aa
jiere cBoja oceliama i MHUIIUBEHha O IPOM3BOIMMA i OpraHmsanmjama’”". Kako HHTEpHET mocTaje
cBe Behu n3Bop nH(popmaryja, BuIIe jeé KOPUCHUKA KOjJH MpaTe OJIOTOBE.
brorosu cy Web crtpanuiie koje CBOj MaTepHjaa 4eCTO aKypHpajy, TaKo Ja Cy TeMe H
JMCKYCHje Koje Cy HajHOBMje pacriopeheHe Ha Bpxy crpanuue. OHu 06e30elyjy MexaHuzam 3a
JNIMYHO W3/ABAINTBO, TOACTHIAIGG HM3paXkaBama MHCIH, occhama u komenrapa™ Jlakie,
OJIOTOBU Cy OOJMK KOPUCHHYKHX Cajpikaja jep Ce cacroje Ol canapkaja KOjH je TPHUIIPEMHUO
NojeAnHal, a He opraHuszandja. biaoroBu (yHKIMOHUWIY Kao HEKa BPCTa WHTEPAKTUBHHUX
JTHEBHUKA y KOJUMa YUTAOIM MOTY JIa IOCTaBJbajy KOMEHTape Ha caJip)kaje Koje 00jaBibyje ayTop
omora. O oMoryhyjy MapKeTHHT MEHaliepuMa J1a Kpeupajy caaprixkaj y oOmky oOjaBa, KojuMa
Ce€ Y MJICaJTHOM CITy4ajy CTBapajy moBepeme U ocehaj ayTeHTHYHOCTH KO/ Kymala, a HaKOH IIITO
ce 00jaBU caJpkaj, ayIUTOPH]yM MOXKeE Ja MPYKU NOBpaTHE HHPOpMalje Yy BULY KOMCHTapa131.
Pa3no3u yrunaja u 31aydaj 610rosa 3a MoTpoIaye:
e 3apaja HOBLA - aKO 0coba nmoceayje 00T ca MHOTO MpaTuiIala Ha CaBPEMEHOM TPIKUILITY
Ta YMIBEHHIIA MOXKE JIOHETU 100po miuahed mocao. [Ipuxoaun ox OgoroBama MOry OUTH
,[TACHBHM‘, IITO 3HA4YM Ja C€ MOy ayTOMaTWh30BaTH, 0€3 JMPEKTHE Kopenanuje ca
KOJIMIMHOM BPEMEHA KOjH Ce TIPOBOJIH Ha 6I1ory™ 2,
e [lpuBnauewme mnyOsuKe - OJOTOBamkE j€ TOCTYINHO MHUJIHMOHMMA JbYIW KOJU KOPHUCTE
uHTepHeT. bioropame Moxe moMohu caMOoOpOMOLIUjH HIIM IPOMOLMjH OpeHa jep paau
Ka0 METOJI 3a NMpHUBJIAYCHE MyOIMKe THME IIITO UM MpYXka HEUITO BpeaHo (MHpopMaluje)

a He Tpa)kKy HUIITA 3ay3Bpar.

2 Goldsmith, R.E, Horowitz, D. (2006), Measuring Motivations for Online Opinion Seeking, Florida State
University, ctp. 1.

30 Trammell, K. D, &Keshelashvili, A. (2005), Examining new influencers: A self-presentation study of A-list
blogs, Journalism & Mass Communication Quarterl, ctp. 970.

B3| amb, C.W. Hair, J.F. McDaniel, C. (2013), Mapxemune - MKTI", Data Status, beorpaz, ctp. 315.

132 Ball, B.E. (2015), How Blogs Influence Your Purchase Decisions, u3sop: http://www.preparel.com/blogs-
influence-purchase-decisions/, npernenano maja, 2015.
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e VYcmocTaBibame ayTOPHUTETA - TOCE0BABEM OJI0Ta U MUCAkEM O BAKHUM TEMaMa Koje cy
pelieBaHTHE 3a Heuwjy MyOimKy, oco0a cede MOXKe IMOCTaBUTH Kao ayTOPHUTET Y IPOCTOPY
Hutepuera (influencer) mro mosehasa npodecronanun umun. Ha Taj HaumH, OJIOTOBH
nocTajy BusuT-Kapre XX Beka. T

e Kpeupame HOBUX OJHOCA — OJIOTOBamk€ MOXKE Ja NPETBOPU 3a0aBy U IpPYKEHE Y
pa3BHjamke MOCIOBHUX KOHTAKaTA.

e Vro3HaBaWke HOBHX JbYAU — KOPHCHHIIM KOjU CE€ CIOje MyTeM Ojora He Mopajy OuTh

camo ,,yonuka‘ wim Kynu. OHE MOTY pa3BHjaTH MOCIOBHE HIH MPHjaTeJbCKE OJTHOCE.

®denomen influencer -a (yTuiajHUX JTUYHOCTH) HAKO PeY HOBHjET JaTyma HE MMPeCcTaBba
HOBHHY Y CBETY MapKETHHTa, TJe HajIOIMyJIapHUje JTMYHOCTH KOjUMa C€ JbyIW JAHMBE, KOjUMa
BEpyjy U ca KojuMa >Kelle Ja ce UACHTU(DUKYjy TONYT CIIOPTHUCTA, IIIyMala, My3HUKUX 3Be3/ia
MPernopydyjy ¥ peKiiaMupajy npoussojae u yciyre. OOpT ce I0roauo Kaaa cy J0 Taaa MEIUjCKH
HETO3HATH, aJMHHHUCTpATOpH OJioroBa JOOMJIM CTaTyc 3Be3na, Inpe cBera Mehy miahom
myOJIMKOM, W KaJia Cy YCIEIIHE W HalpeIHe KOMIIaHHje MPero3Halie MOTeHIIMjal HOBOT HaunHA
influence mapkerunra. YKomuko OpeH 1 JKeIu J1a OTpe A0 HUJbHE TPpyIie MOTPEOHO je Ja TOKOM
KaMmmame anraxyje u Buiie influencer- a. Kao moreHiujasnu moTpomiayu, KOPUCHUIM OJIOTOBa
KOpUCTE OBE MpEXe 3a MHPOpPMHUCame, WHCIUpAIHjy, CYKaBambe OMNIMja KYNOBHHE HIH 3a
noTBphHBame KyMmoBHE OJUTYKE, ITO yKa3yje Ha 3HadajHy yJIOTY Y CBaKOM CETMEHTY MpoJajHe

MpEXe.

BiioroBu yruuy Ha KyImoBHE OJUTyKE HA OCHOBY IIPENOPYKa KOj€ FbHXOBU KOPUCHUIIN J1ajy
BUIlle Hero WKkaaa. [Ipema u3BemTajuma opranusanuje Techoncrati’s State of Blogosphere,
0J10r0BH Cy Ha TpeheM MecTy 10 yTHIIajy Ha MOHAlake MoTpolaya, oamMax mocie YouTube-a u

Facebook-a'*

. bioroBu Hoce 31% yTumaja AMTUTAIHOT pecypca Ha MOHAIIalke MOTPoIIaya, u3a
MPOJIaJHUX CajTOBa KOjU Hoce 56% um OpeHp cajtoBa koju Hoce 34%. Y cTBapu, yTBpheHo je na

cy OJI0rOBM TIOCTAlIK TETH 110 PeAy HajBepHHjH M3BOp mpoaaje Ha Murepuery. Mnak, YouTube,

133
Hbuo.
134 TechnocratiMedia 2013 Digital Influence Report, ctp.12, ussop: tecnhocrati.com, mpernenano maja, 2015.
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Facebook u Google+ cy, u nasbe, HajronylapHUje IPYINTBEHE allaTKE 3a IMOTpOIIAYe. 135OBaj

OJTHOC MPUKa3aH je Ha Tabemu Op. 1.

Ta6esna 1. Hajuemhe xopumhenu onling cepsucu 3a KynoBuHy nyrem untepHera.'*

HAJYEIIRE KOPUITREHU ONLINE CEPBUCH 3A KYIIOBUHY
I[TYTEM UHTEPHETA

YouTube 80%
Facebook 74%
ManonpoaajHu cajToBu 50%
Google+ 47%
brorosu 45%
CajroBu ca BecTuMa 36%
Twitter 34%
HpyumTBene rpymne/popymu 31%
LinkedIn 24%
Pinterest 21%
bpenn cajroBu 19%
Instagram 13%
Online Mara3uHu U 4acomucu 15%

On Ttora, 38% Ousorepa pacnpaBiba 0 OpeHI0BHMA, a 34% KOMEHTapHIlle NMPOU3BOJAE U
ycayre. IloTpomaun mnokasyjy BHIE IOBEpema IpeMa ydyecHHIMMa OJI0roBa, HEro Inpema
nopykama orjamvpaya. bjorepu naHac yTW4y jelHW Ha Jpyre MHOTO BHILE HEro Ipe camo
ronuny paHa. Y 2010. romunau, 29% Osorepa je TpBOWJIO /a j€ TOJ yTHIajeM OJoroBa Koje

npaty, 1ok je y 2011. roqunu Taj npoueHar ckouno Ha 68%. 137

5 Houo.
B Wouo. crp. 12.
B Y6un. ctp.13.
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Kao pesynrar HOBUX cHcTeMa Yy APYIITBEHO] KOMYHUKAIU]H, BIACHHUIIA OpEH/IOBA yIaKy
Harope Ja Mperno3Hajy ajekBatHe Oyorose, koju he mM momohu y ocTBapuBamy KOHTAKTa ca
IUJbHUM Tpymnama. bIioroBu cy OTBOpHUIIM HOBE IMMEH3Hje y KojuMa je Moryhe, Beh OKyIbEeHO)]
Tpynu JbyAH OKO ojnpeheHor caapikaja, CYNTHIHO HAMETHYTH TOTpeOy 3a oxapeheHum
MIPOU3BOJIOM M YCIYIOM KpPO3 CHCTEM BpEIHOCTH KOju Beh 3aBpel)yje BHXOBY NaKiby. YUeCHHUIIH
Ha TPXKULITY MOTY IMaTH IPWIKKY 32 JI0/IaTHO MOBE3MBAME ca MOTpomadnmMa Ha 6ioropuma. To
je u3 pazyora crnenuuYHOr pearoBama YWTanama Ha OJOry Ha CBE BpPCTE OrJiallaBama Ha
OJorOBMMa W TIPOMOIIMjY MPOW3BOAA OJ CTpaHe ayropa OJIoroBa, YMME C€ CTBapa TUPEKTaH
yTuIaj 0JI0roBa Ha KyIOBHE OJJTyKe MOTpoIIaya.

3a web kopucHEKa, OJIOT je anaT 3a mperpary, OJHOCHO HABUTAIMOHHU ajiaT, KOju UMa
3aMCTa MHTEPECAaHTHE WMIUIMKAlMje Ha OrjamuBave. BJIoroBu IMOCTajy NMPOBEPEHH BOAMYH,
yIpaBJba)y KOPUCHHUIIMMA KOjU Tpake BpJo crnenuduuHe nHOOpMANHje W TIOCTajy MeCTa OJf
uHTEepeca Ha MpexH. butu y cramy na naeHTuduKyjy oaBujame npojaaje npexo onorochepe naje
po30p Yy KOPUCHHYKE HaMepe W CpeICTBa 3a 00Jbe yCMepaBame peKiIaMe Ka CTPY4YHOj
jaBrocTH'®,

Moh GroroBa mpHIMKOM KYIMOBHE OJUTyKe MOTpoIayda aaHac je Hajjada. Ckopo 9 ox 10
notpouraya (84%) Kymyjy HakOH 4YMTamba O MPOU3BOAY MM YyCiIy3u Ha Omory. Mehy
KOpHUCHUIIMMA y3pacTa o1 18-34, 610roBU Cy paHTMpaHM Kao HajBaXXHU]U U3BOp MH(OpMaIija 3a
oaiyke o KynoBuHu. Melyy kopucHunimma y3pacta o 35-54, GJ0T0BU Cy paHTHpPaHU Kao JIPyTy
HajBXHUJU HM3BOp H3a IpHjaTesba, Mopoauiie U kojera. Yak u crapuju notpomadu (55 u
CTapwji) mpaTe 610roBe MPHIMKOM JOHOIICHA OTYKE O KyTOBHHH ",

[Topen Tora mTo roBopu npujaresbuMa 0 CBOJUM KYIOBHHaMa, MOTpollay Y reHepaunuje
onnaszu Ha MHTepHeT na mogenu Ty mH(OpMaIM]jy ca joIl BHUIIE JbyIu Mpeko Oiorosa. "Majke
Osiorepu" — KeHe ca YIJIaBHOM MaJIoM JICTIOM KOje i€ CBOj€é MHCJIM Ha CBOJUM OJIOTOBHUMA —p
asBIUIE Cy PeNyTalujy TPEHICETEpa, CaMo Ha OCHOBY HHXOBHX mpernopyka'‘’. MapkernHuiku

CTpy4Ykballkid HUCY I‘Y6I/IJ'II/I BpEMC CllatbeM OecIIaTHUX y30paKka CBOjI/IX pou3BoJa y HaJlu Ja he

138 Kilbourne, L. (2009), What's the Impact of Blogging on Consumer Purchasing Habits?,
ussop:http://www.lkphd.com/marketing/whats-the-impact-of-blogging-on-consumer-purchasing-habits.html,
nperienano maja, 2015.

% Gunelius, S. (2014), The Influence of Blogs on Purchase Decisions, u3Bop: http://www.corporate-eye.com,
mperyiefano Maja, 2015.

10 Stransberry, K. (2011) Mactping mommy bloggers: Using online social network analysis to study publics, PRism
8(2) ctp.: 15.
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0Jiorepu Ja ra KOpUCTe U MPENopydyjy CBOJUM YHUTAOIMMA. YUYECTaJIOCT KOjOM Ce€ TO JIeIIaBa je
n3azpana depepanHy KOMHCH]Y 3a TPTOBHHY Jla C€ YKJbY4e M 3aXTeBajy oJl Ojorepa aa HaBemy
cBe OecriaTHE Y30pKe WIJIM HUCIUIaTe Koje ao0ujajy on mpemy3eha 3a peBH3W]y HHUXOBHX

IIpou3BO/JIa.

[Topen Mama Gisiorepa, HOBHju WeD (eHOMEH je Ha oMoty Mel)y MojepHUM 4iaHOBHMA I'eH Y.
KomOnHOBameM OHJIMHE BH/ca CHUMJbEHHX KOJ Kyhe U JbyOaBu mpemMa KYNOBUHH, THHEJICPH H
MIIaJie JKeHE Cy IIepOBAmbe OHIMHE MOMUIIH Ha HoBM HuBo. "Haul Video"**' cy ommmue Bumeo
KIIMIIOBH KOj€ Cy KpeWpayie MiiaJie )KCHe IMoKazyjhu pesynirare CBOJHX MOJHHX KYIHBHHA, OJI

KOjUX Cy C€ MHOTH Op30 MPOIIMPHIN Ha MPEXKH.

Bp3uncko mperpaxkuBame Ha YouTube-y maje ckopo mojia MUJIMOHA MaJlMX OBAaKBHX BHJIEA, O]
KOjJUX HEKH MMajy | T0Jia MUJIMOHA nperiiesa. Bugeo caumum cy moaepuu show-and-tell koju ce
YeCcTo JeIIaBajy HAKOH OJJIacKa y KYHNOBHMHY ca IIpHUjaTesbUMa, IITO UX YHUHU BEOMA IPUBIAYHUM
TproBiuMa. TproBiy Cy MOYeln Aa ce yrieaajy u Jia perpyTyjy omorepe u jbyae KOju CHUMAjy
You Tube Bumeo 3a cBOje MapKETHHIIKE Kamrame. Heku cy 4ak M3rpajuin Kapujepe OKO

TaKBHX CBOj UX IIOCTOBA.

Kana ce pagu o mapkerunry yrunajaux ocoba (Influencer Marketing), npexo 60% npunaanuka
redepamnyje Y je u3jaBuiio Aa Ou ucrmpobango Mpou3BOA KOjU je MPENopydyruo yTUIAjHU Oorep
wii youtube-ep, a momoBuHa on Tor Opoja ce Hajuemrhe oOpaha OJOroBUMa Kao TIIaBHOM
MEJIMJCKOM M3BOPY 3a MHpOpMaIije mpe KyrIOBI/IHelAZ. Kao pesynrar, capanma ca 6morepuma u
YTUIIAJHUM JbYAMMA JPYLITBEHUX MEAMja 3a TapreTupame reHepanuje Y, rnocraja je obiact ca
BEIMKHM IOTEHLIMjaJIOM 3a MapKeTape, MOTOTOBO Yy HHAYCTpHjamMa IOMYT MOJAE U JIeTOoTe.
JaBajyhu cBoj mpou3Boj y pyke JbyAHMa KOjuMa OBa reHepaliyja Bepyje, OCTUKE Ce MPEAHOCT
Ha TPXKUIITY ¥ MoryhHocT 60Jbe nponaje. Ca BwuMa je KOMYHUaKIIMja Jlaka. YKOJIUKO oapeheHu
MIPUTIAIHAIIY TeHepanuje Y el Ja ce pacrnuTa o ojapel)eHOM MpOou3BOIY, MOXKE JIAKO TTOCIATH

MOPYKY WJIM MOCTaBUTU KOMEHTap Ha jaatom Oiory. Onpehenn usBop undopmanuja 1o6muja ce u

11 Keats, E. (2012) Exploring Haul Videos On Youtube: A Collective Case Study Actproach, Master Thesis,
Colorado State University. ctp. 36.

12 Wspop: https://www.shopify.com/blog/75614533-marketing-to-millennials-5-massive-trends-that-are-leading-
the-way. (Ilpuctymbeno 10. dpebpyapa 2017)
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y neno ,,O Hama* Ha Web-cajTy uin npoduiy, ¢ 003UpOM Jia je HHXOB INIaBHU I[HJb Capajibha WiIn

MIPOMOBHCame ofpeheHUx Menuja.

4. 3. 4. Yrunaj popyma Ha noHamame NOTPOLIAYA

WHTEepHEeT aKTUBHOCTH Pa3jHKYjy €€ O] OHUX Yy CTBAPHOM CBETY Y MHOTUM acleKTUMa.
WutepHer Memuju 3axteBajy kopuiiheme e-mail-oBa, a undpopmanuje koje ce mobujajy Ha
MpEXH Cy MHOro OOMMHHMjE Yy OIHOCY Ha KOJWYMHY wuHPOpMaIja I0O0HjeHUX Of
TpaguuuoHamHUX KoHTakara y Offline ceery. OBe BpcTe mH(OpMalmja jaene ce Ha MHTEPHET
dbopymuma, koju 00yxBarajy, Takohe, U TO3UTHBHE U HEraTUBHE MH(OPMAIIHje TPEeICTaBIbCHE U3
BHIIIE WU3BOpA UCTOBPEMEHO, HACYNPOT jEJHOM IIOJATKY, OJHOCHO jeTHOCMEpHO yryheHoj u3
offline komyHukarje.

Peu koja ce mmpu myrem HHTEpHET ¢Gopyma IMOCTOjU y pa3HUM OOJHIMMa KOjU Ce

pa3nuKyjy y JOCTYIHOCTH, OOMMY M HM3BOpHUMA. YTPKOC T00pO 3HAHO] YMELEHUIM Ja j¢ CaB
caJlp>kaj Ha MHTEPHETY JIOCTYIIaH, OTPOMHA KOJIMYMHA M Pa3HOBPCHOCT MH(OpMaIja T0CTyITHUX
Ha MHTEPHETY UMajy H BPEMEHCKa OIpaHHYCHha ca KOjUMa Ce Cy04aBajy MOTPOIIAYH.
WuTepHeT GopyMm mpelcTaBiba CajT ca MHTEPHET JUCKyCHjaMa Ha KOjeM JbYAU MOTY Ja JpXKe
pasroBope y o0uKy o0jaBibeHUX mopyka. Dopymu ce pazimkyjy oa coba 3a hackame 1Mo ToMme
IITO Cy IOPYKE YECTO JIyKE O] jJeJIHEe JIMHU]E TEeKCTa, 1 OOMYHO Cy jaBHE. Takole, y 3aBUCHOCTH
OJl HUBOA TMPHCTYIA OJI CTpaHe KOPUCHHWKA WM TOJcliaBama, 00jaBJbeHa TOpykKa Mokaa he
MopatH Aa 0yze o100peHa oJ1 cTpaHe MoJepaTopa Mpe Hero IITO MOCTaHe BUJJbHBA.

Ha ¢opymuma ce mpedepupajy oTBOpeHe U CIIO00JIHE paclpaBe M KOj€ YeCTO yCBajajy
ynmeHUYHe cTanaapae. Hajuenthe reme Ha opymuma ykipydyjy nuTama, nopehema, riiacama y
MUIBEHY Kao U aedare. OBO je ueanHo 3a pacnpaBy 0 OpOjHUM MPOU3BOIMMA U yciyrama, na
3aTO OBE OTBOPEHE paclpaBe y MOTPOIIAYKOM JPYIITBY JaHAIIBHUIEC HMajy HEMEPJHbHBY
BpenHocT. DopyMu Cy KapaKTEPUCTUYHHU 10 MHOIITBY Pa3IMYUTHX MUIIBEHA, I1a je yOOrdajeHO
U J1a ce TUCKycHje Ha oApeheHy TeMy TOJIMKO pa3BH]jy Ja Johe A0 MOTIIYHUX HECYTJIachIla, Ta 1
cBalje, MOroToBO aKko je TeMa KoHTpoBep3Ha. Ci1abo pazymMeBame pa3iiuKa y BPeTHOCTH YUECHUKA
je gect mpobnem Ha Qopymmuma. KpyxkHa pacmpaBa W HEAOYMHIIE Y OATOBOPHMAa MOTY ce
MPOAYKATH HAa HEKOJIMKO JECeTHHA IMOpyKa O TeMH Koja ce Ha Kpajy 3aBpllaBa Kaja CBU

OJlyCTaHy WM KaJia ce Ma)kmha MpeycMepHt Ha HEKY JPYTY, 3aHUMJBUBHU]Y TEMY.
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Tpeba umatu y Buay a cy GopyMu OOJHUIIM JPYIITBEHOT MOBE3MBaba KOjU CE CBE Mambe
Kopucte, 300r pactyhe momyliapHOCTH JPYIITBEHHX MpeEka, Koje came y cebu caapike oOmmKe
dopyma. Nnak, oHM Cy OCTanM jeqaH OJf HajBaXXHHUjUX HM3BOpa WH(pOpMaiuja o oapeheHom
MPOM3BO/Y, 3aTO INTO JOMYIITajy HAIIMPOKY PACIPaBy W PA3IHUUTOCT MHUIILBEHA, MOBE3aHUX

OKO jeTHOT UCTOT 00jeKTa.

V Opnoc renepanuje Y npema Nutribullet npousBoay

Hauwme, kana ce pagu o craBoBHMa reHepainuje Y mpema 3paBoM KHBOTY, OHH C€ JIOCTa
pa3nuKyjy OJ MPETXOAHHWX. 3a HUX, OMTH 31apaB HE 3Ha4M camo u30ehm Oonectr, Beh ce
CBAaKOJHEBHO TIOCBehMBaTH mpaBWIIHO] HCXpaHM U BekOamwy. IIpema wucTpakuBamy
GoldmanSachs-a'*®, wellness je aueBna motpe6a. Onn BexGajy BHIIE, jeiy MAMETHHjE ¥ IIyLIE
Mame HETo MPETXOJ(HE TeHepanuje. AIUTUKaIje Ha MOOWIHOM TesieoHy MM IpaTe MOJaTKe O
TPeHHpaky a Haj3IpaBUjy XpaHy MMPOHANIa3e HA UHTCPHETY. 31paBa UCXpaHa je jeJlaH O]l PETKUX

IIpocTopa rae Cy Clip€MHHU Jia IIOTPOLIC BUIIIC HOBIA HA 6peH):[0Be KOjH CYy CKYIlJbH.

5. 1. Ilpouec oonowerma ooiyka o Kynosunu zenepayuje Y

I'enepanmja Y je poheHa u oarajaHa y BpeMeHY Kaja KyNOBHMHA HE IPEJCTaBJba CaMo
jenHocraBaH yuH norpede. Hamportus, cMaTpa ce a cy IpUIIaJHUIM OBE TeHepaluje pa3BHIIN
ApyrayMju CTWJI KYHNOBHHE y CKJIaJy ca CBOjUM ojulykama. Y mopehemy ca NpeTxomHuMm

reHepaquaMa, Y Kynnou €y B€oOMa OCCTJbHBHU IIpEMa IIpoOMCHaMa MOJJHUX TpeH,[[OBal44.

[Tpema Bae-y145

, MOXE C€ MW3ABOJUTM OCaM KapaKTepUCTHKA THUIOJOTHje Kylala:
nep(EeKINOHUCTUYKY CBECHH, CBECHH OpEeH/a, CBECHM MOJHOT TpPEHAA, PEKpEaTHMBHU WIIH
XEJIOHUCTHYKH, CBECHU OJHOCA BPEAHOCTH NpEeMa HOBIY, UMITYJICUBHHU, 30yHEeHH MPEBEIUKUM
n300poM U JIOjalHM, WM TOTpOLIauyd KOJju Kynmyjy u3 HaBuke. llepdexiumonucru, wium

MOTPOILAYN y MOTPa3d 3a BUCOKUM KBAJUTETOM CYy CBECHU CBOJUX XeJba U CIPEMHU CY Ja

13 http://www.goldmansachs.com/our-thinking/pages/millennials/. (Ilpuctymsero 1. mapra 2017)

144 Mafini, C., Dhurup, M. (2014) ,,Assessing Consumer Purchasing Decision Styles: An Empirical Investigation
From South Africa® International Business & Economics Research Journal, Vol. 13, No. 4. 679-687.

14> Bag, S. (2004). Shopping pattern differences of physically active Korean and American university

consumers for athletic apparel. (PhD. Unpublished Thesis). The Florida State University College of

Education, Florida, 25.
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KYIyjy CKYIUb€ WM MO3HaTHje OpeHaoBe. [loTpomraun koju 1mo3Hajy OpeHI0BE MMajy KeJby Ja
KyIyjy IO3HaTe HalMOHAJTHEe, BHUCOKO pAaHTHpaHEe WIM HajBUIIE peKJIaMHpaHe OpeHIOBe.
[Torporray koju Kyiyje npeMa MOAHUM TPEHIOBHMA jeCTe OHAj KOjH je CBECTaH HOBHX CTHJIOBA,
MIPOMEHJBMBE MOJIE M aTPAaKTUBHOT CTHJIM3HPAama, I1a je ClipeMaH Ha WHOBATHUBHE M y30Y/IJbHBE
KyrnoBuHe. KyIniy XeJIoHUCTH WM ,,peKPeaTuBIU . Y)KUBAJy Y CaMOM IIPOIIECY KYIIOBHUHE, KAo
AKTUBHOCTH KOja UM JIOHOCH 33JI0BOJECTBO, 0€3 003Mpa Ha MPOU3BOJ] WK yCIYTy KOJy KYMyjy.
[ToTpomaun koju MMajy BPEIHOCT HUXOBOT HOBIA HA yMy, KyIyjy Ha pacmpojajama U To
HWKUM [leHama. VIMITyJICMBHH TOTPOIIIAYd HEMAjy MPEBEIIMKY HaMepy O KYIOBHHH, IO MPABHITY
j€ He IUIaHUpajy U HE pasMHILIBajy O HOj. 30yHEHOCT yciea MPEeBEeTUKOr n3dopa OJUINKYje
MoTpoIIaya KOju HE MOXKe Jia ce cHahje y KOOpJIMHATHOM CHCTEMY aJIBepPTaj3HHIa, MPOMOIIH]C
OpennoBa u uHGopmanuja 3a Kymie. Konayno, morpomad Koju uMa CTeUeHY HaBUKY U JIOKaJaH
je, KyIyje OMUJbeHe OpeHI0BE y KOHTHHYUTETY U YTIIaBHOM KOPUCTE UCTY palliby U3 JlaHa Y AaH

3a CBOj€ KyIOBHUHE.

CaB oBaj acopTuMaH MOTPOUIAYKUX THUIOJOIMja j€ 3alpaBo pe3yiaTaTr yrnorpede
pa3IMYUTUX OCHOBA 3a KOHLENTYyaJu3alyjy OIpHjeHTalMje KyINOBHMHE, Kao U JMBEp3UTETa
HCKYCTBa y KYNOBHHH. BajkHO je HalIOMEHYTH Ja OBU CTHJIOBU HE MOPajy OMTH J€TUHCTBEHH KOJ{
MOjeMHAYHUX KyTala W Ja y 3aBUCHOCTH OJi POM3BOJIA MJIM YCIyre, OHH MOTY (OpMHpaTH
cenn(uYaH CTUI KOjH je MOAJI0kKaH IpoMeHaMa. ¥ TOM CMUCIY, MPOLEC TOHOIIEHA OATYKE O
KYOBUHHU KOJ TreHepanuje Y je KOMIUIEKCaH M NpecTaB/ba TeMeJb Ha KoM ce u3rpalyje

MOTpPOIIAYKa TUTIOJIOTHja OUIIO KOje BPCTE.

5. 2. 30paee nasuxe zenepayuje Y

Onu ce npaBuiIHMje XpaHe y oJHocy Ha ['eH X roToBO JyII0; UMajy OTIIOpP MpeMa HEKOM
KO TYIIH JeTHy WX BUINE KyTH]y LMrapa JHEBHO WM y3UMa jeIHO JIO JIBa aJKOXOJHA Muha
roroBo ceaku aan’*®. [ogarm KOMIIaHHUja Koje Mpou3Bojie ciopTcKy oaehy u o0yhy npujaBibyjy
3Ha4yajHO yBehaHy KOH3yMallMjy HUXOBHUX MPOU3BOJA Y OJHOCY Ha CBEYKYNHY MOTPOILKY Ha

onehy u 0o06yhy on ctpane renepamuje Y. OBaj Harnmu pact ce Oenexu ox 2009, na 6u ce 2011

18 monitoringthefuture.org.
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necuo BpxyHal on oko 18% kymoBuHe cnoprcke obyhe u onaehe y oaHOCy Ha mpojaBlie
147 .
rapaepobe octanux cTuioBa . To roBopu o BUXOBOj (POKYCHpPAHOCT Ha (hPU3UUYKE aKTUBHOCTH,

OJTHOCHO, (PUTHEC.

[Ipema uctpaxkuBamy OBE reHepallije ca YIUTHHKOM OJ] 12 muTama U MPOCEYHHM BEKOM
crapoctu ox oko 21.3 romuHe, reHepanuja Y MoapasymMeBa 31paB KMBOT M CMarpa ce Ja
TCHEPAJHO BUIIIC MHCIHU O 3[]paBJby HErO IBHUXOBH POIUTEIbU U Oake u jeke. Hajuenthe pusnuke
AKTHBHOCTH CY ILIHBambe, GUTHEC, IONM3ambe TeroBa, Gpyadan u nemademe . Takolje, cMaTpa ce

Jla Cy YKE€HE BHUIIIE 3aMHTEPECOBAHE 32 UCXPaHy, a MYIIKapIH 32 (U3UIKY BEXKOY.

I'nenajyhu mpousBoze, yk/byuyjyhu u fitness, BuramMube W CyIuIeMEHTE, OPTaHCKY M
NpUPOIHY XpaHy, Bohie u moBphe - BHIUMO 3Ha4ajHe pas3iiuke y momyiapHocTtu. Fitness
MPOU3BO/M Cy 4 TyTa BUIIE TOIYyJapHU 3a CTapHje NMpUIajHuKe reHepanuje Y. OpraHcka u
npupoJHa XpaHa cy u3mely 6 u 14 myra BuIie nomysapHe 3a 0Baj CTapuju cerMeHT. MHTEepecu
3a MeJMje mpaTe cIu4aH oOpa3sall, TJe MOMyJapHOCT Yacoluca KOju ce 0aBe 37paBHUM HAYHMHOM
KUBOTA, CajTOBH, OJIOTOBH W aIlIMKAIMje OJroBapajy MpUIaIHUIMa TeHepanuje Y ox 25 no 34
romume™ . HcxpaHa koja je BeraHcka, 0e3 TiIyTeHa U CIMYHO je BHILIE 0Aa0Hp HEro mpuMopaHa

OJUTYKa palu peliaBarmba HCKOI' MCAUTTUHCKOI CTakba.

VY ToM cMmucny, 37paBa HMCXpaHa je CBe BHIE NPUOPHUTET, ca reHepanujom Y Koja
NpenBOM OBe mMpoMeHe, mpema moxamuma PWC™ u3 asrycra 2016. Jlymio je Buine OHHX
u3melhy 18 u 34 roauHe Koju Cy IPOMEHWIN CBOj€ HaBUKE Y MCXPAaHU Y OAHOCY Ha OHE KOJH
MMajy BUIe o1l 55. 3aKJbY4IlM OBOT MCTPaKMBama Cy IMOKa3alM Jla OBa T€Hepaluja Keiau Ja
OanaHcupa 3/paBy UCXpaHy ca MoBpeMeHMM u3y3enuma. [lorpomraun he HajBepoBaHuje UMaTu
3/IpaBe OOpOKE TOKOM Henesbe MoKymaBajyhu na n30erHy HapyduBame jera,ja OM BHKEHJIOM
MorJu fa ce omycre. U kaga Hapydyjy jena, 47% moTtpoinaya Tpaku pecTOpaH KOju HYIIU 3/IpaBe

omIyje.

7 Company data, Personal Consumption Expenditures (PCE) from Bureau of Economic Analysis, Goldman Sachs
Investment Research.

148 http://www.goldmansachs.com/our-thinking/pages/millennials/.

149 http://blog.cubeyou.com/do-millennials-strive-for-a-healthy-lifestyle-true-but-only-the-older-segment-25-34.
IIpuctynssro 18. dpebpyapa 2017)

159 hitp://pwe.blogs.com/press room/2016/08/healthy-eating-is-increasingly-on-consumers-agendas-with-
millennials-leading-the-way.html. TTpuctymsHo 18. Gpebpyapa 2017)
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I'enepanmja Y je cBe cBeCHHja O XpaHHU KOjy KoH3ymupa. OHHM HE keje (IyopecieHTHE
00je, TUTaHT BEJIMYMHE, TPOU3BO/IE 00JI0KEHE MECTUIIUANMA UM MECO KUBOTHIbA KOj€ je MyHO
XOpMOHa ¥ aHTHOnoTHKa. OHM XKelle YUCTY, Tpupoany xpany. [Ipema Natural Products Insuder-
y, KOM4YMHA "37jpaBe XpaHe" y MpOoJaBHUIM j€ T0>KUBeJa BEIUKHU YCIIOH Y MOCIEAHBUX HEKOIUKO
l"O,I[I/IHEllSl. [lIupox cmekTap mpojaBHMIIE - e ce Moke Hahum Hahm Bohe m moBphe, meco u
MJICUHU TPOU3BOAM - JI0OMja BUIIIE MAXKHE jep MOTPOIIaun n30eraBajy Temko oopaheHe craBke
Ha TMoJMLamMa y HeHTpy paame. OHu OJIMCKO MpoyyaBajy 03HAKe cacTOjaKa 3a BELITAYKe apoMe U
0oje, KoH3epBaHC M canpkaj mmehepa. OHM TpaBUTHpaAjy Ka MPOM3BOAMMA Ca 3IPaBUM

aTpubyTrMa Kao mTo ¢y "uenor 3pHa", myHu "Biakana'", "mporenHa" u "aHTHOKcHUIaHATA."

5. 3. Nutribullet npouszeoo

Nmajyhu npeTxoHO y BUIY, TOTOBO j& MPEABHANBO Kako O ce MpOocedaH MPHIIAIHUK
reaepanyje Y MOHAIMIA0, IMOTOTOB HheH jaeo kKoju mMma usmehy 20 m 30 roamna, xama yriena

pexiamy 3a mpou3sBo Nutribullet.

Haume, pexmame 3a Nutribullet npukasyjy kako ce jbyau y nocieamux 30 roguHa BpIIo JIOIIe
XpaHe, jelny xpaHy Oe3 BUCOKe HyTpuTHBHe Bpernoctu, ma Nutribullet npexncraBpajy kao
MaluHy koja he To aa npomenu. Mako nsriena kao caMmo jour jenaH OJeHaep, peKiaMe ra jacHoO
Ha3MBajy ‘eKCTaKTOpOM XpamuBocTu’ (nutrition extractor)lSZ. OBa MamMHa je KpeupaHa Ja
pazOuja henmujcke 3uMmOBE Balle XpaHe U Tako ociobaha XpamuBe MaTepHje YHYTpa,
TpaHcpopmuiryhu o6uuHo cBexke Bohe u nosphe y cynepxpany. Jlajbe y pekiiaMu ce KOMOUHY]Y
Hajpa3nuuuTHje kKoMOuHaluje Boha, nospha, cemenku. IIpahenn ncrnoBecTuMa KOPUCHUKA KOjU
cy y3 momoh oBe MammHe u3ryomnu 10 kumorpama 3a 6 Hemesba, NMOOOJBLIANM CIABabLE,

po6aBy, HEMajy BHILIE TJ1aBOOOJBE M KOCAa UM MIOHOBO PacTe HAKOH XeMOTepariuje.

Ha Amazon-y, Nutribullet je HajmponaBaHHju KyXubCKH OJICHIEp Ca MPOCECYHOM OLIEHOM

1 . .
OJ1 CTpaHe Kymaia o1 4 3Be31u1e >3 [Iponaje ce He camMo TIPEKO TEIEBU3H|CKUX peKiIama, Beh u y

11 http://blog.naturalhealthyconcepts.com/2015/01/12/6-health-trends-among-generation-y/. pucTymbro 19.
(hebpyapa 2017)

12 https://www.nutribullet.com/. (ITpucrymsro 18. debpyapa 2017)

153 https://www.amazon.com/Bullet-NutriBullet-12-Piece-High-Speed-Blender/dp/B007TIE0GQ.
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JIOKAJIHAM CyliepMapKeTuma, wwro je mocrao Tpen u 'y Cpouju™>. Nutribullet uma 1,8 munuona
(daHOBa M CKOpPO HMCTO ToJWKO mparwiana Ha Facebook-y ca mpeko 500.000 mparuiama Ha
Twitter-y. IToctaBba ce mutame mMoke jau Nutribullet 3aucra yunHuTH HyTpHjEeHTE Y XpaHH
JaKie arncopOJbUBUjUM, HM3JICUUTH 3APABCTBCHE MPOOJIEeME M YYMHUTH FHETOBE KOPHUCHHKE

BHUTKH]JUM.

Nutribullet je moromak Magicbullet-a, mnonupa Ha mosby KyhHUX MTepcOHATHHUX OJICHICpA
rae cre nuhie MOTJIM MUTH AUPEKTHO U3 Yalle y K0joj cte ra cnpemuin. Nutribilet ce Bomu nctom
WJICjOM ajM MMa 3HATHO jaun MoTop u Behe waine. [Tocroju Takohe u BabyBullet xoju mpaBu
nedjy xpany, PartyBullet 3a mpaBibeme kokTena u DesertBullet koju cMp3HyTy XpaHy mpeTBapa

y ciiagoJie, uako OBU IMpOU3BOAU jOH_I HUCY MPCACTABJbCHU CPIICKOM TPIKUILTY.

Anu, y3 cBe MPEAHOCTH OBOT OseHepa (0p30 OieHaupame HAMUPHUIIA, JIAKO YulThene)
nocroje u Heke Mane. Huje tako mo0ap ca rymhuM MemiaBHHaMa, Kao Ha IPUMED MPaBIbCHE
KUKHPUKHU IyTepa; HE MOJHOCH Bpyhe TEYHOCTH M yracw ce CKO ce MOTOp Iperpeje, a To ce
JellIaBa aKko HMIITa GIIeHIaTe Ayxke o MHHYTa™>>. 3G0r pekiiame 3a oBaj GIeHEp Koja TBP/IH Ja
OH pa30uja henujcke 3UI0BE HAMUPHUIIA, TOMHUCIIUIA O J]a Ballle TeIO0 TO HUKAKO HE MOXKeE Ja
ypaau camo, IITO HUKaKo HUje UCTHHA. bieHaupame xpaHe naje joj Behy HyTpUTHUBHY BpEeIHOCT
J€p Baille TeJO BHIIE HE MOpa TaKo MHOTO Ja paju Aa OM pas3rpajuiio HaMHUpHHUIIE. A IITO ce
BUTAaMHHA M MEHEpaja Th4de, cacBUM J00po heTe mx amcopOOBaTH ako jeHOCTABHO TOjE/IETe

BONKY.

UctpaxuBama cy Mehyrum mokaszama ga Nutribullet 3aucra Gosbe pazoumja henmjcke

3UJI0BE KeJba y OJHOCY Ha npyre onenaepe (97% henujckux 3I/I,I[OB8.)156

. Peanrno rmenano, cBaka
MalllHa KOja MOXKe IMPETBOPHUTH ey OMIBKY Y THpPE je ‘HYTPUTHBHU €KCTPAKTOP’, JBYCKO TEJO
je takohe excrpakrop, amu Nutribullet je mpeu koju je cebe Tako HA3Bao M y TOME je IPYraduju.
[MoyetHe peximame 3a Nutribullet ykbyumBame cy yriaBHOM ciMKe HAcMEjaHHX CTapHjUX
HajBuIle Oenana, ITO TOBOPU O TOME KOja je MpUMapHa LMJbHA Ipyla OBe Kamrame Ouna. Au

3ApaBJbC U MPITABJbCHC CY CBAKAKO TEMC I(Oje SaHI/IMajy IIPHU CIICKTAp CTAHOBHHUIIITBA. Cneﬂeha

154https://www.facebook.com/Maxi.Srbiia/photos/a.307255389330449.81246.288610447861610/8863441514215.
67/. (ITpucrymseno 20. janyapa 2017)

15 Tumo HCKYCTBO

156 Nutribullet Manual https://www.nutribullet.com/nutribullet-manual.pdf.
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musbHa rpyma Nutribullet mapkeTunr TMa je OHa reHepalyja Koja ce HajBUIlIe OpHHE 1a OCTaHE
3[IpaBa U Jia TaKo *MBH, na kaa yhere Ha cajt Nutribullet-a Bunchere mnany upHkumy ca appo

(bpu3ypoM 1 TUPCHHTOM y HOCy Koja nuje tiejk u3 Nutribullet-a (mubHa rpymna reaepanuje Y).

5. 4. Pezynmamu ucmpax;cugaroa 0 NOMpouwiauKkom nonauiary 2enepavuje Y

DoKyC OBOT' HCTPAKMBAYKOT MIPOjEKTa j& JAa ce uaeHTUPuKyje:
1) Kakge cy notpomiauke HaBUKe reHepaiije Y mnpe KyrnoBuHe?

2) Koje cy edukacHe IiibaHe TEXHHKE yCMEpeHE Ka MpHUIIHUIMMA TeHepanuje Y Koje

KOpHCTe KOMIaHuje?

3) Kako ce apymTBeHE MpEKe YCICIIHO KOPUCTE Kako O Ce JOILIO JO MPHIaJIHUKA

rerepandje Y Kpo3 MepcoOHATN30BaH MapKETHUHT?

4) KakaB ofHOC OBa I'eHepalija UMa MpeMa 3JIpaBoM >KUBOTY W Jia JI ra KBaHTH(UKY]e
KOJIMYMHOM HOBIIA KOjOM MOJK€ TPHYIITUTH 31paBHjy HCXpaHy, HIP. KYHNOBHHOM

Nutribullet- -a?

OBo HcTpaxkuBame ypama 1y0jbe y TO KO je reHepanyja Y W Jia JId KOPUCTE JIPYIITBEHE
MpeXxa NPWINKOM OJulyka O KynoBuUHH. [lopen Tora, muTaHu cy Ja JM ce KOHCYITYjy ca
HEMOCPEHOM OKOJMHOM OKO KYINOBHHE IpPOWU3BOJIa M Ha KOJU HauuH (GopMHUpaJy CTaB O

onpehenoj pupmu, oAHOCHO, OpEHTY.

UctpaxkuBame ca TmpuNagHUIIIMA TeHepanuje Y C€ pealM30Bai0 ca aHKETHUM
YIIUTHUKOM Kora yuHe Tpu jena. [IpBu 1eo ce ogHocu Ha ommte jaemorpadcke uHpopmaiuje.
HcrpaxkuBame 0 NMOTpOLIAYKOM MOHamamy ca nutamuMa Jla ninn He u JlukeproBoM ckanom
UCIHTYje CTaBOBE MOTpOIIaya O BUXOBUM aKTUBHOCTUMA Tpe KYMOBHHE U UMULy OpeHaa. OBaj
JIe0 YIIUTHHKA je POKYCHUpPaH Ha MHTEpaKIM]y TeHepanuje Y ca ApyIITBEHUM MpekaMa U ApyTruM
yTHIIQJUMa Tpe KYMOBUHE MPOU3BOJA. Y MOCIEIHEM Jelly Ce HCIUTY]y CTaBOBU T'eHepaluje

peMa 37paBoM KMBOTY U BbUXOBO MUIIUbee 0 Nutribullet-y.
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Meron kopumiheH y OBOM HCTpaXKHBamy Owmia je aHkeTa. Y3opak cy unHmwind 30
NpUIAJHAKA TeHepanuje Y, pa3InyuTHX HUBOA 00pa30Bama, pa3IMuUTHX CTApOCHUX 100a anu
CBHX Y OKBUpPY IIMpEr BPEMEHCKOI OKBHpa renepauuje Y. AHKeTa ce Takohe omHocuia Ha
BHUXOBAa MCKYCTBAa y KYINOBHHH W TPOIEC JOHOIICHA OJJIYKE IMPEe HEro IMTO HEITO KYIIE.

Crposezieno je online ucrpaxkuame y nepuoay usmely cenremOpa u nenem6opa 2016. roause.

5. 4. 1. lln/beBH UCTPAKMBAHA

[{usb oBOT HCTpakuBama je Aa ce CTeKHe 00Jbe pa3yMeBame Kako reHepannja Y KOpUCTH
pecypce IpYIITBEHUX Mpexa Kaja JO0HOCE CBOje OAIyKe Kao MOTPOIIAYd, ajld ¥ KaKO MEAUjU
yTHYy Ha BUXOB cTaB 0 oapeheHoM Openay. OBe mHpOpMaIMje MOTY KOPUCTUTH KOMITaHHjamMa
Jla JOIpY 0 MOTpolladya Ha HAYMH KOjU je MpPHUJEeMYMB MpPUIAJHULMMA TeHepanyje Y HaKOH

paspahuBama OBOT MUJIOT UCTPAKUBAKA Y 030UIBbHY CTYIH]Y.
[IpernocTaBke U orpaHUYeHa:

[IpernocTaBka je na cy UCIHUTAHULIM aHKETE CXBATHIIM HaMepy YIIHTHHUKA U OJTOBOPUIU
uckpeHo. J[pyra mpeTnocTaBka je Ja Cy C€ YYECHHIM MPELU3HO MOJCETUIU CBOJUX MPOILIHX
KYIIOBHUHA M MIOTPOIIAYKOT TTOHaImama. OTpaHuYeHhe OBE CTYIUj€ j€ OrpaHudYeH Opoj CTaHOBHUKA

KOJH Ccy yuecTBoBanu y cryauju (30).

6. 2. Ocnoenu nooayu u CMAmMuUCMuKa

Hugo o0pa3oBama OxBupHa

roAUINTA
BCC 12 M 11 1995-2000 7
BC 8 X 19 1986-1994 13
CCC 10 1977-1985 10
VYxymHo: 30 30 30
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HctpaxkuBame je mokpuiio BehuHcku ctapuju neo reHepanyje Y, 3a jenHy TpehuHy Buile jkeHa
HEro MyIIKapana ¥ YyIJIaBHOM BHCOKOOOpa3oBaHe MojeAuHie. IbuxoB craTyc 3amociiema je

npuKasaH y cienehem rpadukony.

I'padux 1. Craryc 3anoc/ier-a HCIUTAHUKA

12
10 E——
; AN
6 \
4 S~
2
0 T T T 1
He paawu Paan Mona pagHor  Freelancer
BpemeHa

CraTyc He3aloCJICHHMX OJroBapa W jeJHOM Jely HMCIUTaHWKa MialjuM Ojf OcaMHaecT
rOJIMHA, HAKO TOCTOj€ W OHM KOjU pajic y OBOM IEPUOY, JOK CY MCIUTAHHUIM Ca 3aBPIICHUM
dakynterom 6e3 mocia. OBa renepaiyja npedepupa xoHopapau u Freelancer paa, kao u nosa

paaHor BpEMEHA, IIOI'0TOBO AKO jOIJ_I YBEK CTyAupa.

5. 4.2 UcTpaxkuBame 0 NOTPOLIAYKOM MOHALIAKY
I'paduk 2. McTpakuBame 0 MOTPOIIAYKOM NMOHAIIAKY, HABUKE W IPYIITBEHU MeUju

. He KoHcynTyjem ce
He nocehyjem 610orose Y]
YBEK ca NopoauLOM
3a uHdopMUCakLe npe )
WK NpujaTe/bnma
KYnoBMHe
npe KynosuHe
Mocehyjem 6norose 3a RoucynTyjem ce ysek
ca NopoAMLOM UK
uHbopmUcakLe npe .
npwujate/buma npe
KYnoBMHe
KYnoBMHe
13 14 15 16 17 0 10 20 30
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He npeTtpamyjem
Jewasa mu ce aa petp R V) .
. WMHTEpHET 33 jedTUHU]y
Kynyjem MMMyJcCMBHO
KYMOBWHY
. YBeK NpBO NpeTpammum
CmaTpam Aa He kynyjem . .
WMHTEpHET 33 jedTUHU]y
MMMYJ/ICUBHO
KYMOBWHY
0 5 10 15 2

0 0 10 20 30

I'paduk 3. CHaKHU YTHIAjH HA OJJIYKY O KYMOBHHH

<
v,

VY ckmagy ca mperxogHuM uzjaBama 90% wucnuTaHMKa NpaTH WM JajKyje OpeHlIoBe Ha

H Mpwujatesbn

H [Topoauua

B OHNAjH KPUTUKE Ha
6norosmMma

B Pername Ha TB-y

N Pexname Ha pagujy

m dejcbyK pekname

JIPYIITBEHUM MEIUjuMa, alli I’UXOBE CTpaHHIle M 00jaBe MpaTH YriaBHOM KaJa ca3Ha O HEKO]
aKIWjU WM CHIKEHwY (36% HcIUTaHUKa MTPaTH CTPAHMIIE OPSHIOBA j€THOM HECJHHO, a OCTaTaK

pehe ox Tora).




I'paduk 4. CtaB norpoinaya npemMa pekjaaMupamy KOMIAaHHja y APYIITBEHUM MeAHjuMa

20
18 -
16 -
14 -
12
10
8 -
6 -
4 -
2 -
0 -
AKO KOMMaHMja MMa He 6u me nocebHo Mo aa 6ux ce
penyTauujy 3aHMMano 3auHTepecoBao
WMHTEPaKTMBHOCTM Ca
NOTPOLIAYMMa KpPO3
ApywTeeHe meauje, 6ro
61X 3aMHTepecoBaH 3a
HeHY MOHYAY
18
16 -
14 -
12 A
10
8 -
6 -
a4
2 .
0 .
CmaTpam aa je He 3Ham fa num je Huje edpuracHo
nepcoHanusosarbe Ob epuKacHo
peknama eburacHo
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30

25

15

10

T
[pywTBeHu meauju cy aobap HauvMH A3 ApYLITBEHW MeZIMjyu HUcy Ao6ap HauuH
ce Jlonpe A0 NOTpoLIay4a [a ce flonpe A0 NoTpollaya

5.4.3.T'enepauuja Y u 31paB :KUBOT

I'enepanmja Y ce yriaaBHOM XpaHH 3/paBo (Bennka BehwHa ce XpaHH 3ApaBo, ACTUMHYHO WIIH
penoBHO, 27 ucnuranuka). Mcro tako, 22 uicnutanuka BehMHCKH BexOa y OJIHOCY Ha OHE KOjH
HUKaJa He yIpaxmanajy Ty (pusnuky akTuBHOCT. Crenehu rpadukoHM mpuKasyjy NUTama

Besana 3a Nutribullet.

I'pagux 5. UckycTBa ca Nutribullet npouzsogom

B Yyo cam anu EYyocamopn

He 3Ham LWTa je nopoame,
HyTtpubynet npujatesba,
B Yyo cam, 3Ham MO3HaHWKa
wTa je B Mpeko
Dejcbyra
Hucam uyo

[ TB pexname
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m Kynuo 6ux anu B Beoma cam
MU je npeckyn 3a/0BO/baH
HyTtpwubyneto
H He 6ux kynuo, M
He Tpeba mu
Cpegtroe
M MnaHupam ga 3310B0/baH
Kynum
Mmam
Hesagoso/baH

5.4.4. JInckycuja pe3yJjrara

Ykpatko, oBa Te3a ¢okKycupaHa je Ha Tpu uAcHTH(HKanuoHa (akTopa. Hama3m oBux

UCTpaKMBama Cy HaBeJIM Ha 3aKkibydak cienehe naeje:
1) Kakge cy npe-KynoBHE MMOTPOIIa4YKe HABHKE reHepanuje Y ?

MHore npe-KyrmoBHE TMOTpPOIIAaYKe HaBUKE Y YKJbYydyjy KOMYHHKAIMjy ca TpUjaTe/buMa H
MIOPOJUIIOM, Tperyiel cajToBa M Tparame 3a jepTUHMJUM LieHaMma, MOHyJaMa U KyNOHHUMA.
I'enepanmja Y Takohe mopeau pa3ivyuTe NMPOU3BOJE M MpOjAaBHUIE Mpe KymnoBuHe. [IpoBone
BUIIE BpeMEHA HCTPAXUBAjyhw NPOW3BOAEC WIM PACIUTHBAjyhH ce mMpe KYNOBHHE CKYIJbUX
npousBozaa. To mokasyje 1a OHM KOPUCTE CBE CBOj€ pecypce Mpe KyIOBUHE MMPOU3BOJIAa U HE XKype

ca TpOUICHECM HOBIIA.

2) Koje cy edukacHe TeXHHKE KOje KOMITaHH]je KOPUCTE C IIUJBEM JIa JOTIPY [0 MpHUIaJHUKA

renepaunuje Y?

[Ipema uctpaxuBamy, reHepannja Y HUje MOJA YTHUIajeM paauo orjaca, 1ok TB u mame urpa
onpeheny ynory y aaBeptaj3uHry. Pexiame Ha ApyIITBEHUM Mpekama HHTEPHET PeKJIaMe BHIIE
cy (daBopu3oBaHEe Off CTpaHE TPHITAJHHUKA TeHepaije Y, alu HHUje JI0Ka3aHO Ja je TO U
HajeUKaCHU]W HAYWH Ja ce JOompe J0 OoBe TeHepanuje. ['eHepannja Y yKuBa y OBE3UBAKBY ca

KOMIIaHHjaMa IyTeM JPYIITBEHUX Mpexa, ajld IOJ CBOJUM JHMYHMM YycioBuMma. Behuna
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MpUIagHUKa TeHepanuje Y mpatd wik '"majkyje" OpeHAoBe Kpo3 JPYIITBEHE MpEXe, alld y
MHTEPaKIHjH je ca IhIMa caMo KaJa MOCTOjU MPOMOIIHja UIIH TOCT KOjU Ce OJIHOCH Ha HHX came
Tj MIJIEHHjalIe. AKO ce Ha BUX HE OAHOCH, OHH TO MTHOPHILNY WM HE JKele Jia MOMyHe CBOj
MPOCTOP Ha JAPYHNITBEHUM Mpeama OrjlaciMa pa3HHX KoMmiaHuja. McTto Tako, ako KOMITaHH]ja
MMa peKiiaMe Koje cy JocaaHe, orpoMHa BehwHa MuieHHWjanama Owhe onbujeHa oa came
kommnanuje. To nokasyje na ['enepanuja Y Muciu fa cy CTpaHMie APYIITBEHUX MpeXa KOPUCHE,

aJli CaMO aKO KOMITaHHje MOCTaBJbajy CTBAPHU KOj€ Cy BaXKHE 32 IHHX.

3) Kako ce apymTBeHe MpeXe YCICIIHO KOPHCTE 3a LUJbale MPUIIAJHUKA TeHepanuje Y

KpO3 NIEPCOHAIN3AIIN]Y MapKETHHTA?

[Mpunannvka renepanuje Y TpHUBIAYM HJCja J1a KOMIIaHUje Oyay Yy MHTEpaKIuju ca muMma. To
MOKa3yje Jla OHU HHCY caMmo Opoj, Beh Kymaiy o KojeM KoMIlaHuja OpHHE U C KOjUM JKelIH Ja
usrpanu ogHoc. [lo3Haro je nma cy apymTBeHe Mpeke 1o0pa popma komyHHKaluje uzmely
KOMIIaHU]e ¥ HCHHUX MoTpomada reHepanudje Y. OHu takole 3Hajy Ja MOTy KOHTAaKTUPATH OBE
KOMIIaHH]j€ MyTeM JAPYIITBEHUX MeIuja U Tako NoOuTH oAroBope. KoHIenTt nepcoHaqn3oBama
JIPYIITBEHUX Mpexa M peKkiaMe cy HemrTo mrto ['eHepamuja Y BUAM KaO KOPUCHO U TO

KOMIIaHH]j€ MOTY J1a HICKOPHCTE.
4) Jla nu rerepanuja Y Boau 37paB xkuBoT? Kaksu cy craBoBu o Nutribullety?

VY mpoceky na, a BehuHCKM cBe MHTEpecyje Kako OM MOTJIM J10/1aTHO MOOOJBIIATH CBOjY UCXPaHY
u m3riea. Nutribullet je ommra no3xanua, OWIo @ I ce 3Ha HKHETOBO TAUHO 3HAUCHE, O HEMY
ce TOBOPH M y YCKHM JPYINITBEHWM KpPYrOBHMa, ald C€ O HEMYy Ca3Haje M O]l peKiiaMa Ha
uHtepHery u TB-y. ®@unancujcka cutyanuja y CpOuju reHepaqHo HE /103BOJbaBa TaKO JAaKy
KYIOBHUHY OBOTI' NMpOM3BOJa (ManompojajHa neHa My je oko 120 EVP), anu 6u Behuna ose
reHepalyje xrena aa ra uma uiu Beh miuanupa na kynu. Oxapehen Opoj ucnuTaHuka Koju MMa

Nutribullet je yrmaBHOM 3a710BOJbaH IETOBHM YUHHKOM.
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VI 3aksbyuak

VYdecHHIIM Ha TPXUINTY MMajy NPHIUKY Ja OArOBOpE Ha HOBAa HMCTPAXKUBama KOja
nokaszyjy na ¢opymu, OJIOTOBH M JPYIITBEHE MpEXKE HMMajy BEJIHKH YTHIA] Ha IOHAIIAmkE
norpomada. Ha ocHOBy Tora, oHM MOTY Ja pa3BHjy CTpaTerwje Koje MpHBIade U MEHmajy
norpomayke HaBuke. DokycupameM Ha OBE OOJMKE APYHITBEHOT MOBE3UBambha, Y BEJINKO] MEPH
ce Mory mnpuByhM HOBHM KIMjE€HTH, KOPHUCHHLM M HHTEPECEHTH 3a onpeheHy yciuyry wim
npou3Bo. [loTpomaun nanac yxuBajy y u300py KOju UM ce€ HYAHM IIyTEeM APYIITBEHHX MEIH]ja,
rie cy y MoryhHOCTH /1a J1ako MpeHecy CBOja MUILJBEHA - OWIIO Ja ce paju O KPUTHUKama WU
noxBajlaMa - O pa3HuM OpeHzmoBuMa W yciayrama. Cazma mocToju NpHiIMKa 3a MOTpOIIade U
OpeHIOBE J1a 3aMCTa U3TPaJe KBATUTETaH OJJHOC y KOJEeM C€ MPETJICHO U3paXKaBajy U pa3Memyjy
MHIUBbEHA. 32 OPEHI0BE, Pa3yMeBambe MOTPOIIAYa U Ca3HAKE O TOME IITa MHUCIIE O IPOU3BOAY
MOXe OMTH BeoMa KopHucHO. Takohe, OpeHIOBH ca jakMM IMOTPOIIAYKUM KamalUTETOM MOTY
UMaTd KOPHCTH O] MOKpeTama TUPEKTHHUX JIMHUja KOMYHUKAlMje IyTeM MapKeTHHIa Ha
IPYIITBEHUM MpeXaMa, 4uMe OW ce jOoIl BHIIE YYBPCTHJIA Capalma ca KOH3YMEHTHMAa W
Kopropainujama, Majaum npenysehuma, start-up xommanujama u p. OBo je mOceOHO BakKHO U3
pasiora ImTO ce MOKa3auo /1a, Kaja Kylall jeJIHOM IT0OCTaHe BepaH OpeH/Iy Ha OCHOBY OHOT'a IITO
Jj€ BUJIe0 Ha JIPYIITBEHO] MPEXKH, OCTaje BepaH OBaKBOM OOJIMKY KYIOBHHE U yOoyayhe.

HctpaxuBamwe TOkoM Tpu Mecena u3 2016. roguHe mokasano je Ja MHJIEHHjyMCKa
TeHepalrja UMa BeoMa CHa)KHE Ipe-KyIoBHE HaBHKeE. VcTpaxuBame MPEeKo WHTEPHETa 3a IITO
HIDKAM I[IeHaMa, Kao0 M KOMYHHKallFja ca MpHjaTeJbuMa Cy TOTOBO 00aBe3HHM, a HHCUCTHPAkE Ha
(bopMaTHOM a/IBEpPTAj3UHTY HUjE IYT 1O BUXOBUX HOBUaHMKA. HampoTHB, KibydHa pey 3a BbUX je
YBEK BE3MBaIE UM KpeHpame OJJHOCA jep He MOCTOjJU peKaMa KOjy HUCY BHJIENH, U JaKO HX je
TEIIKO HMMIIPECHOHHPATH. Y TOM CMHUCIY, JAPYIITBEHE MpEXe MOpajy IOACTHUIATH peaHy
MHTEPaKIH]jy, 0a3upaHy Ha NEPCOHAIN30BAHOM MApPKETHHTY.

Kpo3 xopumrhemwe ApymTBEeHUX Meuja, KOMIaHWje MOT'Y OCTBAPUTH CBOj€ MAapKETHUHIIIKE
CTpaTervje y 3aBUCHOCTH OJ] Tora ImTa mnoTpomauu ocehajy. Kommanuje mory na Bpiie
UCTINTHBAKka M Tpake O] MOTpOIIada Ja JieJie CBOje CTaBOBE O HEKOM IPOM3BOAY, yKa3yjy Ha
yKyc 3a oapeheHn OpeHI XpaHe, WM YaK MOJCTUYY MOTpoIlaye Ja U3pa3e CBOJy YMETHOCT 3a
HOBH JIOTO WJIK 1u3ajH npousBoja. [Ipenyseha He camo na apike A0 cajapikaja Ha APYIITBEHUM

MCI[I/IjI/IMa, Beh ce cBe Bule TPpyAC U J1a CTBOPEC MHTCPCCAHTHE ca;(pxcaje 1 MIpOMOBHITY I/IIleje 3a
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HOBE IPOM3BO/Ie M kaMmname. OBaj mpolec YNHH Jia ce IOTPOLIaYH joul Buile ocehajy yKibydeHU
y MpO3BOJHY JAEIATHOCT M MAapKETHHI IPOLEC W Ipyka MM ocehaj Ja cy Janu HM3BeCTaH
JOTIPUHOC y TIPOLIECy MPOMOBHUCAka OpeH/Ia, IITO UX YMHH jOII JIOjaTHUjUM OpeH Y.

VY4ecHUIN Y aHKETH Cy HEIITO Mame 3aMHTEPECOBAHM 3a CIIOPT M 3/PaB KMUBOT HETO IITO
TO TIOKa3yjy Jdocajalllba HCTpaXHBamba Yy OCTaTKy cBera. Hawmme, Behuncku jecy
3aMHTEPECOBaHM 3a MPOMEHY M3IJIea U UCXPaHe, aJIM HUCY MPEBUILE aHTAKOBAHU Y (U3UUKUM
aKTUBHOCTHMA. YMIbEHHIIA je J1la TOTOBO CBU 3Hajy 3a mpousBoa Nutribullet, a ouu koju ra
HEeMajy, BOJIEIH OM 1a MM ca HbMM 3all09HE JIaH.

OBO UCTpaXMBaKE j& MAPKETHHI MEHaliepuMa IMPeKo JAPYIITBEHUX Meauja 00e30enuno
00Jby HJIEjy Kako MOTY Jia KOPUCTE CBOj€ APYIITBEHE MpEXe Ha HAUYMH KOjU MOXKE J]a CTBOPH
00Jby yCIyTy KJIHMjeHTHMA, 00€30eI1 JI0jaTHOCT OpeHay, U 00JbM MMHII OpEeHIIa 3a KOMIIaHH]C.
Taxohe, oBo ucTpaxuBame je oMmoryhmio na ce pasyme MuieHHjyMCKa TeHepalja, carienajy
BIXOBE NOTpeOe U KeJbe U y CKIIay ca THM, KpeUpaTH OJroBapajyhy MapKeTHHIIKY CTpaTerujy.
HNudopmanuje o oBOj reHepalyju cy MHTEpecaHTHE M KOPUCHE CBHMMa KOjUMa je OHa IMJbHa
rpyna. CBako kome je I'eHepamuja Y muibHO TpkuIITe OM Tpebajo @ 3Ha O TOME Kako je
I'enepanja Y Mame 3aMHTEpecOBaHa 3a TB, Paguo, UHTEPHET U peKiIaMe Ha JPYIITBEHUM
Mpe)kama,BUIlIe Bepyjy ApyruMa, Kao IITO Cy HMXOBE IOPOJUIIe, NMPHjaTeJbd MM HETO3HATH
JbyIM IMyTE€M Mperyiefia cajToBa. 3a KOMIIAHHMje KOje KOpPHCTE CBOj€ JPYIITBEHE MpEXe TO je
HAuMH KOjU HHUje TPEBHINEC arpecHBaH alik IOKa3yje JKejby 3a HM3rpaamboM JIyOsbe Be3e ca

KYIIHAMA.

Hanasu oBor ucrpaxuBama yKa3ald Cy Ha Ba)XKHOCT JAPYIITBEHUX MeJuja Y KOMIaHHjama.
UctpaxkuBame je maio ocHoBe 3a Oyayha HCTpakuMBama Yy OOJacTH MapKETHUHTA ITyTeM
apymTBeHuX Mpexa. [lokazano ce aa je oapeheHoM Opojy mcnuTanuka 6MO 0100jaH MPHUCTYII
online Buzmeo kiMmoBa pa3HUX KOMIaHWja. MHOTUM JpyAHMMa je€ CMETao BEIHKH OpOj OBAKBHX
caJpkaja Ha HUXOBHMM JPYIITBEHUM Mpexama. Ha ocHOBy pesynTara, 3akibydeHO je na Ou
moTpomaynma OWIo Jakmie [a ojjIyde Kajaa OW WMald BUIe TOHYHeHHX ommja y
ucnuTUBamUMa. Pe3ynraTu 3axTeBajy 1y0sbe HCTpaKUBamke O TOME Kako reHepanuja Y KOpUcTH

JPYIITBEHE MpEeXe Mpe CBOJUX OJUTyKa O KYyITOBHHH.

81



[Ipenopyke 3a najba HCTpaKUBaba

[Iperopyke 3a najba HCTpaKMBama C€ OJHOCE Ha MOTpedy 3a JeTabHUjUM aHAIH3HpAEeM
3Ha4aja COIMjaJTHUX MpeXa M Kako TO YTHYE Ha MOTpoOlIaya, MpUMaTHUKA TeHepanuje Y.
AHKeTupame mupe nomyanuje ca (Mox/aa) mpuoImKHO jeTHAKUM OpojeM KeHa M MyIIKaparia.
Takohe je BakHO Ja ce MOCTaBJbajy MHUTamka Koja MyOJbe UCIHUTY]y BXKHOCT TOTa KOje BpPCTE
JIPYIITBEHUX MpeXa JbyIu KOpUCTE Ja OM OCTalu y KOHTAaKTy ca KommaHujama. Takohe ce
nperopyyyje a ce pa3MOTPH yTUIA] KaKO TMOCTOBH TIOPOJMIIC M MpHjaTeshba HA JPYIITBEHUM

Mpexama MOTy Ja yTudy Ha reHepauujy Y.
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Ipuio3u

Ilpunoz 1 Ynumnux

VYnuTtHuk (nutama u Jlukeprona ckasa)
I

OcHOBHH OJALIN:
1. ITepuon pohemwa 1977-1987, 1988-1998, 1999-2000
2.HuBo ctpyune cnpeme (CC, BC, BCC)
3. Craryc 3anocnema? (He, mosa pagHor BpeMeHa, yHo, ppuiieHcep)
4. Mon? (M/x)
I
HcrpaxkuBame 0 NOTPOIIAYKOM MOHAIIAKY
Onrosopute ca Jla unu He

1./1a i1 mocehyjere OmoroBe 3a Buile HHGOpPMaIlHja Mpe KyIMOBUHE oJpeheHOoT Mpor3BOaa WK
ycyre?
2.J1a 1M KOHCYJITYyjeTe MOPOAMILY UM MPpHjaTesbe O MPOU3BOLY?
3.Kynyjere a1 uMIyacuBHo?
4.JlukeproBa ckana (ox 1, HajMame yTHYe 10 5, HajBUIIE yTUYE), OIICHUTE YTHUI[d] HABEICHUX
M0jMOBa Ha OJITYKY O KYITOBUHU?

-IIpujaressu u nopoauia

-Kputuke, 61orosu

-peKijiaMe Ha JpYIITBEHUM MeIujuma,

-pexname Ha TB-y,

-peKiaMe Ha pajaujy.

5.[1pe kymnoBuHe, 1a J1 MPBO UCTPAXKyjeTe HA UHTEPHETY rJe OU MPOU3BOJI WIIM yCIyra MOTJIH Jia

Ooyny jebTunuju?
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6./la i mpatuTe WK J1ajKkyjere OpeHA0BE HA IPYIITBEHUM MearjuMa’?

7.AKO0 1a, KOJIMKO 4ecTo nocehyjere lUX0oBe CTpaHuIle 1 00jaBe?

8.AKk0 KOMIIaHHja UMa pEMyTalHjy MHTEPAaKTUBHOCTHU Ca MOTPOIIAYMMa KPO3 IPYIITBEHE MEH]e,
KOJIUKO OMCTE OMIIM 3aMHTEPECOBAHN 3a HhCHE TIOPU3BOJIC HITH yCIIyre?

9.J1a mn MucuTe 1a je npuiaroheHocT ApymTBeHUX Mearnja epeKTHBHA 3a CBAKOT MOTpoIava’?
(arp, kpenpame nepconanuzoBanux Ob peknama 3a cBaky 0co0y)

10.la mu cy apymrTBeHn menuju mobpa ¢opMa KOMyHUKallMje 3a KOMIaHHUje Koje Tpeba na
JOTPY 10 oTpomiaya?

11
Hpunagauum resepanuje Y u 31paB sKUBOT

1.J1a i cmatpare aa ce xpanute 3apaBo? (Ja/Mosxaa/He)

2. Jla mu BexxOare? (JJa/Mosxma/He)

3.Ja mu cre uynu 3a Nutribullet? (Ia/He)

4.Axo jecte, kKako cre moumu 10 wuHpopmammje? (TpujaTesbd, MOPOIUIA, ITO3HAHUIIM,
ApywmTBeHu Meauju, TB)

5.J1a 1 Gucre ra Kynuwiu u 3amro? (HaBeCTH pas3Jior)

6.Ykomnuko ra Beh umare, 1a i cTe 3a00BOJHHA?
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